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Cabell Wins Alien 
Property Custodian 
Case in High Court 


Justice Learned Hand’s Comments 
on Far Extension of Trading 
With Enemy Act 


FRUSTRATION OF STATUTE 


Lawyer Cabell Litigates Claim 
Against Generale for $7,000 Dis- 
allowed by N. Y. Supt. 








The United States Circuit Court of 
\ppeals has unanimously reversed the 
decision of Judge Bright in the case of 
Hartwell Cabell, prominent New York 
insurance lawyer, vs. James E. Mark- 
ham, Alien Property Custodian, and W. 
Mexander Julian, Treasurer of the 
United States. The decision, handed 
down by Judge Learned Hand, is of in- 
terest. to all persons having claims 
against. insurance companies of enemy 
countries. 

In this case the company is the Gen- 
erale of Trieste and Venice. The assets 
of the U. S. branch were taken over by 
the New York State Superintendent of 
Insurance in July, 1941. The assets ex- 
ceeded the liabilities of the branch by 
about $2,000,000. Some time after the 
U. S. declared war on Italy, December 
ll, 1941, the then Alien Property Cus- 
todian took over from New York liqui- 
dator all the residue of the assets of 
the Generale remaining after payment of 
the U. S. liabilities, and those assets at 
present time are in possession of and 
controlled by the Alien Property Cus- 
todian. 

Claim of Law Firm 

The law firm of Cabell & Cabell was 
counsel for the company from 1935 until 
luly 25, 1941. In due time Cabell & 
Cabell filed with the liquidator a claim 
for services tendered the company and 
disbursements incurred in connection 
therewith, The claim was endorsed by 
Dr. Ignazio Hornik, U. S. branch man- 
ager of the Generale and member of its 
home office general staff. 

Cabell & Cabell’s claim for services 
was $21,849, of which amount the Super- 
intendent of Insurance as liquidator al- 
lowed and paid $14,848. He disallowed 
$7,000 on the ground that the services 
ind disbursements to that extent were 
rendered to or for the account of the 
home office of the company and not the 
1. S. branch, a position in which he 
has been sustained by the New York 
State courts. The action of Cabell & 
Cabell against the APC and U. S. Treas- 


(Continued on Page 28) 
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One Way of Selling 


The famous newspaperman Westbrook Pegler, in one of his 
columns, tells the story of how his father, also a newspaperman, 
made his start in that business. 


Coming into Chicago the father, then a young man, went 
into the office of the Chicago American and landed a job by 
accepting an assignment to do the impossible, and completing a 
feat on which all the other members of the staff “had exhausted 
their arts and stratagems to no avail.” 


The assignment’ was to obtain a photograph of a certain lady 
of high social standing, the picture being wanted to accompany 
an article concerning her. 


Within an hour the elder Mr. Pegler returned to the office 
and handed in the photograph. Asked by the astonished editor 
how he had met with success where all others had failed, Mr. 
Pegler explained that he had gone to her house, he had rung the 
doorbell, and when she came to the door he had asked for her 
picture, and she had. given it. 


We might well regard the telling of this incident as a complete 
sermon on the secret of selling. One aims at getting the prospect 
to buy life insurance. Why not ask him to buy? 


THE PENN MUTUAL LIFE INSURANCE CO. 
JOHN A. STEVENSON 


President 
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Equitable’s Program 


Of FBI Broadcasts 
Begins on Station WJZ 


President Thomas I. Parkinson and 
Director J. Edgar Hoover on 
Premiere Program 


CALLED A PUBLIC SERVICE 











Broadcasts Link Safeguarding of 
Public Against Crime With Eco- 
nomic Security of Family 





A series of radio dramatizations based 
on authentic activities of the Federal 
Bureau of Investigation, presented as a 
public service by the Equitable Life As- 
surance Society, had its premiere on April 
6 at 8:30 p.m. over station WJZ. The 
dramatizations consist of stories showing 
how the FBI serves the people and how 
the people can help the FBI. The pro- 
gram is called “This Is Your FBI.” 
Many wires were received from radio 
stations expressing approval of the April 
6 program. Warwick & Legner, Inc., is 
the advertising agency which has charge 
of the arrangements for these broadcasts. 

In the initial broadcasting talks were 
made in the studio by Thomas I. Parkin- 
son, president of the Equitable Society, 
and J. Edgar Hoover, director of the 
Federal Bureau of Investigation cued in 
from Washington. The announcer began 
by saying: “This is your FBI, an off- 
cial broadcast of the Federal Bureau of 
Investigation presented as a public serv- 
ice by the Equitable Life Assurance 
Society for financial security. These two 
great institutions are dedicated to the 
protection of you, your home and your 
country.” The drama had a cast of nine 
characters and a dog. 

Parkinson Radio Comment 

Among comments made by President 
Parkinson during an intermission in the 
drama were these: “For eighty-six years 
this mutual society has shielded the 
financial welfare of millions of American 
families. And whenever there has been 
an opportunity for the Equitable to serve 
the public interest, we have gladly under- 
taken that privilege, we believe that no 
medium more vital than this official FBI 
broadcast could be used to bring the So- 
ciety closer to its members and those 
who may become members in the future. 
Our business, too, is the business of safe- 
guarding the security of the American 


(Continued on Page 14) 
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“T lived on a hill. The train tracks ran through the valley. 
A mile away a road crossed the tracks. Every night at 
nine-ten the express roared past our house. And 

every night at nine-ten the engineer blew two long 
whistle blasts and two short ones for the grade crossing. 
“J said to Dad: ‘Why doesn’t he ever forget?’ 

‘The law says he must whistle,’ Dad replied, ‘but he 
couldn’t keep his hand off that cord if he tried — 
because habit jogs his elbow.’”’ 

At John Hancock we have found that if certain 
things are done in selling until they become a 
matter of habit, the day’s work runs more 
smoothly, sales are closed a little more quickly. 
One of the results has been higher 

earnings for many men, especially those 

men to whom the selling of life insurance 


is comparatively new. 


| 
AL yyeene aged det 


Prt) Meta ee ee Te eeybatcaesit 





































LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 


GUY W. COX PAUL F. CLARK 
Chairman of the Board President 








“+ nal Insurance in force December 31, 1944, $6,803,793,028 


Eighty-two years of growth 
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Patterson U 


of Life Insurance 


Because of what has been learned by 
the people of North America of the im- 
portance to democracy and to welfare 
of the nation resulting from the wide- 
spread ownership of life insurance in 
North America Alexander E. Patterson, 
executive vice president of Mutual Life, 
told the Life Underwriters Association 


of the City of New York Thursday that 
Americans should exchange and share 
with peoples of other nations their life 
insurance ideas. 

What he would like to see, he said, 
was a committee representing all life 
insurance associations in America meet- 
ing under the leadership of the National 
Association of Life Underwriters, “or 
any one of the company associations 
for that matter,” for purpose of dis- 
cussing ways and means of organizing, 
if considered practical, an International 
Association of Life Insurance with rep- 
resentatives from all of the world’s free 
countries and democracies. Many nations 
would be interested, he said, in learning 
how this “Rock in a Weary Land,” 
Bruce Barton put it years ago, was 
established and how it became—in a 
hundred years—a definite factor for bet- 
terment of our national economy. 

Annual International Life Insurance 

Get-Together 

“Not for a moment would I suggest 
that United States life insurance com- 
panies enter these other countries for 
the purpose of writing new business,” 
he said. “On the contrary. But I would 
suggest that life insurance, as distinct 
from other branches of insurance, take 
the lead in arranging some mechanism 
so that we might exchange ideas about 
our respective systems once each year 
in whatever manner may be found most 
desirable. 

“Our Canadian colleagues in the life 
insurance business through their efforts 
in foreign countries have already done 
much to plant the seed of the life in- 
surance idea abroad, but should not all 
North American companies work to- 
gether under a definite plan to extend 
the benefits of life insurance protection 
to all free people of the world?” 

The wider the spread of life insurance 
the greater the gain for democratic 
ideologies in his opinion. Whatever can 
be done to make the savings of the peo- 
ple of the world flow back into their 
own private enterprise and improve 
their government’s strength and stabil- 
ity through increased individual respon- 
sibi lity of this character the safer will 
be the world in years to come. “Why 
should the United States with only 6% 
of the world’s population own 64% of 
all the life insurance?” he asked. “The 
American Agency System has played a 
most important role in this aalnds. 
ment. And with facts learned from 
that system or procedures adapted from 
it the wider distribution of life insurance 
would be inevitable. 

“Why shouldn’t we share our design 
for life insurance with others in the 
lopsy-turvy post-war world which we 
face?” he asked. “Why shouldn’t life 
ins irance take a leading part in this 
Most important chapter in the world’s 
history? I can imagine our business, 
ou institution, aiding our country in 
playing its part in this post-war period 


of reconstruction. And, if such meetings 
could he arranged in time to come it 
is iy sincere opinion that we in Amer- 
ica also can learn a lot from the inter- 





change of ideas with our sister nations 
of the world. 

“Just as we have lived to see our 
methods for commerce, transportation 
and communication expanded and copied 
throughout the world, so should I like 
to live to see the institution of life in- 
surance serve the citizens of the world 
as it serves us here. Then, the chances 
are that the peoples of the countries 
represented might have some of the 
same assurance of economic security 
and peace of mind that is now guaran- 
teed to the policy owners and their 
beneficiaries in America. 

Universal Demand for Freedom 

“T believe that the nations of the 
world which have seen so many re- 
strictions imposed and so much regi- 
mentation enforced, are going to want 
more than anything else ail the free- 
doms, including free enterprise. I be- 
lieve that many, when they find them- 
selves, will insist on these freedoms for 
they know well to what state regimenta- 
tion brought them. I hope they get their 


freedoms, and if they do, there is no 
reason why they shouldn’t adopt a tried 
and successful pattern for a business of 
security with the necessary adaptations 
to their social and economic conditions: 

“Considering the expansion of the 
United States’ influence throughout the 
world during the past five years, is it 
visionary to imagine that within the 
next decade, great strides can be made 


in the organization and education of 
life insurance among the democracies 
of the world? J] don’t think it is 


visionary. 

“You all have your ideas whether this 
is going to be ‘one world’ or not. If 
you believe as I do, that social institu- 
tions among free peoples are destined to 
become international just as commerce, 
transportation and communication have 
come to be, then you will agree with 
me that an International Association of 
Life Insurance would be a great for- 
ward step towards the advancement of 
friendly relations among nations, and 
the betterment of the state of mankind. 


Armstrong, 40 Years With I ravelers, 
Dinner Guest of Robinson Agency 


H. H. Armstrong, vice president of 
the Travelers in charge of production, 
was guest of honor at a dinner given 
by Herman Robinson, general agent of 
the Travelers, 565 Fifth Avenue, New 
York City, on Wednesday night of this 
week at the Roberto Restaurant here. 
The dinner was one of the events which 
marked Mr. Armstrong’s fortieth an- 
niversary with the Travelers. 

From the home office came Carl E. 
Pratt, comptroller; Frank J. Flynn, 
auditor; McLeod C. Wilson, medical 
director, Travelers companies; Lewis M. 
Robotham, secretary, Life department; 
Ralph L. Flynn, assistant secretary. 
Present also was Ralph L. Smith, as- 
sistant superintendent of agencies, whose 
headquarters are in New York. 

Results of the Campaign 

Vice President Armstrong had been 
given a great production tribute by the 
Travelers organization in a_ forty-day 
period, one of the finest tributes that 
has been paid to a company executive 
in this country. With approximately 
50% of the Travelers producing organi- 
zation at war, the regular life business 
(no Group included), for the forty-day 
campaign was $76,168,991, or better thar 
270% of the amount submitted in the 
corresponding period last year. If con- 


tinued, this is production at the ate 
of $570, a year. Eight of the 
company’s branch offices more than 


quadrupled their business in tht same 
period in 1944; ten others tripled their 
production for the corresponding dates. 


Approximately 29,000,000 was pro- 
duced in the last nine days of the 
period. In all, 3,137 indiv‘duals par- 
ticipated in the tribute 

Col. Harold S. Parsons of Los An- 
geles was the leadine individual pro- 
ducer for the campaign period with 
$614.394; Meyer M. Sloan of Newark 





H. H. ARMSTRONG 


was second with $527,000; Harry Potash 
of Forty-second Street, New York 
branch, who has been in the business 
less than a year, finished third with 
$449,000; and the veterans, Maurice 
Linder of the Williamsburg agency and 
S. H. Goldberg of the Charles Paston 
agency, Brooklyn, followed with $411,- 
000 and $400,000 respectively. A dozen 
others produced in excess of $200,000 
and a total of thirty-three attained the 
ambitious goal of $160,000—‘“four times 
forty for the Vice President’s fortieth 
in forty days.” 

The Herman Robinson agency pro- 
duction during the Armstrong. testi- 
monial was $1,523,000, or business at the 
rate of better than $11,500,000 a year. 

(Continued on Page 8) 











PATTERSON 


ALEXANDER E. 


Intangible as this now is, it might plant 


the seed of such a plan, which, well 
cultivated, could grow into a tangible 
reality which will not be made of the 


stuff of dreams.” 
Warns Against Complacency 

During the course of his talk, which 
had as its subject, “Life Insurance Man- 
agement, a Responsibility and a Chal- 
lenge,” Mr. Patterson said that life in- 
surance enters the third year of its 
second century enjoying the confidence 
of the American people more fully than 
at any previous period in its history. 
In spite of countless handicaps of con- 
veniences, in spite of a market already 
absorbed in its own rush of affairs, in 
spite of greatly reduced field repre- 
sentation, the past few years have shown 
admirable increases in production and 
progress. Life insurance can well feel 
a justification for the satisfaction it 
takes in the progress of its services to 
the people. Its soundness and integrity 
are generally acknowledged. 

He warned against danger in being 
over-confident and in necessity for be- 
ginning to check ourselves. “Let’s guard 
life insurance with alertness and pre- 
paredness,” he continued, “Any posses- 


sion, right or privilege can and will be 
ours only as long as we protect it. 
Anything tangible or intangible which 
we- value can be taken away from us 


in a short space of time if we do not 

work to guard and cultivate it. For life 

insurance management—that is the re- 

sponsibility and the challenge today.” 
Selection of Agents 

One important contribution, he said, 
will be in exerting the most influence 
possible to bring into the business the 
kind of men and women of whom their 
fellow craftsmen will be proud. 

“We must raise our voices about the 
selection methods used,” he said, “must 
see to it that proper training is pro- 
vided. More ‘volumnitus’ must not con- 
trol our procedures in agencies nor in 
companies. Quality men and women, 
carefully selected and given thorough 
training can bring only great credit to 
our institution. Your opinions and your 
ideas in this respect should have great 
weight in the next decade. At the 
moment you have great prestige with 
your companies. Make no mistake about 
that. Your splendid efforts in the War 
Bond campaigns and your work in the 
Red Cross and the way you have con- 
ducted yourselves in the daily routine 
have won you widespread admiration in 
the eyes of your companies and the 
public at large.” 

Mr. Patterson praised the “home office 

(Continued on Page 10) 
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No Special Ceremony 
In N. Y. Life Centennial 


OFFICIALS HOLD LUNCHEON 





April 12 Anniversary Date; 52-Page 
Pictorial Review of Company’s His- 
tory; Agents’ Renewed Effort 





The New York Life started business 
on April 12, 1845. In view of the war no 
special ceremonies have been scheduled 
at the company’s home office in honor 
of the 100th anniversary. At the regular 
monthly meeting of the executive com- 
mittee of the company’s board of direc- 
tors, the officers and directors held an 
informal luncheon Wednesday at which 
there were brief remarks by George L. 
Harrison, president of the company, and 
other members of the board. The com- 
pany issued a Centennial ‘“Policyholders 
Edition” of the Nylic Review on April 
12. It is a 52-page document, a pictorial 
review of the company’s history and 
packed with human interest. Through- 
out the United States and Canada, New 
York Life agents are observing the be- 
ginning of their company’s second cen- 
tury by making a renewed effort. 

Company’s Assets $3% Billion 

The New York Life started business 
on April 12, 1945, as a mutual life in- 
surance company, having been organized 
by a group of leading New York busi- 
ness men who pledged their personal 
notes for $55,815 so that the company 
would have the funds to meet early ex- 
penses and losses. These notes were 
canceled in 1850 when the assets of the 
company exceeded $200,000. The New 
York Life has never had any stock- 
holders and dividends have been paid 
only to policyholders. 

The company’s assets passed the mil- 
lion dollar mark in 1855, the $100,000,000 
mark in 1890 and the billion dollar mark 
in 1923. According to its 100th annual 
report, assets exceeded $3,500,000,000 and 
surplus funds held for general contingen- 
cies amounted to $230,000,000 on Decem- 
ber 31, 1944. 

The company was one of the first in 
the United States to appoint agents in 
order to promote the public acceptance 
of life insurance. Several of its earliest 
agents later rose to prominent positions 
in public life. Among them were Schuy- 
ler Colfax and Thomas A. Hendricks, 
Vice Presidents of the United States; 
Hugh McCulloch, Secretary of the 
United States Treasury; and Lew Wal- 
lace, a distinguished soldier and author. 

Pioneered in Many Developments 

The New York Life. during the past 
century, has pioneered in a number of 
important developments in the life in- 
surance business such as the introduc- 
tion of non-forfeiture benefits in _poli- 
cies, insuring women at the same pre- 
mium rates as for men, insuring sub- 
standard risks at an advance in rate, 
publishing a comprehensive annual re- 
port to policyholders, adopting a se- 
curity-plan for agents to promote better 
service to policyholders and reduce the 
turnover of agents, and providing an 
educational program for the agents. 

The growth and history of the com- 
pany has paralleled the development of 
the United States. Many of the forty- 
niners who went to California were in- 
sured in the New York Life, but the 
overland trip across the United States 
was so hazardous that, prior to 1850, the 
only routes to the gold regions sanc- 
tioned by the company were around Cape 
Horn or across the Isthmus of Panama. 

The company had done business in the 
South since organization and during the 
Civil War it faced the difficult task of 
fulfilling its obligations in the war- 
stricken areas. At one time, in order to 
expedite the payment of death claims, 
correspondence was carried through the 
lines under a flag of truce. Following 
the Civil War a number of Confederate 
leaders were attracted to the company 
and joined its agency organization. 

Less than two years before the Cus- 
ter massacre, General Custer and five 


fellow officers insured in the New York 
Life. The company paid $40,000 to their 
beneficiaries. 
Seven U. S. Presidents Carried Its 
Policies 
Seven former Presidents of the United 
States were insured in the New York 


Life at the time of their deaths. Presi- 
dent Garfield had paid the first premium 
on a $25,000 policy only a few months 
before his assassination in 1881. Two 
former Presidents, Calvin Coolidge and 
Herbert Hoover, served on .the com- 
pany’s board of directors. Alfred E. 
Smith, former governor of the state of 
New York, was a director at the time 
of his death. 

During the past century the company 
has paid more than six billion dollars 
to policyholders and beneficiaries. Of 
this total, four billion dollars was paid 


to living policyholders and two billion to 


the beneficiaries of those who died. In- 
surance in force, as the company enters 
its second century, exceeds $7,600,000,000 
and is equal to about $220 for every 
family in the United States. 





H. H. AMES FIDELITY MANAGER 





Well Known St. Paul Man Appointed 
There; Formerly was Special Agent 
for Prudential 


Fidelity Mutual Life of Philadelphia 
has appointed Harold H. Ames, well 
known St. Paul man who has_ been 
special agent for The Prudential, to be 
manager there. Active in St. Paul civic 
affairs, Mr. Ames was chairman of the 
Community Chest campaign in 1942 and 
was associated in that activity with E. A. 
Roberts, president of Fidelity Mutual, 
who was one of St. Paul’s leading citizens 
before he was elected president of Fidel- 
ity early in 1943. Mr. Roberts is now 
president of Community Chests and 
Councils, Inc., the national organization. 


Young Philadelphians 
Not Joining Insurance 


LABOR COMPETITION PROBLEM 





Part of War Situation; New Business 
Seems Satisfactory with Most 
Agencies, However 


By Currrorp H. Orr, CLU 


General Agent, National of Vermont 





Affairs, life insurance-wise, are prob- 
ably not much different in Philadelphia 
than in any other major city. The labor 
problem is rather acute from a clerical 
standpoint due to the high wages being 
offered by war industry and government 
departments. Youngsters just out of 
school and with no business or industrial 
experience are not surprised to receive 
$35 to $40 a week, expect such a wage, 
and the amazing thing is, they get it. 
The “come down” the younger genera- 
tion is going to experience after this 
labor .demand slackens will be terrific. 
I wonder how they will take it. 

It seems almost impossible to get de- 
sirable new agents in the younger age 
brackets. Right now I have three highly 
desirable young men who qualify in the 
high brackets under aptitude tests and 
who wish to make life insurance produc- 
tion their life work, but who are pre- 
vented from coming into the business due 
to the labor freeze. We probably should 
not complain as our over-all national 
effort is the major concern of all, these 
days, and if these young men are badly 
needed where they now are, then they 
had best stay. 

The War Strain 


New business seems to be satisfactory 
for most of the agencies with which I 
am familiar. Of course, all men are to- 
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PACIFIC MUTUAL’S 
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New Life Insurance—1944 . . . $ 80,515,184 
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day working under a tremendous strain, 
The war is taking its toll of civilians 
as well as those in the service. Just the 
other day I was talking with an agent 
in connection with one of his Pension 
Trust cases. In a group of a little more 
than 200 who two years ago qualified 
for life insurance protection, thirty-five 
could not pass the physical this year for 
increased benefits. Hypertension was 
largely the cause. Men of prominence in 
life insurance production, such as Joe 
Reese, Aaron Finkbiner, Vic Drury, Al 
Moore, and thousands of other persons 
who have sons. and close associates in 
the front lines of combat are naturally 
carrying on obviously under great strain, 

Harry MacBratney and Irvin Bendiner 
are developing a booklet for the use of 
the newly created Veterans Affairs Com- 
mittee of the Philadelphia Association 
that we think will fill a large roll from 
both a patriotic and public relations 
standpoint. As Harry Crossan, Veterans 
Affairs Administrator in Philadelphia, 
said, “With the exception of the post- 
man, life insurance agents have more 
intimate contact with homes and families 
than any other group,” and if we in life 
insurance production can have a working 
knowledge of benefits to which veterans 
and members of their families are en- 
titled, and know where to send them for 
further information, such activity would 
be highly beneficial to the community. 

Vic Drury, Pennsylvania War Bond 
chairman of life underwriters commit- 
tee is getting everything organized for 
the Seventh War Loan. His organization 
has been a potent factor in these war 
bond drives, during the Sixth War Loan 
accounting for 19.4% of all E bonds sold 
in Pennsylvania. 

_ Interest in life underwriters’ associa- 
tion affairs is constantly increasing with 
more and more evidence of activity by 
agents in their organization. Our cur- 
rent president, Allen B. Coffman, an 
agent of Massachusetts Mutual is ex- 
periencing a highly successful adminis- 
tration and membership today stands at 
an all time high for this date. 


Walter A. Craig’s Brochure 


Philadelphians who have the CLU 
designation are indicative of the national 
picture with enthusiastic interest and 
financial support of the enlarged program 
of the American Society. President Cleo 
West is concluding a most outstanding 
administration and the chapter is indeed 
proud of the national contribution made 
by Walter A. Craig with his brain child 
booklet, “Life Insurance Dollars In Ac- 
tion.” More than 100,000 copies of this 
brochure are now in the hands of school 
children in this country and locally it 
has been established as part of the cur- 
ticulum in public, parochial and private 
schools, 

There seems to be some hesitancy on 
the part of local management to recruit 
men and take advantage of the financial 
provisions of the G.I. Bill. The feeling 
seems to be that there may be a boom- 
erang involved which would be desirable 
to avoid. 





CAPITOL BENEFIT RULING 
District Judge O. S. Franklin, Polk 
county, Iowa, recently ruled that the 


Capitol Benefit Association is not en- 
gaged in the life insurance business and 
therefore does not come under the juris- 
diction of the State Insurance Depart- 
ment. The decision was made in a case 
brought by the Insurance Department, 
challenging the right of the association 
to exist because of its failure to com- 
ply with the state insurance regulations. 

The state alleged that the association, 
although purporting to be a fraternal 
order furnishing funeral benefits to its 
members, was in fact solely engaged in 
the business of selling life insurance 
contracts. The judge ruled the associa- 
tion was a nonprofit organization and 
fraternal order providing members with 
funeral benefits only, that membership 
certificates are not life insurance poli- 
cies, The association maintains its offices 
at Des Moines. The decision is expected 
to be appealed to the State Supreme 
Court. 
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Union Mutual Group Head 


DONALD D. LOWMILLER 


Donald D. Lowmiller, formerly of 
Minneapolis, has been appointed Group 
supervisor of the Union Mutual Life, 
Portland, Maine, President Rolland E. 
Irish has announced. He will be in 
charge of underwriting, servicing, and 
administration in the company’s newly- 
formed Group department. 

Mr. Lowmiller was formerly associ- 
ated with the Occidental Life of ( ali- 
fornia, where he was in charge of Group 
activities. For eighteen years prior to 
that time he was in charge of the Group 
department of the Northwestern | Na- 
tional Life. Mr. Lowmiller’s experience 
in the Group field has covered all phases 
of sales promotion, underwriting, servic- 
ing, administration, and accounting pro- 
cedures. of nearly all forms of Group 
coverage. . 

The Union Mutual Life entered the 
Group field during 1944. 





GIVES UP MANAGERIAL POST 


Charles C. Thompson, Former NALU 
President, and Metropolitan Seattle 
Manager, Continues as Agent 

Charles C. Thompson, manager of the 
Metropolitan’s Seattle North District 
Office for more than thirty-six years, 
has given up active agency management 
work, effective March 3lst, but will con- 
tinue doing personal Ordinary and Group 
business for the company. 

Mr. Thompson, whose service with the 
Metropolitan dates from 1901, prior to 
his assignment in Seattle had represent- 
ed the company in various capacities in 
Montana and Oregon. His name _ has 
been conspicuous among the leaders of 
insurance in the Pacific Northwest and 
nationally. A past president of the Na- 
tional Life Underwriters Association, 
which he served with distinction during 
the year 1933, Mr. Thompson has 
throughout his entire career made im- 
portant contributions toward establishing 
the life insurance business on a sound 
and ethical basis. Aside from his many 
activities in the insurance field, he has 
also been prominent in civic affairs. 


NEW YORK CLU SEMINAR 
Gerald H. Young, general chairman of 
the New York CLU Seminar to be held 
April 20 at the Waldorf-Astoria, reports 
that early reservations indicate a record 
turn-out this year. This year’s seminar 
wil be on “Economic and Social Trends.” 











NAMED BY GREAT-WEST LIFE 
The Great-West Life Insurance Co. 
= announced the appointment of D. 
Nash as manager of the company’s 
bi anch office at Sherbrooke, Quebec. 


Nash has, been with the company 
sin ce 1935. : 





CLAYTON B. TURNER ADVANCED 

Thomas I. Parkinson, president, Equi- 
table Life Assurance Society, announced 
the recent promotion of Clayton B. Tur- 
ner, formerly San Francisco supervisor 
for the company’s city mortgage depart- 
ment, to a new regional position as man- 
ager, Pacific mortgages. There are now 
four city mortgage offices of the com- 
pany in the Pacific coast area, located 
in Los Angeles, Salt Lake City, Seattle, 
and San Francisco, with an investment 
of about $65 million. 


JOINS RESEARCH BUREAU 

The Universal Life & Accident of 
Dallas, Tex., has joined the Life Insur- 
ance Sales Research Bureau. The com- 
pany, incorporated in 1927, issues non- 
participating and participating insurance, 
ordinary and industrial, and accident 
and health on the non-participating 
basis. J. B. Adoue, Jr., is chairman of 
the board; L. E. Anderson is president, 








and vice presidents are Harold F. Boss, 
L. E. Anderson and R. E. Murrell. 
Baga MUTUAL GAINS 26% 


26% gain in new paid business for 
Pe first quarter of 1945 over the same 
period of last year has been reported to 
the American Mutual Life of Des 
Moines. 


National, Vt. to Use 
“Packaged Mortgage” 


HOUSE EQUIPMENT INCLUDED 





Made Part of Real Estate Security; 
Vice President Meredith Says It Is 
in Line with Trend 





A “packaged mortgage” plan under 
which certain household equipment will 
be considered as part of the real estate 
security for loans has been announced 
by National Life of Vermont through 
L. Douglas Meredith, vice president and 
chairman of the committee on finance 
of the company. 

New gas or electric appliances, such 
as ranges and refrigerators, for which 
reasonable values are included in the 
appraisal at the time the application is 
submitted, will be considered as part 
of the real estate security for loans, sub- 
ject to rules and regulations which will 
be prescribed by the company’s legal 
department. These rules will include the 
stipulation that some degree of affixation 
of the article to the real estate will be 
required. 

Mr. Meredith said that this innovation 





in home financing will be of great as- 
sistance to home purchasers, and will 
make it easier for persons to acquire®a 
completely equipped house, with the pay- 


ments spread over a long period of 
time. “TI 1€ so-c alled packaged mort- 
gage,” he said, “is in accord with the 
most recent thinking in the field of 


mortgage investment, and National Life 
is pleased to offer this type of loan to 
borrowers at this time.” 


REFRESHER COURSES HELD 

Refresher schools for producers of the 
Mutual 
service with the armed forces and pre- 
pare 





Penn Life as they return from 


to re-enter the selling field are on 
and the first 
especially 


schedule, group attended 
arranged for 
them in Philadelphia last weck. There 
were three returnees attending and after 
a survey of the necessary studies re- 
quired for such a course twenty - two 
members of the company’s home office 
staff devoted thirty hours to tutoring the 
producers in various retraining subjects. 
One was a study of the latest economic 
influences and marketing research. Some 
time was also devoted to the company’s 
recent sales promotion plans and equip- 
ment as well as new policies and related 
changes. 


such a_ school 











MATERNITy 
WARD 


A Career 
in Life 


Insurance 


THE PRUDENTIAL, 


A MUTUAL LIFE INSURANCE COMPANY ‘\ 









t... 


A Som 





It’s his bread and butter. 


But Prudential underwriters also know 
what it means to work with the expectation 
and knowledge that when they reach retire- 
ment age they will begin to receive an 
income for life—thanks to the Prudential 


Retirement Plan. 
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to get first-year and renewal commissions. 
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1926 the Bankers 


In January 
Life Company of Des Moines is- 
sued a $4,000 policy, with perma- 
nent disability clause, to a 45-year- 
The insured man was 


old farmer. 
in perfect health. 


Four years later, he suffered a 
heartstroke which, while it did not 
preclude all work, made it neces- 
sary for him to reduce his activities. 
Two years thereafter his condition 
had become so serious he was per- 
manently incapacitated. 

For 12 years and 8 months the 
Bankers Life Company sent the 
insured man a check for $40 each 
and every month; a total thus paid 
of $6,080. 


In January 1945 the insured man 
died. The face value of the policy, 
$4,000, was paid to his widow-—— 
the beneficiary thereunder. 

Here is the full record of the 
case: 

INVESTMENT 
7 annual premiums 


DRE encateacdin $ 1,236.76 
RETURNS 
12 annual premiums 
 , - : $ 1,935.04 


Dividends paid .......... “ 370.80 
Disability income 
payments ................ 6,080.00 
Death benefit .............. 4,000.00 
Total returns ...... "$12,385. 84 
Less total invest- 
1 tae a 1,236.76 
Excess over invest- 
(| rs $11,149.08 
Percentage of gain 
Over investment ...... 801% 


On the day upon which he took 
out that life insurance policy, the 
insured man had fulfilled the words 
of the poet: 


“Over the ruins of home, 
O’er my heart’s desolation, 
For death’s dark encounter 
I make preparation.” 








BanxersZ/e 
the Double Duty Dollar caiaines 


moines 

















J. DENNY NELSON ADVANCED 





St. Louis Insurance Man Made Field 
Supervisor in Agency Department 
of Aetna Life 

J. Denny Nelson, well-known life in- 
surance man in St. Louis, has been ap- 
pointed a field supervisor in the agency 
department of the Aetna Life. Born in 
Arkansas, Mr. Nelson was educated at 
Washington University and at Jefferson 
College both in St, Louis. He joined the 
Equitable Life Assurance Society as an 
agent in 1928 and was promoted to as- 
sistant agency manager in 1932. Well 
known as a sales specialist, Mr. Nelson 
is the author of a book entitled, “Prac- 
tical Salesmanship.” He has been a 
member of the St. Louis Life Under- 
writers Association for sixteen years 
and a member of the Managers and 
General Agents Association for twelve 
years. 

Mr. Nelson enlisted n the Army Air 
Forces as a cadet in 1942 and was 
trained as a pilot in the ferry command. 
He received several promotions and was 
a captain at the time he was placed 
on inactive duty in November, 1944. 
Since that time he has served as a cap- 
tain in the Missouri Wing of the Civil 
\ir Patrol. Mr. Nelson has been active 
in Boy Scout work, being a former 
chairman of the St. Louis Boy Scouts 
Committee and has served as a member 


* on the Board of Stewards of his church. 


Malcolm-Smith’s Mave! Is 
Basis for Musical Comedy 


“Slightly Perfect,” the novel written 
by George Malcolm-Smith, publicity 
assistant of the Travelers, is the basis 


of a musical comedy now being pre- 
pared by Richard Kollmer and James 
Gardiner with expectation of starting 


rehearsals August 16. The dialogue will 
be fashioned by Sam Perrin and George 
3alzer, members of Jack Benny’s gag 
writing staff, and the music by Harry 
Revel. 

Mr. Malcolm-Smith’s book, published 
in the summer of 1941, has been widely 
read in insurance circles. It is a fast- 
moving account of a young insurance 
actuary who makes one decimal-point 
mistake and gets himself mixed up in 
a carnival. 


MANHATTAN INCREASES SCALE 


Manhattan Life of New York an- 
nounces an increase in its dividend 
scale of 10%. This action together with 
the increased volume of insurance in 
force will result in an increase of 30% 
in the amount paid out to policyholders 
as dividends this year compared to 
similar disbursements last year. 


New Advertising Manager 


Bankers Life Co. of Des Moines an- 
nounces the appointment of Edwin P. 
Leader, formerly with a Chicago adver- 
tising agency, as advertising manager of 
the company. After graduating from 
Monmouth College in 1930 where he was 
director of the college news bureau, Mr. 
Leader became a classified advertising 
salesman for Chicago Daily News and 
put in six years in the advertising de- 
partments of Daily News and Chicago 
Herald-Examiner. He entered agency 
work with Lorin Collins & Associates 
which consolidated with William Hoff- 
man & Associates from which agency he 
goes to Bankers Life. 





METROPOLITAN’S WOMEN AGTS. 





Company Now Has More Than 900; 
Aimee Cone of Irving Park, Chicago, 
Led Last Year 
The Metropolitan Life now has more 
than 900 women representatives in the 
field, the majority of whom are “mar- 
ried women who left their homes— 
usually without too much business ex- 
perience—to help meet the war emer- 
gency and to fill in, as best they could, 
when the men were away.’ * When the 
United States entered the war in De- 
cember, 1941, the company had only 
one woman agent—Lillian Lilburn, Ny- 
ack, N. Y., who joined Metropolitan 

during the first World War. 





Vermont Resolution 


The General Assembly of Vermont 
has passed this resolution: 

“Resolved, by the Senate and House 
of Representatives, that the Congress 
of the U. S. be and is hereby respect- 
fully memorialized to enact with all 
convenient speed appropriate legislation 
providing that men and women in the 
armed forces shall receive appropriate 
wage credits on their old age and sur- 
vivor’s insurance accounts for their 
period of military service.’ 


H. F. CHADEAYNE DEFEATED 


Henry F. Chadeayne, who resigned 
as second vice president and comptroller 
of General American Life to run for 
mayor of St. Louis, was defeated at the 
recent election by the present incum- 
bent Mayor Aloys P. Kaufmann, Wal- 
ter W. Head, president of General 
American Life, who was vice chairman 
of Mayor Kaufmann’s campaign, had 
announced when Mr. Chadeayne entered 
the race that he would be welcomed 
back in the official family of the com- 
pany if he lost in the election. 
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Dineen at N. Y. Life Lunch 


Robert E. Dineen, Superintendent of 
Insurance, New York State, attended 
the luncheon of directors and officers 
of New York Life on Wednesday, day 
before company’s centenary anniversary 
date. John S. Sinclair, executive vicx 
president, N. Y. Life, presided at lunch- 
eon. President George L. Harrison was 
detained in Washington by an importani 
War Department meeting. Arthur A. 
Ballantine, director, also spoke. 

A message from President Harrison 
read at luncheon said: “With the coun- 
try at war, our associates, friends, war 
relatives fighting and dying so that free 
institutions may persist through the 
years to come, it is fitting I think that 
we avail ourselves of this occasion sim- 
ply to pledge our continued faith in 
America, the American family and in 
those institutions designed to preserve 
and protect America.” 


R. W. SOMERS’ NEW POST 








Named Salary Savings Supervisor for 
Mutual Life of New York 
at Chicago 

Roger W. Somers, of Chicago, who 
recently joined the Mutual Life of New 
York to assist in the promotion of sal- 
ary savings plans, has been appointed 
salary savings supervisor it was an- 
nounced by Roger Hull, vice president 
and manager of agencies... Mr. Somers, 
will have his headquarters at the com- 
pany’s Chicago Clearing House. He 
will assist in the over-all promotion of 
salary savings business and will aid in 
specific cases in the company’s agencies, 
in and near Chicago. 

Mr. Somers came to the Mutual Life 
from the insurance brokerage firm of 
Marsh & McLennan, where .he was a 
life insurance and employe benefit plan 
speciaiist 


NATIONAL LIFE’S BIG GAINS 


March 11% Gain Makes 25 Consecutive 
Months Showing Increases; Produc- 
tion for Quarter Up 13144% 
Montpelier, April 11—National Life 
has entered the third year of plus per- 
formances in sales of new life insur- 
ance. In March new paid production was 
$6,654,386 or 10.87% over March, 1944. 
This makes’ twenty-five consecutive 
months which have shown increases. 
For the first quarter of this year there 
has been an increase of 13.23% over 
the sales during the same period of 194. 
The gain in insurance in force for 
the first quarter has been $12,314,427 
which brings outstanding insurance of 
National Life up to $695,213,736 on April 
1, according to figures announced to the 
field forces today by D. Bobb Slattery, 

superintendent of agencies. 


NwNL DIRECTORS HONORED 

Members of the field force of North- 
western National Life Insurance Co., 
Minneapolis, recently rounded out a 
month and a half long tribute to the 
company’s two senior directors, C. T. 
Jaffray and E. W. Decker, which re- 
sulted in record-breaking new Ordinary 
production. Their efforts in March re- 
sulted in the largest volume of Ordinary - 
new business for any March in the 
company’s history. Written business for 
the February 15-March 30 period cov- 
ered by the special observance ran 33% 
ahead of the same period a year ago. 
Ordinary new business for the entire 
year so far exceeds the first quarter of 
1944 by approximately 25%. 

The honor paid to Messrs. Jaffray and 
Decker was in recognition of their com- 
pletion of forty years of service on 
Northwestern National Life’s directorate 
on April 1 








A gain of 21 2% in life insurance in 
force and a gain in admitted assets of 
25.7% during 1944 was reported by F. 
Kirk McKinney, president, Jefferson Na 
tional Life, Indianapolis. 





Bankers National Life Insurance Co., 
Montclair, announced that Solomon 
Kaplan, of the Goldstein agency, Hart- 
ford, has completed eight years of con- 
secutive production in the company’s 


App-A-Week Club. 
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For 100 years New York Life Agents 


have Served American Families 





Aprit 12, 1945, marks the Centennial Anniversary of 
the New York Life as a mutual life insurance company. 

Through the initiative of New York Life Agents 
during the past 100 years, families have been held 
together and children educated. Mothers have been 
relieved of financial worry. Men and women, in the 
autumn years of life, have been able to enjoy a com- 
fortable retirement. 

For helping so many people to provide for these and 


NEW YORK LIFE 


INSURANCE COMPANY 


PROTECTING THE FAMILY—SERVING THE NATION 


A Mutual Company Founded in 1845 + 51 Madison Ave., New York 10, N.Y. oe 


other human needs, New York Life Agents deserve 
high recognition on this Anniversary. 

Although people generally appreciate the need for 
life insurance, it is through the Agents’ efforts that 
their dreams of family security are made to become a 
comforting reality. 

The New York Life Agent who serves your com- 
munity is well worth knowing. Have a talk with him 
about your life insurance problems. 
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Norman Smyth, Hartford, for past nine- 
teen months a field director for American 
Red Cross, last week took up new duties 
in the office of National Life of 
Vermont in the agency department. Mr. 
Smyth has had many years of associa- 
National Life. In 1934 he 
connected with the downtown 
general agencies of the company in New 
York City, in 1936 he became a sales 
representative in his home city, and later 
assistant to 


honie 


tion with the 
one of 


that same 
his brother, Harold Smyth, 


was agency 
who for many 


year 


years has been general agent for the 
company in Hartford. 

In August, 1942, Mr. Smyth volun- 
teered for service in the American Red 


stationed in Washington, 
Edwards and Camp Myles 
Massachusetts and the 
Brunswick Naval Air Station in Bruns- 
wick, Me. Mr. Smyth is married and 
has a son aged two years. His family 
will move to Montpelier to joint him in 
June. 

Mr. Smyth 


Cross, ae 
D. C., Camp 
Standish in 


has occasion to be happy 
over the fact that his former roommate 
and National Life policyholder, Robert 
F. Overbeck, a civil engineer from Bal- 
timore, and now a lieutenant in the 
Army, was one of five men saved when 
the Japanese prison ship, crammed with 
1800 American prisoners, was sunk by 
an American submarine last October. Lt. 
Overbeck, following his escape, visited 
Mr. Smyth last January. Undiscouraged 
by his terrible experiences, Lt. Overbeck 
has requested re-assignment to the Phil- 
ippines to see if he can locate his father 
who was a civilian internee in Manila, 
taken by the Japs in December, 1941. 
George Williams, John Hancock assist- 
ant manager at Hartford, writes an aver- 
age of 164 letters a week to boys in the 
service; all former members of a Boy 
Scout Troop which he organized twenty- 
three years ago. Mr. Williams, who is 
termed “a one man post office” by a Hart- 
ford radio commentator, began collecting 
notes about each of his boys at the time 
he organized the troop. The notes grew 
into an extensive file containing facts 
about their background, their parents and 


their family life and this file became the 
nucleus for his letter-writing activity 
when the war broke out and so many 


of his Scouts, grown to manhood joined 


the service. Four of Mr. Williams’ ex- 
Scouts have been killed in action and 
three are reported missing. In his ex- 


tensive letter-writing activities he has be- 
come a veritable clearing house, carrying 
messages from his boys to relatives and 
friends, and vice versa. 

Hubbard Hoover, the New York in- 
surance agent, magazine writer and col- 
lege professor, who wrote the extraor- 
dinarily accurate description of a model 
agent, and how the latter operates, what 
he has in mind, and what he says to 
clients, has received a large number of 
letters since the story appeared as a 
Profile in the magazine The New 
Yorker. With one exception all of the 
letters congratulated Hoover on_ the 
story. The exception was one from Chi- 
cago. The writer of the Chicago letter 


HEARD on the WAY 





did not sign her name, but, describing 


herself as “the daughter of a Chicago 
insurance agent,’ made this comment: 
“You do not know anything about life 
insurance selling or you would not have 
written such an article,” all of which 
greatly amused Hoover as he has been 
an insurance salesman for many years 
(Fidelity Mutual and Mutual Life), and 
the “model agent” on whom he based 
the story is Dederich H. Ward, Chas. 
B. Knight agency, New York, and for- 
mer president of Life Underwriters As- 
sociation of the City of New York. 

A number of companies have reprinted 
the story about Mr. Ward from the 
columns of The New Yorker. One of 
these is the National Life of Vermont. 

Mrs. Hoover also sells insurance. She 
is the Isabelle McCrae Murdock of the 
insurance firm of Hoover & Murdock, 
Crysler Building, New York. Also, she 
lectures on psychology to the business 
girls of the Young Women’s Christian 
Association. 





In notice of its annual meeting of 
stockholders the American Telephone & 
Telegraph Co. discusses the company’s 
Pension Plan. Under the provisions of 
the Pension Plan several officers were 
entitled at the end of 1944 to retire 
on pensions at their own request. A. T. 
& T. in a comment said: “On January 
10, 1945, Walter S. Gifford, president, 
with more than forty years of Bell 
Telephone Service, became entitled to 
retire on pension at his own request, 
and, had he retired at such time, he 
would have received from the Bankers 
Trust Co., trustee of the Pension Fund, 
an annual pension of $83,943.60.” It then 
told how much of the pensions of cer- 
tain officers would be left after taxa- 
tion. In President Gifford’s case it 
would be $29,182.67. His income from 
the corporation in 1944 was $210,150. 





sritish insurance men have always 
claimed that without “a home service” 
Industrial life insurance could not be 


developed, and no better example of 
this fact could be given than that of 
the abortive efforts made by the British 
Government through the medium of the 
post office which, after sixty years’ ex- 
perience, had to be closed down. There, 
although home service was lacking, the 
rate of expense was more than 23%. 


Uncle Francis. 





MILLION DOLLAR QUALIFIERS 


Leo P. Mirsky, CLU, and Charles H. 
Weiss, Isadore Freid agency, New Eng- 


land Mutual Life, New York City, have 
qualified for the 1945 Million Dollar 
Round Table, and by so doing have 


achieved life membership in this group, 
according to an announcement by Isa- 
dore Freid. Mr. Mirsky has already this 
year satisfied the production require- 
ments which qualify him for the 1946 
Round Table. 


PHILA. TRUST COUNCIL MEETS 


Warner F. Haldeman, associate coun- 
sel, Penn Mutual Life, addressed the 
recent meeting of the Philadelphia Life 
Insurance and Trust Council. He dis- 
cussed “Tax Decisions Pertaining to 
Life Insurance.” 





The COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


A QUALITY COMPANY 


Distinguished by its past performance 
and progressive in its plans for the 
future. 


“A PUBLIC SERVANT SINCE 1897” 


A policy for every 
member of the 
family from birth 
to age 65. 


Home Office: Jersey City 6, N. J. 











Named Jefferson Standard 
Life Medical Director 





DR. -H. F. STARR 


Dr. H. F. Starr has been appointed 
medical director of the Jefferson Stand- 
ard Life Insurance Co., according to an 
announcement by Julian Price, president. 
Dr. Starr was formerly vice president 
and medical director of the Pilot Life 
Insurance Co. 

Dr. Starr attended the University of 
North Carolina and was graduated from 
Jefferson Medical School, Philadelphia, 
in 1916. He served as a captain in the 
medical corps of the U. S. Army dur- 
ing World War I. In 1918 he was ap- 
pointed medical director of the Pilot 
Life and in 1935 was elected vice presi- 
dent and medical director. 


L. A. FORUM SPEAKER 
P. R. Behrmann was the speaker on 
the program for the life insurance forum 
of the Life Underwriters Association of 
Los Angeles at its recent meeting. 


WEIDENBORNER MONTH 
The field force of Guardian Life of 
New York have launched a production 
campaign during April to honor Agency 
Vice President Frank F. Weidenborner. 
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Armstrong Honored 
(Continued from Page 3) 


The agency was first among the com- 


pany’s general agents and_ eleventh 
among the company’s 100 production 
units. 


Career of Mr. Armstrong 


H. H. Armstrong is a native of Kirk- 
wood, Mo. He came to the Travelers 
as a liability special agent in St. Louis 
office in March, 1905. Early in the fol- 
lowing year he was appointed casualty 
manager for Indiana, with headquarters 
in Indianapolis. John S. Turn, then with 
the Travelers and for some years be- 
fore his retirement vice president of 
Aetna Affiliated Cos. in charge of 
Greater New York for all lines except 
life insurance, gave Mr. Armstrong his 
first job in the insurance business. 

On March 1, 1908, Mr. Armstrong was 
promoted to the home office staff as 
agency assistant, Life, Accident and 
Group departments. In 1911 he was made 
assistant superintendent of agencies and, 
in 1924, superintendent of agencies to 
succeed to the general management and 
direction of the department’s affairs. 
On November 21, 1927, he was made 
vice president. 

During his four decades with the 
company Mr. Armstrong has had some- 
thing to do with the employment of all 
but one of the department’s field staff, 
has influenced the selection and train- 
ing and operation of most of the de- 
partment’s extensive organization. 

The two-score year period marks the 
successful development of the com- 
pany’s ,branch office system of opera- 
tion, the continent-wide expansion of 
its agency organization, and the growth 
of the business of the Life, Accident 
and Group departments from $2,851,000 
of accident and health premiums and 
$20,649,000 new life insurance in 1904 to 
$45,453,116 accident and _ health pre- 
miums and $1,813,800,000 life insurance 
in 1944 

Mr. Armstrong is widely known and 
highly regarded throughout the life in- 
surance field. He is a man of sound 
judgment and integrity, and one of the 
best students of production matters the 
country has ever had. 





Dudley D. Stair has been appoint-d 
assistant state agent at Seattle by John 
Hancock State Agent Hans O. Clasen. 
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Now MUTUAL LIFE Tells its Story 
to the $20,000,000,000 Farm Market 


in a NEW Advertising Campaign! 


The new farm advertising adds another important 


campaign to Mutual Life’s advertising program, 
which already includes a national campaign in 
Life, The Saturday Evening Post, Collier’s, Time, 
The American Home, and Better Homes and Gar- 
dens; a campaign in military and naval publica- 
tions; an insurance trade paper campaign, and a 
local advertising service for the Company’s indi- 






vidual Field Underwriters. 


‘ 


Mutual Life Representatives 
now have the advantages of 
this hard-selling campaign: 


=> WHAT AND WHERE— 


Advertisements in “Suc- 
cessful Farming” and 
“Country Gentleman,” 
with a combined circula- 
tion of over 3,000,000, and 
at least 5,000,000 readers. 


wet WHY—These two publications reach a cross 
section of prosperous farm families, with an average 
of four persons per family. Two thirds of these fami- 


lies own their farms outright. 


ele HOW — Easy-to-read, human interest stories 
dramatize definite Life Insurance needs and further 
establish Mutual Life in this rich 
market. Every ad presents six out- 






standing reasons why farmers need 





Life Insurance. Big, easy-to-use cou- 





pon, with interesting booklet offer, 
produces active leads. 
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H. J. Kirkpatrick Favors Direct Mail 


Harley J. Kirkpatrick, New England 
Mutual Life, in a recent issue of the 
Pilot’s Log, monthly publication for the 
company’s field forces, points out the 
favorable results he has experienced 
through the use of the company’s direct- 
mail plan. Mr. Kirkpatrick entered the 
life insurance business in the Cleveland 
agency in 1933, and in this year’s policy- 
holders’ month, he led all agents in his 
region, Mr. Kirkpatrick’s article “It 
Opens Doors for Me” follows: 

I have had in my prospect file for a 
long time the names of a number of 
substantial citizens whom I have always 
planned to call on, but because I had 
no special reason to see them, I have 
been putting off making the contact. To 
provide an opening for an interview, 
and to “force” myself to make a call, 
I decided to send, through the home 
office, the direct-mail letter for profes- 
sional men (R-3). On each list of fifty 
names I repeated the names of those 
who did not reply to the first mailing. 
On this second mailing I picked up quite 
a few additional requests for the memo 
book. From my whole mailing I re- 
ceived a 28% reply which provided me 





A. E. Patterson Talk 
(Continued from Page 3) 


management” situation. He said that 
rarely in the eight years he has been 
closely associated with such management 
has he met anyone in an executive ca- 
pacity who has given the slightest evi- 
dence of being smug, or being motivated 
by selfishness. “Rather, these officers 
have been hard working, honest, intel- 
ligent, fair-minded men who take their 
responsibilities seriously and who have 
uppermost in their minds the well-being 
of policyholders and the safety of funds 
for which they are trustees.” 

He said that in no other business to 
his knowledge is there more complete 
freedom of action maintained by each 
company as to its individual operation. 
The cooperation between the NALU, 
Institute of Life Insurance, American 
College of Life Underwriters, Life In- 
surance Sales Research Bureau is at a 
high point in his experience. 

National Service Life Insurance 

He said that this is the time to 
broaden insurance service to the public 
in every possible safe manner. One par- 
ticular problem facing the institution is 
in connection with National Service 
Life insurance issued upon the lives of 
the fighting men. Much of this insur- 
ance will lapse through no fault of 
insurance agents, “but to keep these 
lapses down to a minimum is a respon- 
sibility we should assume. How well 
this is done rests largely in the hands 
of the field men. Everything should be 
done to have the veterans continue this 
insurance. 

“T have no doubt that the members 
of the underwriters’ associations will 
give willingly each veteran sound advice 
and acquaint him fully with the rights 
and privileges of Government insurance. 
! urge that you go farther. If you find 
that a veteran has been wrongly ad- 
vised, help him restore his Government 
insurance, or, at least, be certain he 
understands thoroughly his rights and 
privileges under it. Make that your 
responsibility, too.” 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











with a continuous source of new people 
to see immediately. 

One of the first men I called on 
greeted me with the statement, “You 
are the man I’m looking for. If your 
company will insure you against moving 
or dying I will make you my life insur- 
ance man for life. I’ve had three differ- 
ent agents in the last year.” 

As a result of a very favorable inter- 
view, I coordinated his estate and ended 
up with a $25,000 sale. 


Direct Mail Program’s Results 


During this year I can trace $175,000 
of business as a result of this direct-mail 
program, It has given me an oppor- 
tunity to meet a more substantial group 
of men than I was working with origi- 
nally. They were men with whom I had 
hoped to get on common ground some 
day, but just hadn’t gotten around to 
it. As a result of my experience with 
these prospects I now have confidence 
to approach them directly without the 
medium of a direct-mail letter or the 
memo book. 


Four years ago I had sold a doctor 
$10,000 for the education of his two sons. 
Subsequently I recommended an addi- 
tion to his life insurance program, but 
because he had just recently been made 
an examiner for another life insurance 
company, he followed my recommenda- 
tion but purchased the insurance through 
another agent. I sent him one of the 
direct-mail letters to which he replied. 





O. J. Arnold Greets Secretary Morgenthau in Minneapolis 








roy 


Above picture was taken in Minneapolis when Secretary of the Treasury, Henry 
Morgenthau, Jr., visited Minneapolis recently on behalf of the Bretton Woods Interna- 
tional economic agreements. He also took time out for an informal talk at a “drop in” 
visit to a luncheon of leading business men arranged by the Hennepin County War 
Finance committee. With Secretary Morgenthau in the cut are O. J. Arnold, president, 
Northwestern National Life and chairman of Minnesota War finance committee, who in- 
troduced Mr. Morgenthau to the audience; and Charles F. Liscomb, president of 
Liscomb-Wood Co., Duluth insurance agency and executive vice chairman of Minnesota 


war finance committee. 





I called on him one Saturday afternoon 
and found him alone in the office. He 
said that he appreciated receiving the 
memo book, but was not interested in 
any more insurance because I had pro- 








What Makes a Company Grow? 





On this significant anniversary, we pay tribute to 
our loyal fieldmen, past and present, whose intelligent 
service to the insuring public has made our Company 


grow throughout a century 


The Mutual Benefit Life Insurance Company 


Newark, New Jersey 





grammed his insurance so completely a 
few years ago. I said to him, “Doctor, 
have you any difficulty in investing 
money and have you thought about a 
personal retirement program for yourself 
when you want to ease up on your 
work?” He said, “How much will $100 
a month at 60 cost me?” 

I called back, after office hours, sev- 

(Continued on Page 11) 








THE BOSTON MUTUAL 

LIFE INSURANCE CO. 

54th YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character 
and standing. It is known for its 
conservative management and 
strength. 
e 
JAY R. BENTON. President 
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Secretary-Treasurer 
® 


HOME OFFICE 


Boston, Massachusetts 








HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
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Sales Congress in Chicago 
April 21 to Hear Governor 


Among the star attractions looked for- 
ward to for the Chicago Sales Congress 
April 21 are the appearance of Illinois 
Governor Dwight H. Green on the 
program speaking on “The Governor 
Looks at Life Insurance.” Paul W. 
Cook, chairman of the congress, an- 
nounced that plans are completed for 
the event which will be held in the 
grand ball room of Hotel La Salle. 
Among speakers will be William H. 
Andrews, Jr., of Greensboro, N. C., 
president of National Association of Life 
Underwriters; Newell C. Day, general 
agent Equitable Life of Towa at Daven- 
port, whose address “Color in Selling,” 


received such enthusiastic acclaim at the 
national convention in Detroit, will close 
the morning session. F. M. Knight, vice 
president, Continental Illinois National 
Bank and Trust, Chicago, and Wilfrid 









Henry E. Jones, executive secretary, National 
iterna- ff Association of Life Underwriters, will 
op in” take part in the War Bond rally. Chi- 
- War cago life insurance agents will be hon- 
sident, [ ored with a citation for their meritorious 
ho in- work during the Sixth War Loan drive. 
nt of The first minute man flag awarded in 
nesota [ this territory went to the Chicago As- 


sociation of Life Underwriters. 
The afternoon session will feature 
Glen J. Spahn, third vice president, 


ieee 4: 


tely a F} Metropolitan Life and director of field 
octor, fF) training, who came up through the field, 
esting FF will talk on “Building for Tomorrow”; 


out a 
urself 
your 


| $100 


Sidney J. Weil, Mutual Benefit, Cincin- 
nati, a million dollar producer, will re- 
veal his working methods in “How I 
Go About Selling Life Insurance.” The 
concluding speaker is Timothy W. Foley, 
sev- fF veneral agent, State Mutual, New York 
City, who will talk on “Yes, I Sell My 
Friends.” 


Se ee 





Direct Mail 


(Continued from Page 10) 


eral days later with a proposal for 
F $10,000 R.I. at 60, with an annual pre- 
mium of $960. We went over the 
figures carefully and then he said he 
wanted to talk over the proposition with 
his wife. I saw him a week later and 
showed him a Coordinated Estate Sum-, 
mary which included the new Retirement 
Income policy which he was considering. 
He asked some questions and then said, 
| ‘T'll take two and a half units of this 
Retirement Plan.” The prem'um was 
3 $2,300, and I asked for the check. 
“Don’t I have thirty-one days for the 
E payment of the premium?” he asked. 
I explained that the insurance was not 
in force until the first premium was 
| paid, but that he did have a grace of 
| thirty-one days for subsequent premiums. 
He asked again how much I wanted 
and 3 said $2,300. He wrote his check 
in full. 

In my mind I had chalked him off my 
prospect list. Because he had been pro- 
grammed so completely several years ago 
and because of his subsequent purchase 
from an agent of another company, I 
subconsciously felt that he was not a 

| good prospect for me. I would never 
have seen him if it hadn’t been for the 
direct-mail letter and the booklet which 
| had to deliver to him. 

In my first interview with the pros- 
pect, I show the doctor the book which 
I will give him when I have completed 
his coordination. It contains a complete 
summary of his present life insurance 
program and shows what it will do for 

3 hin at retirement and for his family 
it he doesn’t live. 
—_ Chrough the use of this direct-mail 
| plan I have been able to raise my sights 
¢. in the life insurance business and to get 
myself into a group of prospects of a 
| higher type than I was previously work- 
| ing with. It has largely been respon- 
sible for the best year I have had in the 
life insurance business and I will con- 
tinue to use it as a supplement to my 
regular work, 





















like this every month 





Month after month, Union Central provides 
timely material to benefit agents and inter- 
est prospective policyholders. Each mailing 
piece describes a situation vital to every 
man and woman with responsibilities and 
problems that insurance can solve. 

The best prospects of every U. C. agent re- 





Each U. C. agent’s “best prospects” 
receives pre-approach material 


... from the home office 





ceive these goodwill builders direct from 
the home office. They carry the agents’ 


name and address. It’s part of the program 
for 1945 to cooperate with U. C. agents to 
the fullest extent. Just one more reason 
why Union Central is thought of as “an 
agents’ company.” 


TheUNION CENTRAL LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 


Over $500,000,000 in assets 
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Up for NALU Re-election 


@ 


STEACY E. WEBSTER 
The Pittsburgh Life 
Association and the Pennsylvania State 
of Life 
sponsoring the candidacy of Steacy E. 
Webster, general agent of Provident 
Mutual at Pittsburgh, for re-election as 
trustee of the National Association of 
Life Underwriters. Both associations 
have passed resolutions endorsing Mr. 
Webster. Chairman of the committee 
appointed to further his candidacy is 
R. Maxwell Stevenson, general agent, 
Berkshire Life, Pittsburgh. 

Mr. Webster has had a notable record 
of service in life underwriter association 


Underwriters 


Association Underwriters are 


Home Life Has Largest 
Quarter-Year in History 


The new paid business and the gain in 
insurance in force recorded by Home 
Life of New York in the first quarter 
of 1945 were the largest for any quar- 
ter-year in the 85-year history of the 
company, James A. Fulton, president, 
announced. During the first quarter the 
average sale was $9,748 and the average 
production per full-time man was 
$65,547. 





LOCAL CLU CANDIDATES 


Local candidates who recently received 
CLU diplomas include I. Glanzer, Metro- 
politan Life, Jersey City; John F. Kaye, 
Metropolitan Life, Far Rockaway; G. B 
Packer, Equitable Life Assurance So- 
ciety; A. J. Schick, The Prudential; Her- 
man Steinfeld, Metropolitan Life, Ho- 
boken. 





activities local, state and national. In 
his two years as trustee of the National 
Association he has served ably as chair- 
man of the general agents and managers 
committee and the committee on life 
insurance information. He had served 
as president of the Pennsylvania State 
Association, president of the Pittsburgh 
Association also national committeeman 
for it, president of the Pittsburgh Gen- 
eral Agents and Managers Association, 
and was president of the York, Pa., 
Association when he was located in that 
city before going to Pittsburgh. 

Native of Philadelphia, Mr. Webster 
is a graduate of Wesleyan University 
and served overseas in World War I as 
a first lieutenant in the Army. In Pitts- 
burgh he has served as campaign man- 
ager of the Community Fund and dur- 
ing the present war has been associate 
administrator of the Treasury War 
Savings staff. 


NEW A. & H. SALES MANAGER 


Richard Caldwell Assumes This Post 
with U. S. Life; Formerly in New 
England Territtory 

Richard Caldwell, who has had con- 
siderable sales supervisory experience in 
the A. & H. field, has joined the United 
States Life in its agency department as 


RICHARD CALDWELL 


manager of accident and health sales. 
Vice President and Agency Director 
Richard Rhodebeck explains: that Mr. 
Caldwell will engage in field work “to 
assist the agency force in expansion of 
this type of business.” 

Mr. Caldwell was previously associated 
with a large accident and health com- 


Mutual Benefit Woman’s 
Club Holds Annual Meeting 


The annual banquet and election of 
officers of the Woman’s Club of the 
Mutual Benefit Life, Newark, was heid 
this week. Officers elected are Mildred 
K. Thompson, president; Phyllis A, 
Thomas, vice president; Helen Mac- 
Callum, secretary; Leah D. Crelin, 
treasurer; Alliene Roberts, historian. 
Margaret Draper, a Red Cross worker 
recently returned from the Middle East 
and North Africa, spoke on “The War 
Fund.” 





JEFFERSON STANDARD REPORT 


The agency force of the Jefferson 
Standard Life produced the largest vol- 
ume of new‘business during the first 
three months of 1945 of any first quarter 
in the history of the company, accord- 
ing to an announcement by Ralph C., 
Price, executive vice president. Total 
sales amounted to $15,634,399. Net gain 
in insurance in force during this period 
was $10,194,502, bringing the total insur- 
ance in force to $552,759,617. 


HEAR LEON GILBERT SIMON 

Leon Gilbert Simon, Equitable Life 
Assurance Society, New York, ad- 
dressed the dinner meeting of the Life 
Insurance Trust Council of North Jersey, 
this week. Mr. Simon discussed Busi- 
ness Insurance Trusts. 








pany as supervisor of New England sales, 
after having been an agent for the Trav- 
elers in métropolitan New York. 

A native New Yorker, Mr. Caldwell 
lives in Flushing, L. I., where he is presi- 
dent of the Junior Chamber of Com- 
merce. He is also a member of the 
United States Chamber of Commerce and 
active in the Long Island advisory coun- 
cil of the Boy Scouts. 





Y , MR. CAREER LIFE UNDERWRITER 


We are now selecting a few top career life under- 
writers in your territory. These are the men who are 
going to be equipped to sell Union Mutual Non-Can 
sickness and accident insurance to their clients... 
and to yours, as well... unless you are one of them. 


You didn’t let us down. 

Nor did we think you would. 

Our new noncancellable sickness and accident plan, 
backed by our near-hundred-year-old life insurance 
company, is the kind of plan you used to tell us you 


had been seeking for the numbers of your clients 


who recognized their need for complete personal 


protection. 


And now it’s here...tied to a comprehensive meth- 
od of merchandising that commands your attention. 
Our plan is much more than a couple of policies and 
a rate book. It is more because we insisted that it be 
more ... because it would not be worthy of the lim- 
ited number of full-time career life underwriters to 
whom we are offering it in your territory if it were not. 








THis tS {t..! 


Scores of career life underwriters already have told us 
that our Non-Can Plan is exactly what they’ve wanted— 
needed — been waiting for. Naturally to us that’s good to 
hear. But far more significant, we think, is the enthusiasm 
these men display over the actual opportunity to take our 
plan to their clients. Their actions speak louder than 
their word bouquets when they tell us...THIS IS IT! 











LIFE 


They are the men who will be doing the complete 
career underwriting job...who will be offering the 
best in personal protection... who will be tripling 
their personal prestige. They are the men who will 
be increasing their earnings through the sales of our 
sickness and accident plan and the additional life 
insurance they will have an opportunity to write in 
their own companies. It’s turning out as you said 
it would. Our plan is going places! 


Union Mutual’s Non-Can Sickness and Accident policies 
are sold only through selected full-time career life under- 
writers. Write us today for“The Whole Story”, containing 
all of the details about our new Colonial Series. 


Fou 
Ty 


ION MUTUAL 


INSURANCE COMPANY 


Portland M AINE Home Office 


Rolland E. Irish, President 


The ninth oldest life insurance company in America 
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SET UP LIFE INSURANCE DEPT. 

Gruber & Lynch, Representing Cont’l 

Assurance, Names M rey as Man- 
ager; Blumenfeld Asst. Manager 

Gruber & Lynch, 111 John Street, re- 
cently appointed general agents of the 
Continental Assurance Co. in New York, 
innounces the selection of Frank Mc- 
Caffrey as manager of its new life in- 
surance department, and of Julius J. 
Blumenfeld as assistant manager of that 
department. These appointments become 
ffective April 15. 

Mr. McCaffrey joins Gruber & Lynch 
ifter many years’ experience in life 
insurance and A. & H. sales work in 
the metropolitan New York area. A 
native New Yorker, he joined the old 
Equitable Trust Co. after completing his 
high school courses, and spent seven 
years with that bank. He served in the 
U. S. Navy during World War I. Then, 
for fifteen years he was a member of 
the firm of Rauh & McCaffrey, general 
agents of the Massachusetts Accident 
in New York City. 

Mr. McCaffrey’s life insurance experi- 
ence in recent years includes six years 
with the John Hancock Mutual Life in 
the Manuel Camps agency, New York. 
He brings to Gruber & Lynch a well 
rounded insurance background. 

Mr. Blumenfeld’s career in life in- 
surance dates back to 1917 when he 
started as an agent with the John Han- 
cock. In 1926 he joined the then newly 
organized Eastern Life of New York 
as a general agent and served that 
company for several years. He came to 
the Gruber & Lynch agency in April, 
1937, as a production man handling fire 
and casualty lines in addition to life 
insurance. In his new capacity Mr. 
Blumenfeld will continue to maintain 
his brokerage contacts along William 
Street. 





MASS. MUTUAL REVIEW SCHOOL 


Massachusetts Mutual Life has an- 
nounced that its tenth Home Office Re- 
view School will be conducted during the 
week of May 14. Hampton H. Irwin, 
educational director, will be in charge 
of the program, and various company 
officers will discuss subjects related di- 
rectly to field sales activities. 

Underwriters attending the school will 
have a conducted tour through all home 
office departments, affording an oppor- 
tunity to observe the many phases of ac- 
tivity in serving agents and policyhold- 
ers, from receipt of the application all 
of the way through to the settlement of 
the claim. 

Privilege of attending the Home Office 
Review School is earned by eligible 
representatives who qualify through 
early sales performance and the comple- 
tion of the company’s basic training 
course. 





RULES ON MORTGAGE LOANS 


An opinion has been handed down re- 
cently by the Kentucky Attorney Gen- 
eral’s office that life insurance companies 
can make second mortgage loans to war 
veterans, which are guaranteed in full 
by the Federal Government. The ruling 
added to an opinion given earlier to 
the State Insurance Division to the ef- 
fect that insurance companies operating 
under Kentucky law cannot make first 
nortgage loans to war veterans because 
only half the principal in that case is 
uaranteed by the Government. It was 
xplained that in the case of second 
nortgage loans on property a veteran is 
uying, the Government stands behind 
the full amount. 


‘ 


PENINSULAR’S STOCK INCREASE 


_ The Peninsular Life of Jacksonville, 
‘la, Laurence F. Lee, president, has de- 
clared a stock dividend of 300%. All de- 
‘ails in connection with the issuance of 
this additional stock, out of accumulated 
urplus, have been completed as of 
March 9, 1945. This increases the com- 
Pany’s total paid-up capital stock to 


$500, 








PHELPS TALKS‘IN ALBANY 


Ward Phelps, CLU, director of train- 
ing, Mutual Life, talked before the Al- 
bany Association of Life Underwriters 
April 6. Subject was organization of an 
agent’s time, planning, beliefs and 
motivations. 





WITH PRUDENTIAL 40 YEARS 


Homer Day, who fecently retired as 
assistant superintendent of The Pruden- 
tial in Indianapolis, completed forty 
years of service with the company. 


EDWARD J. BRERETON DEAD 
Edward J. Brereton, who celebrated his 
fortieth year with the Travelers last 


month, and who was superintendent of 
the supply department, died suddenly in 


-his office recently. 


Born in Ireland and a graduate of 
Belvedere College he came to this coun- 
try in 1897. When he joined the Travel- 
ers in 1905 the personnel of supply de- 
partment consisted of six workers. At 
time of his death the department had 
seventy employes. 





BIG UNION MUTUAL GAINS 

Paid business of the Union Mutual 
Life, Portland, Me., for the first three 
months of 1945 showed a gain of 56.8% 
over that of the corresponding period 
a year ago. Paid business for -March 
alone was 47.7% greater than that for 
March, 1944. 

President Rolland E. Irish has re- 
ported to the field force that the com- 
pany’s business for the first quarter of 
the year was substantially greater than 
for any comparable period in the com- 
pany’s near-hundred year history. 





When they “cross the border” 


back into civilian life... 


they'll remember New England Mutual! 
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From a soldier in a hospital: 


“I am looking forward to my return to civilian life and I think your 


interest in offering this booklet is a grand and human idea.” 


From a discharged veteran: 


“I appreciate your really swell book and the thought that motivated 


you in publishing and distributing it to ex-servicemen.”” 


From a corporal awaiting overseas orders: 
“This is a great service you offer, and one that should benefit many 


thousands of Army men. You deserve our sincere gratitude.”’ 


From another ex-s 











HESE men, who have 
i cael the gratitude of us 
all, have also earned certain 
privileges in civilian life, 
which they are naturally in- 
terested in learning about. 


The day the Servicemen’s Readjustment Act of 
1944 became law, New England Mutual revised 


, Information for Demobilized 
to include the highlights of this 


“G.I. Bill of Rights.”’ 

The booklet was offered in 5 million copies of 
the ad at the left, which also advised the veteran 
to ‘‘hold on to your National Service Life In- 


Thousands of requests for the booklet have 
been received, many of them accompanied by 
notes of appreciation from servicemen in combat 
theatres all over the world. 

The following typical letters show why they'll 
remember New England Mutual: 


erviceman: 


“You help build up our morale, those of us washed out by disabilities.” 


From a veteran of six years in the Army: 


“You seem to understand as, seemingly, few others do, the need for a 


service of this kind, as the average soldier who has been in any length of 


.. . Assuring you | am 


“TL be looking for an 


life, so T'll just rememb 


time really doesn't know what it is all about at first [on getting out) 


@ booster for your company...” 


From a soldier ia France: 


insurance company when I get back to civilian 


er the New England Mutual.” 


New England Mu tual 


Lye Insurance Company 


of Boston 








George Willard Smith, President 


ry 


Agencies in Principal Cities Coast to Coast 


The First Mutual Life Insurance Company Chartered in America—1835 
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Veterans’ Insurance 
Available in Canada 


AMOUNTS FROM $500 TO $10,000 





Without Medical Examination or Re- 
strictions as to Occupation, Resi- 
dence or Travel 





War veterans insurance is now avail- 
able in Canada, announcement by Ian 
A. Mackenzie, Minister of Veterans 
Affairs, saying that trained counsellors 
will be available to advise the returned 
veterans as to their insurance. The in- 


surance is offered at low cost without 
medical examination and no distinction 
is made if the returned veteran engages 
in a hazardous occupation. 

The insurance may be purchased in 
values from $500 to $10,000, but the 
amount of the policy is payable only in 
the event of death, the maximum amount 
to be paid at that time being $1,000 and 
any remaining monies to be distributed 
at specified intervais. Beneficiary must 
be wife or children or both. As well as 
being free of occupational restrictions, 
the insurance is also free of restriction 
as to travel and residence. 

In urging life underwriters to use the 
soundest judgment possible when a vet- 
eran faces the choice of taking veterans 
insurance through the government or 
life insurance through one of the com- 
panies, Bruce Power, secretary of Cana- 
dian Life Insurance Officers Associa- 
tion, told the Toronto chapter of the 
Life Underwriters Association on Mon- 
day: 

“It is essential that life underwriters 
appreciate the gravity of the respon- 
sibility that is theirs. They can give the 
best possible advice in 999 out of 1,000 
cases and still bring down a storm of 
criticism on their heads if in the 1,000th 
case they sell a veteran a policy with a 
company when, on the basis of facts, he 
could have obtained much more attrac- 
tive terms with the Veterans Insurance 
Act.” 





Equitable Broadcast 


(Continued from Page 1) 


family. Whether it be through the pro- 
vision of life insurance protection for 
your loved ones, or the protection of 
your homes and property, or the fi- 
nancing of industry to make more and 
better jobs, or the participation in war 
bond subscription and other activities— 
in fact, in nearly every form of security 
other than the services rendered by your 
FBI, the Equitable considers itself your 
partner and your friend. Our business is 
carrying on into the next generation the 
benefits of savings in this generation. 
Public service and human relationships 

the preservation of homes for widows 
and children; the education of sons and 
daughters; the security and comfort of 
thousands of elderly men and women liv- 
ing in retirement; and finally, the peace 
of mind of the American citizen, is the 
mission of our Society. And after all, 
there could be no closer parallel to the 
objectives of your Federal Bureau of 
Investigation.” 

Hoover on Air 

At the conclusion of the drama Mr. 
Hoover speaking from Washington, said 
in part: 

“Your FBI hopes that these broad- 
casts will help you to know more about 
the organization which is dedicated to 
the safeguarding of your welfare and 
that of your family. Perhaps through 
these radio broadcasts you will not only 
be entertained by the stories of your 
FBI in action, but you may also gain a 
better appreciation of your own personal 
responsibility to your family arid to the 
community in which you live. I am es- 
pecially pleased that these messages are 
being brought to you under the sponsor- 
ship of another institution which like- 
wise is dedicated to the security of the 
family—the Equitable Life Assurance 
Society. Every man, woman and child 








in this nation should be alert and ever- 
watchful for the slightest information 
which might lead to prevention of a 
crime by our enemies within and without 
the United States. I also hope that you 
will come to know your FBI as a group 
of men and women who seek no personal 
glory and who are part of a great team 
serving you, your family and the nation.” 

Toronto Mutual Life reports 1944 busi- 
ness in force of $13,579,072 against $12,- 
476,888 for the previous year. New busi- 
ness issued was $2,126,007. 











LIFE INSURANCE 


RENEWAL 


PURCHASED ON 
EQUITABLE BASIS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


















WHY YOU SHOULD CONFER WITH THE @Zace IN PLANNING YOUR 





Employee Coney leoquam 


The Pension Trust Division of the Chase has assisted hun- 
dreds of organizations, both large and small, in the formu- 
lation and operation of employee benefit programs. As a 
result of this expetience and of continued research, Chase 
officers are prepared to furnish pertinent information and 
to make helpful suggestions to you or your consultant. 
A plan should be constructed to meet the specific require- 
ments of each employer and his employees. Decisions 


which should be made only after careful study are: 


1. What types and amounts of benefits (retirement, disability, death, sever- 
ance) will best fit your particular case? 

2. What type of program (pension or profit-sharing) and what vehicle of 
financing (group contract, individual contracts or securities, or some com- 
bination thereof) should enable your plan to function most satisfactorily 
through varying economic cycles? 


For these reasons a preliminary discussion with Chase 


the appointment of the Chase as corporate trustee would 
secure the advantages of expert, permanent, impartial and 
economical administration for any trust established. 


Our 92-page summary entitled “Pension, Bonus and Profit-Sharing Plans,” covering the funda- 
mentals of formulating and financing employee benefit plans is available. We invite you or your 
consultant to write for this study and to discuss your particular case with us—without obligation. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


11 BROAD STREET 


Pension Trust Division 
Telephone HAnover 2-9800 


NEW YORK 15 


officers is advisable now. Once a program is decided upon, © 
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Soldier Offers $20,000 for 
Italian War Criminal’s Capture 


In an attempt to expedite justice Sgt. 
Stuart W. Mathes, in civil life Travelers 
agent in Terryville, Conn., sprang into 
fame last week when he offered $20,000 
for the recapture of General Mario 
Roatta, Italian war criminal who es- 
aped while on trial in Rome. His offer 
doubled the sum pested by the Italian 
cvovernment for the return of the former 
chief of staff of the Italian Army. When 
the sergeant’s offer, made in a letter 
to the Army newspaper, Stars and 
Stripes, reached this country through 
the Associated Press the American press 
services and newspapers wanted to know 
if he could pay that sum if called upon 
to do so. 

In his letter to the Army paper 
Mathes said he would sell his war bonds, 
his home in Terryville and his car to 
raise the money for the reward “in the 
memory of nearly 20,000 American sol- 
diers who. have been killed in the Italian 
campaign.” Mathes is fortunately in 
a business to which he can return and 
carry on equally well should he give up 
the greater part of his savings. 

His Connecticut Agency 

When inducted into the Army Febru- 
ary 11, 1942, he said that he “expected 
to return to the insurance business at 
the close of the war.” He bought out 
the agency of his brother, Philip D. 
Mathes, at that time also a Travelers 
agent, on September 22, 1941. The 





Research Bureau Studies 


Job Satisfaction of Agents 


A report entitled “The Job $ 
of Life Underwriters,” the result of more 
than eighteen months’ study of agents 
from coast to coast in the United States 
and Canada by the Life Insurance Sales 
Research Bureau, has been released to 
member companies of the Research Bu- 
reau according to John Marshall Hol- 
combe, Jr., manager of the ResearchBu- 
reau, and William P,. Worthington, vice 
president and superintendent of agencies, 
Home Life of New York and chairman 
of the Bureau’s committee on agency 
management. Begun as a Research Bu- 
reau project under Director of Research 
Laurence S. Morrison and Research As- 
sociate Dr. Stephen Habbe, the findings 
present a picture of the agent’s likes and 
dislikes and his suggestions for im- 
provement. 

From a life insurance standpoint it was 
felt that a study of the job satisfaction 
of life underwriters was important be- 
cause most home offices are at a dis- 
tance geographically and sometimes 
psychologically as well, from their field 
underwriters; each individual agent is 
important to the future of his life in- 
Sirance company; he is the one who is 
doing his job and because he knows more 
about his job than anyone else, what he 
likes about it, what he thinks could be 
improved; the agent appreciates having 
his company think of him as such and 

isk his opinions about matters that are 
11 importa to him and the company; it 
is the democratic approach to some of 
tianagement’s personal problems. 

The committee and the Research Bu- 
treau hope that the job satisfaction 
s‘udies will help to bring closer and still 
niore effective and pleasant relations be- 
Me the home office and the man in the 


Satisfaction 





A. H. SYM PROMOTED 


The Great-West Life announces the 
‘»pointment of Alex H. Sym as agency 
assistant. Mr. Sym, who was formerly 
supervisor of the company’s‘accident and 
health department, will now be respon- 
Sthle for the promotion and development 
0! individual accident and health busi- 
. ss. He took over his new duties April 


agency was organized May 1, 1933. Both 
sons are now in uniform, so their father, 
Willard Mathes, is taking care of the 
business. 

At the time the sergeant made his 
offer he was located at an infantry con- 
version training center, getting ready to 
go into action on the front lines. He 
reported that -he had received offers 
from other soldiers to contribute to the 
fund, one of them offering a month’s 
pay. 

Sergeant Mathes was graduated from 
Terryville high school and from the 
University of Wisconsin. For ten years 
after being graduated from college he 
taught at Post’s Business College in 
Waterbury, Conn. Following his en- 
trance into the Army, February 11, 1942, 
Sergeant Mathes was sent to Harvard 
to study Chinese. Later, he taught Eng- 
lish to soldiers at Army bases in this 
country. He went overseas sixteen 
months ago. 





A LOOK AT THE RECORD 


or forty-four = ait end 
wt years, ugh epidemics depressions, the Home Life has 
- Every Uberal practice consistent with the salety of policyholders fands has been 
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a rotection at guaranteed low cost has been provided to its 


member of the ly can secure a policy for every purse end 
e@ weekly, monthly, quarterly, semi-annually or annually 


convenience. 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
President: Daniel J. Walsh Treasurer: Charles T. Chase Secretery: Bernerd L. Coaser 
SECURITY AND SERVICE SINCE 1899 
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HONOR PRESIDENT IRISH 

The field force of Union Mutual Life, 
Portland, Me., opened its eleventh an- 
nual sales campaign in honor of Presi- 
dent Rolland E. Irish April 2 on the 
eleventh anniversary of his association 
with the company. This year the contest 
is being conducted in the form of a 
series of horse races, the “Irish Sweep- 
stakes,” with individual agencies paired 
in competition. The campaign will run 
through April 30. 


CANADIAN BUSINESS GAINS 

The gross amount of new life insur- 
ance effected in Canada during 1944 was 
$918,899,243 compared with $902,215,595 
the previous year, according to an an- 
nouncement by the Canadian Depart- 
ment of Insurance at Ottawa. The net 
amount of insurance in force advanced 
to $9,139,496,096 from $8,534,093,718 in 
1943. Total new premium income was 
$244,423,196 compared with $228,700,002 
for the preceding year. 
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Tw who travel the Multiple Lines route have a “clear track” to under- 
writing success. With prospects at every station—the home, office, and 
factory—the man whose kit is packed with the solution to every personal 
coverage need gets the “green light” to greater sales and earnings. For top- 
notch production, you can’t beat Multiple Lines such as: 


e Life (Participating and 
Non-Participating) 

e Salary Savings 

e Juvenile (Ages 0-14) 

e Commercial Accident and Health and Hospitalization 
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e Annuities 

e Sub-Standard 

e Complete Group Coverage 
e Wholesale Insurance 








WALTER W. HEAD, President 





GENERAL AMERICAN LIFE INSURANCE COMPANY 


St. Louis, Missouri 
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The accompanying picture was taken during a recent visit to New York of some 


of the leading members of the Century Club Ordinary producers of the National 
Life & Accident of Nashville. The identities follow: 

Left to right (sitting): Paul York, Louisville; D. E. Hanes, Akron; W. R. 
Ivie, Lexington; L. W. Roberts, Johnson City. (Standing) A. A. Stoltz, Philadel- 
phia; J. W. Goldstein, Toledo; R. J. Roberts, Johnson City; E. A. Wirgau, Toledo. 
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Don’t look now—but this is Friday 
the 13th. 

* * * 

Have you heard the one about the 
trained nurse who was transferred to 
duty in the private pavillion because 
she was “too cute for wards.” 

* * * 
Harry (Radio) McNaughton is re- 


sponsible for this bit of poetry in prose: 
“We hear an approaching bell, and see 
the police patrol; we know it’s simply 
father, ‘For Whom the Bells Toll.’” 
* * x 

Funniest line of the week emanated 
from Julius L. (Perrin & Son) Ullman 
who asked us the other day whether 
we wanted to make a $1,000 commission. 
Not being at all mercenary, we gave 
him the desired response. His explana- 
tion was that if we sent him enough 
accident and health business, the com- 
missions could possibly reach $1,000. 
(Be easy on him, boys, they pull worse 
stuff than that in other fields.) 


* * x 
Leo (Brooklyn Dodgers) Durocher 
recently explained that he is using a 
new system in hiring over-age ball 


players this year. For example, he said, 
if he needed a man for right field he’d 
take a candidate and tell him to go 
out to right field. If the fellow managed 
to get out there, that would then be 
his position. But, if he got no further 
than first base, he would play that posi- 


tion. If he couldn’t walk at all, he’d 
be assigned to catch for the team. If 
he couldn’t walk and was blind besides, 
they would then make him the umpire. 


One of our clients in Lincoln, Neb., 
sends us the gag about the lieutenant 
who tells a sailor of Scotch ancestry to 
take out an insurance policy to cover 
his burial expenses. The sailor replied: 
“Na, na, mon, I might be lost at sea.” 

* 


Joseph O. (New Business Dept. of 
New Amsterdam Casualty in New York 
whose middle name should be “Don’t 
Quote Me!”) handed us the rumor— 
and asked us not to quote him, hence 
the quote—that Charlie McCarthy is in 
love with a certain woodpecker. It’s been 
months since Joe landed in this column, 
and we were just beginning to wonder— 
when along came this item. It’s a darb, 
eh? 

x * * 

A glance around dinner tables these 
Spring evenings causes us to refer to 
it as the “festive bored.” 

x x 


In 1753, Poor Richard said: “Setting 
too Good an Example is a kind of 
Slander seldom forgiven.” 

* * * 


This is the day when you and the 
black cat should use the greatest care 
in walking under the proverbial ladder. 
Good luck! Good accident insurance! 


MERVIN L. LANE. 





TO HEAR LORRAINE SINTON 

Lorraine Sinton, CLU, production 
manager, Paul W. Cook, Mutual Benefit, 
Chicago, will talk to the sales congress 
of Buffalo Life Underwriters, Inc., to- 
morrow on subject of prestige building 
in life insurance production. She will 
be guest of honor at a reception at 
Hotel Statler on afternoon of the con- 
gress. 





BUFFALO SALES CONGRESS 

The third war-time sales congress of 
the Buffalo Life Underwriters Associa- 
tion will be held April 14, with W. 
Stewart Gishler, Union Mutual, as gen- 
eral chairman. 





FEDERAL LIFE APPOINTS TWO 
The Federal Life Insurance Co., Chi- 
cago, has appointed Russell H. Bales as 
division manager and C. Art Ruebsam as 
sales manager for the Iowa territory 
with headquarters at Des Moines. 


VOLUNTEER STATE INCREASES 

The Volunteer State Life Insurance 
Co., Chattanooga, reported gains in 
March with a net quarterly increase of 
business in force to 68% over the first 
quarter of the previous year. Written 


business was 43% ahead of the same 
month last vear and paid business 


showed an increase of 29%. 





ALFRED J. RILEY MARRIED 
Alfred J. Riley, underwriting execu- 
tive of the Mutual Benefit, and Mrs. 
Edward H. Longton, widow of the late 
Mr. Longton, were married April 4 at 
South Orange, N. J. Mr. Riley has been 
associated with the Mutual Benefit for 


more than thirty-seven years, first in the 
mathematical department and for the 
past twelve years in his present post. 
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a life insurance company distinguished by 


Sinee 









the character and ability of the men and 





women comprising its field organization... 


and by the integrity of its management. 


QUITABLE LIFE OF IOWA 











HOME OFFICE DES MOINES, IOWA 
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Wartime Conferen ces 























“Streamlined” conferences are welcomed 














at The Waldorf-Astoria. They are accorded 








the same diligent cooperation and staff 
assistance that made this hotel the con- 
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elaborate. Wartime regulations and re- 














strictions are being obeyed, but there is 























no ceiling on friendliness. 
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Fred L. Conklin of Bismarck, N. D. 


President of Provident Life and Director of Chamber of 
Commerce of United States; Has Had Colorful 


Career; His Civic Activities 


Fred L. Conklin, president of Provi- 
dent Life of Bismarck, N. D., and a di- 
rector of Chamber of Commerce of the 
U. S., and who was the first president of 
the Bismarck Chamber of Commerce, has 
had a long and colorful career. 

Born in Wolcott, N. Y., he came with 
his parents to Jamestown, N. D., in 1883 
when North Dakota was a pioneer com- 
community. That was the same year 
when young “Teddy” Roosevelt came 
to North Dakota on a hunting expedition, 
a vi sit that was extended into a ranch- 
ings experience lasting a number of years. 
General Custer had left Bismarck and 
gipne to his death at the hands of the 
Sigux in the battle of the Little Big 
Horn, just seven years before. Mr. 
Conklin’s father was the well known 
pioneer judge, Marion Conklin, whose 
contributions to civic and community en- 
terprises were numerous. 

Fought in Philippines 

After being educated in grade schools, 
Fred L. Conklin went to work in the 
office of the Northern Pacific R.R. at 
Bismarck, the transcontinental line which 
had pushed its way across the Missouri 
and to the Pacific Coast a few years 
before. The following year he married 
Edith Winchester, daughter of another 
pioneer judge. : ‘ 

Mr. Conklin served in the National 
Guard and went to the Philippines, a 
lieutenant of the North Dakota volun- 
teers. After that war he worked for a 
time in the Bismarck post office, and 
then in 1902 entered the real estate field 
and launched out on a career of his own 
which resulted in the formation of the 
Bismarck Building and Loan Association 
thirty-eight years ago, and of which he 
is also president. ; 

In 1916 Mr. Conklin became secretary 
of the Provident Life, which had just 
been formed, its first policy having been 
issued in June of that year, later being 
elected vice president. He became presi- 
dent in 1942, The company grew steadily 
and on December 31, 1944, it had more 
than $46,500,000 in force and is now 
operating in six northwestern states. 


Chamber of Commerce Activities 


Mr. Conklin has served the Bismarck 
\ssociation of Commerce in every ca- 
pacity from member to president since 
its formation. He was one of the or- 
ganizers of the North Dakota State Corn 
Show, which did much to prove to the 
Northwest that corn could be profitably 
vrown in that territory. He is a director 
and vice president of the Greater North 
Dakota Association and a director of the 
Hirst National Bank of Bismarck. 

In 1944 he was elected a director of the 
Chamber of Commerce of the United 
States. 

His community enterprises are many. 
His part as a member of the original 
Capitol Commission, which was respon- 
sible for the new North Dakota Capitol 
Building, was one of his many worth- 
while contributions to his state. The 
building is a model in efficiency and is 
lost attractive. In the present emer- 

ency Mr. Conklin is giving much of his 


me as state chairman of the War 
‘inance Committee, in charge of bond 
s iles. 
Bismarck, N. D. 
Mr. Conklin has faith in North Da- 


ota and the Northwest, a faith to which 
he has steadfastly held in good times 
and bad. 

The growth of Bismarck has practi- 
cally coincided with the growth of Mr. 


Conklin. From the little pioneer village, 
rich in historical association, to the capi- 
tol city of North Dakota, with a popu- 
lation of 17,000, and with the improve- 
ments and facilities which go with a 
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modern city, Bismarck stands on the 
threshold of a new day which promises 
much for the future. It is the center of 
a large agricultural and stock-raising sec- 
tion. 





CONTAINS 
Policy Exhibits for 180 Com- 
panies —17 more than last up. 
year. 


1945 


Underwriting Rules Folded to 
Policy Provisions 


Company Practices 


75 FULTON STREET 
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ILLUSTRATIONS 


The Comparative Analysis of Life Insurance Policies and Rates 


This compact, pocket-size compendium of life in- 
surance premium rates, cash values, dividend scales, 
net costs, annuities, etc., is the authoritative, instant 
reference work for the life underwriter. 

Perfect for pension and retirement surveys, program 


outlines, LIFE INSURANCE SELLING. 


Accumulations and years to pay 


Annuities—single premium, joint 
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Dr. F. B. Baldwin tiie at 
West Coast from Philippines 


The United States Life Insurance Co., 
New York, has announced that Dr. 
Frank B. Baldwin, assistant medical di- 
rector, U. S. Life, and medical director 
Asia Life Ins. Co., arrived at San Fran- 
cisco on a Navy transport from the 
Philippines this week. Dr. Baldwin, who 
was confined in the Santo Tomas intern- 
ment camp by the Japanese arrived with 
the first large contingent, numbering 
about 330, to be repatriated since the 
recapture of the Philippines. Although 
considerably thinner from the: effects of 
poor diet, Dr. Baldwin reports his gen- 
eral health to be good. He was greeted 
at the pier by his wife and other mem- 
bers of his family. 


BROOKLYN ACADEMY COURSE 

A life insurance course will be given 
by the Brooklyn Academy to aid pros- 
pective agents to prepare for the exami- 


nation given by the Insurance Depart- 
ment of the State of New York. Arthur 
L. Tiedemann, general agent, Mutual 


Trust Life, will conduct the course which 
will consist of four three-hour ge gece 
given on April 12, April 19, May 3 and 
May 10. 





HANCOCK AD ILLUSTRATION 


The illustration of a John Hancock 
advertisement, which appeared in na- 
tional magazines in November, 1944, was 
the winner of the Art Directors Club 
Medal Award, given at a dinner of that 
association on April 9th. The illustrator, 


Stevan Dohanos received the annual 
award for the best black and white 
illustration. The title of the advertise- 


ment was “Blind Alley.” 


AMERICAN NATIONAL REPORT 


The American National in its fortieth 
annual statement reports an all time 
high of $1,243,286,039 insurance in force 
and assets totaling $148,239,724. Sur- 
plus to policyholders was increased to 
$19,523,666. Total income in 1944 was 
$38,076,312. 





T. W. FOLEY R. I. SPEAKER 
Timothy W. Foley, general agent, 
State Mutual Life, New York, addressed 
the members of the Life Underwriters 
Association of Rhode Island in Provi- 
dence this week. 
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GOVERNMENT AGENCY 
MAY BE ESSENTIAL 

believe that there are 
agencies and 


A NEW 

Some people 
too many Government 
bureaus now; that many of them over- 
lap; that they create situations which 
American businessmen find it hard to 


handle. But a growing number of peo- 
ple in life insurance wonder if there 
is not room for another great agency 


or bureau, which would confine its ac- 
tivities to the administration of National 
Service Life insurance, now incorporated 
in the Veterans Administration, in itself 
an institution of great magnitude. 

National Service Life insurance will 
to grow while the nation is 
at war. Already the fighting men have 
close to $125,000,000,000 of this cover- 
age. National Service Life insurance is 
insurance organization in 
the world at the present time. While 
it has been well handled by the Vet- 
Administration the items are so 
tremendous, problems so multitudinous 
and increasing that it is not unreason- 
able to feel that it should be a separate 
division of the Government. With so 
many responsibilities on every side the 
Veterans Administration is hard pressed 
to meet these problems, growing out of 
new insurance of armed forces, payment 
of claims, lack of time and opportunity 
to educate armed forces as to necessity 
of continuing their insurance, conver- 
sion subjects, and other problems. 


continue 


the biggest 


erans 





COMMENTS ON FINANCE COM- 


PANY RESERVES 


Writing in the magazine Credit and 
Financial Management, R. H. Ryan, 
credit manager for Pratt & Whitney, 


division Niles-Bement-Pond Co., West 
Hartford, Conn., discusses among other 
things contingent liability in connection 
with finance company _ transactions. 
Among other things said are these: 

I am not sure what terms are in op- 
eration during this war period but not 
long ago the usual arrangement with a 
finance company provides that the fi- 
nance company collects from the makers 
for the notes that it has bought. If 
the maker of a note defaults on any 
‘serial payments, the finance company re- 
quires the endorser to repurchase the 
installment after thirty days. Immedi- 
ately after a third successive default in 
any series, the finance company requires 
the endorser to repurchase the entire 
unmatured series. The company that 
sells the notes has a very real contin- 
gent liability. 

Under most arrangements, when a fi- 
nance company buys notes it does not 
pay 100% of their face value in cash. It 


withholds a reserve against each instru- 
ment that varies from 10% to 20% ac- 
cording to the agreement. Theoretically 
this reserve is repayable to the endorser 
when the maker of the instrument has 
completed payments. The percentage of 
the reserve held by the finance com- 
pany against the company’s liability as 
endorser will constantly increase as the 
installments are paid. Even assuming 
continuing purchases over a period of 
time with a contractual reserve of 10%, 


the actual reserve held by the finance 


average close to 20%. 
Furthermore, under most contracts the 
reserves are pooled and the finance 
company can withhold the entire reserve 
indefinitely while any obligs itions are in 
default or if it feels itself “insecure.” 


company will 





POST-WAR CONSTRUCTION 

The market development committee of 
the Associated General Contractors of 
America, Inc., Fred-I. Rowe of Colum- 
bus, O., chairman, believes that the size 
of the post-war construction market 
should be approximately 15 billion 
dollars annually. This would be 10% of 
the 150 billion dollar post-war national 
income, the figure frequently mentioned 
as necessary to assure something ap- 
proaching full employment. Of the con- 
struction volume, approximately $10 bil- 
lion will be in privately financed con- 
struction and the remainder would be 
in public works. 

Surveys on the status of plans for 
post-war ,construction indicate, the re- 
port said, that plans are now under way 
or completed which will provide approx- 
imately $2,500,000,000 in public works 
construction during the first post-war 
year. Of that volume, approximately 
$1,000,000,000 is in Federal-aid highways, 
another billion in state and local proj- 
ects, and the remainder Federal projects. 

Tabulations of privately financed con- 
struction show a very small amount. 
However, it was reported that there are 
indications that a large volume of pri- 


vately financed construction is being 
planned, particularly in the industrial 
field. 





Major Edward A. Dunlop, a 25-year- 
old blind veteran, has been made super- 
visor of the casualty section of the Ca- 
nadian Department of Veterans’ Affairs. 
He attended Upper Canada College and 
University of Toronto. He went abroad 
with Queen’s Own Rifles, was wounded 
in Africa, rejoined his regiment and 
while training in Scotland was blinded 
when a Mills grenade exploded. He 
was sent to St. Dunstan’s in England 
where he studied Braille. When he re- 
turned to Canada last July he took a 
post-graduate course in University of 
Toronto. 





Philip Montgomery completed fifty 
years of service with the Aetna (Fire) 
on April 5 and the following day was 
transferred to the company’s reservé 
force with the best wishes of his co- 
workers. Members of the loss depart- 
ment, hosts at a dinner in Hartford last 
week to Mr. and Mrs. Montgomery, 
presented him with a gold wrist watch. 
Mr. Montgomery joined the Aetna in 
1895 in the mail department, later was 
in the reinsurance and Southern de- 
partments and then was transferred to 
the loss department where he served 
many years. Born in Hartford Mr. 
Montgomery has as a hobby a fully 
equipped machine shop at his home in 
West Hartford. He has developed many 
ideas of an inventive nature and has 
acquired four patents in various lines 
including automobile and safety devices. 

* * x 

K. M. Vreeland, assistant secretary of 
the Scottish Union & National Insur- 
ance Co. at its United States head 
office, Hartford, recently returned from 
an extensive field trip during which he 
visited all the field offices and agencies 
of his company in this country. His 
itinerary took him to the Pacific Coast, 
Mid-West and Southwest, and he found 
business flourishing particularly on the 
Pacfic Coast. Mr. Vreeland, who was a 
naval aviator in World War I, cele- 
brated his twenty-fifth anniversary with 
the Scottish Union last year. 

* * x 

John E. Crampton, Connecticut Mu- 
tual, Detroit, will address the Buffalo 
Life Underwriters’ Third Wartime Sales 
Congress, April 14. He appeared re- 
cently on the program of the Detroit 
Life Underwriters Sales Congress. 

* * x 

Frank Burch of Detroit office, Con- 
necticut Mutual Life, has been elected 
a director of the Grosse Woods Im- 
provement Association. 

x ok Ok 


Edith E. Phillips, of the Penn Mutual 
Life’s Engelsman agency, New York 
City, has an article on life insurance in 
the magazine Baby Talk, for April. It 
is called “Are You Dreaming or Plan- 
ning?” and the subject is writing life 
insurance on children to take care of 
their futures, including education, 

* * Ox 


Herman Zschappel of the Texas State 
agency, Northwestern National Life, was 
recently presented with the Senior Mas- 
ter Key for distinguished: service as a 
member of the Brenham Lions Club by 
the Lions’ International president at a 
special banquet held in the president’s 
honor at Brenham. 

x x 

James L. Marchese, assistant secre- 
tary, Massachusetts Mutual Life, has 
been elected chairman of the school com- 
mittee of Springfield, Mass. He has 
served on the board for two years and 
has taken an active interest in Parent- 
Teacher affairs. 

x * * 

Hobert E. Brake, general agent, Provi- 
dent Mutual, Sioux City, was recently 
elected president of the Kiwanis Club of 
Sioux City. 

* * * 

W. T. C. Bates, New York Life In- 
surance Co., Orangeburg, S. C., was re- 
cently re-elected chairman of the 
Orangeburg County Chapter of the 
American Red Cross for the fifth con- 
secutive year. In recognition of his out- 
standing services, a special resolution 
was adopted by the chapter in his honor. 

en eee 

President C. F. Codere of the St. Paul 
Fire & Marine has been in New York 
City on business the past week. 

* x 


Laurence S. Rockefeller, son of John 
D. Rockefeller, is one of the directors 
of the Merchants Fire Assurance Co. of 
New York. 


ROLLAND E. IRISH 
Rolland E. Irish, president of Union 


Mutual Life, Portland, Me., has been 
appointed to the Maine Development 
Commission by Governor Horace A. 
Hildreth. Mr. Irish is a director of the 
Maine General Hospital of Portland, 
and the Pine Tree Council, Boy Scouts 
of America, and treasurer of the Maine 
War Chest, state division of the Na- 
tional War Fund. 
: « * 


William L. Pope, manager of the San 
Juan, Puerto Rico, agency of Union 
Mutual Life, Portland, Me., was elected 
president of the San Juan Country Club. 

x * x 


James S. Kemper, president of the 
Kemper Affiliated Companies, Chicago, 
has received the commendation of the 
Republican National Committee in a 
resolution adopted unanimously for his 
“organizational work, intense effort and 
perseverance” in handling the chairman- 
ship of the Republican Finance Commit- 
tee during the 1944 presidential cam- 
paign. As a result of the efforts of this 
committee the activities of the party 
during the campaign were financed and 
a substantial balance left in the treasury 
at the year-end. 

* * x 


Emmet D. O’Brien, manager of the 
claims department in the southern Cali- 
fornia offices of the Fireman’s Fund 
Group, on April 1 celebrated his twenty- 
fifth anniversary with the group, and the 
event was made the occasion for a testi- 
monial dinner at the Los Angeles Athi- 
letic Club April 2, with his fellow asso- 
ciates in the offices in attendance. Mr. 
O’Brien entered the services of the Fire- 
man’s Fund April 1, 1920, as_ special 
agent in Montana. Next he was brought 
to the home office in San Francisco as 
fire loss adjuster. He was transferred to 
Los Angeles in May, 1926 as fire clainis 
adjuster. 

* x x 


Captain Maude M. Dillistin, formeriy 
associated with the Charles B. Johnsen 
Associates, general agency in Boston 
for John Hancock, led the first contin- 
gent of WACS, including six officers and 
thirty-seven enlisted women, to reach 
Luzon. 

x * * 

Charles Taylor, Jr., U. S. Army pari- 
trooper, whose father is secretary of tlic 
St. Paul-Mercury Indemnity Co., has 
been invalided home for treatment ©! 
injuries suffered in the siege of Bastogne. 
He was with the troops that went (0 
the aid of the besieged garrison at that 
point. After a visit with his parents 1 
St. Paul, Pfc. Taylor is going to an 


Army hospital in the West. 
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A Visit With Chief Inspector John 
J. O’Connell, N. Y. Police Dept. 


This is the story of a great police de- 





partment executive—Chief. Inspector 


john J. O’Connell of the New York 
Police Department—and Eugene L. 
Breen, national manager of the brokers 
service department, fire and casualty 
companies, Aetna Affiliated Companies 
group. Gene, who has had that position 
for a quarter of a century, and the chief 
inspector have beer friends dating back 
to 1917, and befote that time O'Connell 
as a detective “covered” the Fifth Avenue 
area near the famous old Netherland 
Hotel at Fifty-Ninth Street where Gene’s 
father, the late Owen P. Breen, was 
manager for a long period. This bond 
of friendship has grown through the 
years and O’Connell was best man at 
Gene Breen’s wedding. Through friend- 
ships such as theirs the Police Depart- 
ment and insurance companies in the 
metropolis have reached a helpful un- 
derstanding of each other’s problems, 
and, as a result, work together more 
closely. 

Chief Inspector O’Connell, who will 
observe his fortieth anniversary with the 
New York Police Department in October, 
this year, has risen from the ranks to 
his present post by demonstrated initia- 
tive, ability and courage. Today, as head 
of all the uniformed police of Greater 
New York, he ranks next to Police Com- 
missioner Lewis J. Valentine, to whom 
he is directly responsible. That he does 
not take this heavy responsibility lightly 
was indicated by his serious mien when 
several insurance friends and myself met 
him one day last week in his private 
office on the first floor at Police Head- 
quarters. 

We had just had the dramatic, un- 
forgettable experience of witnessing the 
police lineup—watching two dozen or 
more men and women from the ee 
walks of life file across the Klieg- 
lighted platform in the large gym at 
headquarters. Gene was with us at the 
lineup, and he accompanied us as we 
were taken by an officer, and had the 
opportunity of observing how the tele- 
phone and radio divisions—‘“the nerve 
centers of the department”—work. Then 
Gene presented us to Chief Inspector 
©’Connell. 

I had expected to meet a stern police 
officer wearing a dead-pan expression, 
but instead I encountered a gracious, 
business executive type with an Irish 
sense of humor who made us quickly 
feel at ease. 

Co-Author of Book, “Modern Criminal 
Investigation” 

Chief O’Connell is the co-author of a 
book, “Modern Criminal Investigation,” 
first published in 1935 and now in its 
twelfth printing. He wrote it in con- 
junction with Dr. Harry Soderman, 
noted European criminologist, following 
a trip abroad during which he spoke 
at the International Police Conference. 
At this gathering he represented the 


‘day New York City force has 

















New York department, compared notes 
with the leading European scientists in 
police work and met numerous noted 
criminologists, including Dr. Soderman. 
In September, 1939, Chief O’Connell was 
all set to make another trip abroad, 
this time to Turkey where he was to 
survey the police service of that nation, 
and to lecture to officers in high levels 
of police work, but the outbreak of 
World War II canceled his plans. He 
had been selected for the assignment by 
the Turkish Government with the ap- 
proval of our State Department and of 
Police Commissioner Valentine. 

For half of his forty years with the 
department Chief O’Connell has been 
a detective and has done a lot in spread- 
ing knowledge of scientific investigation 
of crime. More than half of the present- 
been 
trained by him. For twelve years he 
was “dean” of the Police Academy, pre- 
pared its courses and indoctrinated each 
new recruit in the Police Department 
with the necessary background infor- 
mation that immeasurably helped to 
make valuable members of the force. 
Citations for Brilliant Detective Work 

Figuring in the solving of many rob- 
beries and forgeries Chief Inspector 
O’Connell has received six citations for 
brilliant detective work. Solving of such 
crimes made his name and deeds favor- 
ably known to officials of insurance and 
bonding companies. One in particular 
which stood out was the downtown 
financial district robbery in 1912 of two 
bank messengers held up in a taxicab 
by a group of armed bandits who es- 
caped with $25,000. This crime created 
a furore ag it was the first armed day- 
light stickup in New York City below 
Fulton Street since 1884. As described 
by Edward D. Radin, feature writer for 
“True Detective” magazine, January, 
1945, issue, O’Connell was one of. the 
detectives called in to work on the 
case. From a description of a man seen 
flourishing money in a_ saloon shortly 
after the robbery ‘he succeeded in_trac- 
ing one of the bandits to Boston. Later, 
he was placed in a cell between two 
suspects and obtained information im- 
plicating the cab driver. So great was 
the public excitement at the time that 
a book, “The Great Daylight Robbery,” 
was written about the case. 

Another example of his highly intelli- 
gent detective service is shown in the 
story of a young college student, work- 
ing part-time, who had done a clever 
forgery job on checks totaling $28,500, 
victim being a mercantile house. None 
of the checks was large and all had 
gone through a local bank without ques- 
tion. Assigned to the case, O’Connell, 
then a detective lieutenant, figured that 
it was an inside job despite the fact that 
the mercantile house was unable to ex- 
plain to him how the forger had ob- 
tained possession of the blank checks. 
After following up the operations of 
every employe O’Connell’s suspicions 
centered on the young college student. 

Practicing what he preached to both 
detectives and recruits of the depart- 


ment that common sense psychology is 
strong-arm 


far better than methods, 
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CHIEF INSPECTOR J. J. O'CONNELL 


O’Connell talked to the 
friendly, fatherly fashion, asking ques- 
tions about his school work, ambitions 
and other topics, none of which related 
to the crime. Also, without telling him 
that he was under suspicion of the for- 
geries, he had him write several of the 
forged signatures. All the time the 
youth was sitting tense in a chair, ready 
at a moment’s notice to deny any con- 
nection with the forgery. Finally, O’Con- 
nell said: “Come on, Sonny; we’re going 
home.” He drove the student to the 
mercantile establishment, took him to 
the door of the president’ s office, and in 
a gentle voice said: “Go on in, Sonny, 
and tell him all about it.” Writer Radin, 
in giving the climax of this story, said 
that the surprised youth made a com- 
plete confession to the president, reveal- 
ing where he had cached the stolen 
money. 

From captain in Police Commissioner 
Warren’s time to Deputy Inspector 
when Grover Whalen took over as 
Commissioner, O’Connell’s reputation as 
a detective and an officer spread and he 
found himself addressing college stu- 
dents at Fordham, Colgate, Columbia, 
Harvard, New York University and Col- 
lege of the City of New York 

4. Founder of Police Academy 

A new phase of his career came in the 
fall of 1929 when the New York public 
got its first knowledge of the depart- 
ment’s new Police Academy where re- 
cruit officers were to be trained and 
where training for detectives was to be 
maintained. At the start the New York 
dailies assumed a kidding attitude, but it 
was not long before they began to dis- 
cuss the academy seriously as_ they 
learned that noted university professors 
and scientists had agreed to lecture. As 
one of the founders and the first dean 
of the Police Academy Chief O’Connell 
has had the satisfaction of seeing it 
grow into the largest institution of its 
kind in the United States. Today, it has 
more than 1,000 students while more 
than 10,000 police officers are among its 
graduates. It is open daily from 8 o'clock 
a. m. to 10 o’clock p. m., and among its 
students are police officers from other 
United States cities and from other 
countries, 

Activities of Chief O’Connell include 
those in the Technical Research Labora- 
tory, organized in 1934 with the hearty 
approval of Commissioner Valentine; a 
safety education course designed for 
public school teachers; also, courses on 
the prevention and treatment of juvenile 
delinquency which were enthusiastically 
received by the teachers. O’Connell also 
took on the jdb of running the Motor 
Transport Maintenance Division of the 
Department in addition to his full-time 
work as head of the Police Academy. 


student in a 
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He was also managing editor of “Spring 
3100,” the official publication of the de- 
partment. And when the World’s Fair 
was held in 1939-40 he was the liaison 
officer between the Fair and the Police 
Department. 

Commissioner Valentine promoted him 
to Assistant Chief Inspector in June, 
1941, and to Chief Inspector in July, 
1942 


Winning Good Opinion of a City 

One of the stories O’Connell likes best 
to tell—and we heard it on the day we 
were at the department—is about his 
visit some years ago to a mid-western 
city where a crime wave was being 
played up by the newspapers. Arriving 
early on a Sunday morning he went to 
church and while watching the congre- 
gation leave for their homes he reached 
the happy conclusion that the town had 
some unusually pretty girls. Later, re- 
porters asked him: “Are you here to 
make observation on crime in fhis city ?” 


Quickly Chief O’Connell replied: “The 
only observation I have made is that the 
women here are very beautiful.” The 


newspapers promptly forgot about the 
crime wave and with civic pride head- 
lined the observation made by Mr. 
O’Connell. The remark was picked up 
by press associations and wired to and 
printed by newspapers throughout the 
nation. The grateful mayor of the city 
wired to New York requesting that 
O’Connell be sent to his city on a visit 
every year. 

From this bird’s-eye view of Chief 
O’Connell’s career it is easy to under- 
stand why Gene Breen of the Aetna— 
and many another insurance man—have 
the confident feeling that whatever the 
future brings forth in crime conditions 
the New York Police Department, 
headed by Commissioner Valentine, and 
his chief aide, John J. O’Connell, will be 


able to cope with it. 
wit ae 


Tornado Damage by States 

The Glens Falls Group has just pub- 
lished a summary of tornado damage by 
states, taken from the U. S. Weather 
Bureau Record for the twenty-seven 
year period, 1916-1942. Illinois, during 
that period, suffered the most damage 
with a loss of $34,467,550 from 124 
storms. Missouri had 178 storms, caus- 
ing damage of $34,234,950 and Georgia, 
with ninety-nine storms, suffered losses 
of $24,273,850. The states having the 
most storms were Kansas, with 425; 
Iowa, with 401, and Texas, with 359. 
In this compilation New York shows 
twenty tornados, with a loss of $1,237,- 
700 and Florida is next, with seventy- 
nine such storms and loss of $827,670. 
It is evident that this table refers 
strictly to tornados and not to all wind- 
storms. 
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Brokers Act to Build 
Strong National Body 


REORGANIZATION IS APPROVED 





One Aim Is to Solve Problems Affecting 
Insuring Public Requiring Inter- 
state Protection 





Members of the executive committee 
of the National Association of Insur- 
ance Brokers last week adopted a pro- 
gram designed to build a strong na- 
tional organization with influence to be 
felt in solving national and interstate 
programs. Recent Federal legislation 
has made the need of a strong or- 
ganization one of early and vital impor- 
tance, Lester D. Egbert, chairman of the 
special committee on constitution and 
by-laws, stated in his report. 

The executive committee met for two 
days last week at the Metropolitan Club 
in. New York, effected the desired con- 
stitutional changes, elected officers and 
members of the governing committee, 
with directors to be named shortly by 
the various state and local associations 
throughout the country. A strong fi- 
nancing plan was approved and it is 
expected that an executive vice presi- 
dent of the association, a high-grade 
man who has had contact with the po- 
litical and business fields, will be em- 
ployed. 

Constitutional Revisions 

Approval of the executive committee 
was given to the following program sum- 
marized by Mr. Egbert: 

“In drawing up the new constitution 
and by-laws the committee has taken 
the stand that the national association 
must be: 

“1—An organization which would have 
adequate financial support to carry out 
a program worthy of a National Asso- 
ciation of Insurance Brokers. This we 
felt could be accomplished by forming a 
sustaining membership group who would 
pay substantial dues. 

“2—An organization which would 
truly represent the brokers of this coun- 
try and would be recognized by them as 
an association working for the best in- 
terest of the public and brokers in all 
insurance matters of national or inter- 
state concern. This we felt could be 
accomplished by continuing the organi- 
zation membership and having a board 
of directors representing all sections of 
the country, who would meet once a 
year with expenses paid. 

“3—An organization which could act 
promptly and effectively in the best in- 
terests of its members. This we felt 
could be accomplished by forming a 
small governing committee whose mem- 
bers could be gathered together quickly 
and who would have _ policy-making 
powers thus providing prompt action 
which could never be obtained if the 
matters had to be referred to the board 
of directors scattered as they will be 
throughout ihis great land of ours, by 
mail or telephone. 

State Associations 

“4—An organization which would 
recognize the value and protect the in- 
terest of the state associations. This we 
felt could be accomplished by making 
one of the requirements for a sustaining 
member his good standing in his own 
state organization, granting a balance 
between organization members and sus- 
taining members both on the board of 
directors and on the governing commit- 
tee, and devising a method by which a 
difference of opinion as to whether or 
not a problem was national in character 
could be determined in all fairness to lo- 
cal associations, 

“There is no disposition on the part of 
any member of our committee to have 


(Continued on Page 21) 


Automobile Losses Show 
Further Rise This Year 


Automobile losses are continuing to 
expand and underwriters are doubtful 
whether the recent general increase in 
collision rates will be adequate to bring 
about a favorable loss ratio. One com- 
pany group reports that during the first 
two months of 1945 it received 2,300 
automobile claims, as compared with 
1,900 for the same period last year. This 
is an increase of about 20%. 

These statistics do not, however, 
present the entire picture because the 
average claim now is costing more in 
dollars than it did a year ago. The 
result is that from the actual cost stand- 
point this insurance group is paying 
out more than 20% in excess of last 
year. Labor costs have gone up as well 
as charges for spare parts and other 
replacements. 


All California Rating 
Measures Are Tabled 


The rating bill sponsored by Insurance 
Commissioner Maynard Garrison of Cali- 
fornia, SB 846, has been tabled by the 
Senate Committee on Financial Institu- 
tions at the commissioner’s request. All 
the other rating bills have also been 
tabled. 

Provision has been made for appoint- 
ment of a special committee, consisting 
of three members from the Senate and 
three from the Assembly, to study the 
problem of state supervision of insur- 
ance rates and to report back at the 
1947 session. 





PA. AUTO FINANCE MEETINGS 


Producers in Eastern Section Learn 

Plan of Agents Finance Co.; Meeting 
: in Pittsburgh April 26 

Local agents and brokers of Philadel- 
phia and representatives from about 
twenty-five agents’ local boards in east- 
ern Pennsylvania met at the Down 
Town Club in Philadelphia, April 5, to 
discuss various ways producers may se- 
cure a large share of the post-war auto- 
mobile finance business. Stanley Cow- 
man of Philadelphia, chairman of the 
automobile finance insurance committee 
of the Pennsylvania Association of In- 
surance Agents, was in charge of the 
program. 

The local board representatives met in 
the morning and following luncheon the 
meeting became the monthly gathering 
of the Insurance Agents & Brokers As- 
sociation of Philadelphia and Suburbs, 
with about 200 members attending. The 
Agents Finance Co., Inc. of Indianapolis, 
which does a large auto finance business 
with local agents in the Middle West, 
showed its commercial film telling the 
story of its operations. Speaking for 
this company were Ross E. Coffin, vice 
president, who was formerly president 
of the Indiana Association of Insurance 
Agents, and Robert Osborn. 

A similar meeting will be held in 
Pittsburgh on Thursday, April 26, to be 
attended by producers and company men 
of Pittsburgh and likewise delegates 
from all local boards in western Penn- 
sylvania. Mr. Coffin will present there 
the Agents Finance Co. film. Mr. Cow- 
man will have charge of the program. 
He believes that now is the time for 
agents to get their knowledge of auto- 
mobile finance business and to educate 
their clients, whc heretofore have had 
practically no alternative but to do their 
financing and to buy their insurance 
through automobile dealers. 























BOSTON 


FIRE +» MARINE 





Two New Cngland Companies 


The Mayflower was chosen as the 
symbol of these two companies as 


typical of their characteristics: 


Old New England— Sound, 
Safe and Fair-dealing 


INSURANCE CO. 


INCORPORATED 1873 


OLD CCLONY INSURANCE CO. 


INCORPORATED 1906 
AUTOMOBILE + AVIATION 


87 KILBY STREET, BOSTON 9, MASSACHUSETTS 














LT. COL. S.R. FELLER’S LAW FIRM 





Becomes Member of McManus, Ernst, 
Epstein & Feller, New York; 
All Well Known Lawyers 

Lieut. Col. Samuel R. Feller, who lefi 
the Judge Advocate General’s Depart- 
ment, U. S. Army, after having served 
since June, 1942, and has resumed th 
practice of law, has become a partner 
in the firm of McManus, Ernst, Epstein 
& Feller, 170 Broadway, New York. 

This firm has been in practice here 
since 1885, following its organization 
under the name of Gruber & Bonyng: 
by Col. Abraham Gruber, a Republican 
leader of that era. In January, 1899, fol- 
lowing the retirement of Frank S. Black 
as Governor of New York, and William 
M. Olcott as district attorney of New 
York County, firm’ was reorganized un- 
der name of Black, Olcott, Gruber & 
Bonynge, with Terence J. McManus as 
associate and later to become a member 
of the firm. Over the years following 
the deaths of the senior members it 
eventually became McManus, Ernst, Ep- 
stein & Feller. 

Mr. McManus, senior member, is a 
trial lawyer of wide experience and has 
also acted as referee in many important 
litigations by appointment of higher 
courts. Messrs. Ernst and Epstein have 
been active in practice of corporation 
law as well as advisor and counsellor 
in solution of intricate business and 
tax problems. 


NADA Auto Finance 


Committee Meets May 2 


The National Automobile Underwrit- 
ers Association has invited member com- 
panies to attend a meeting at 1:30 p. m. 
on Wednesday, May 2, at the Bankers’ 
Club in New York City, of a special 
committee on insurance on financed au- 
tomobiles for the purpose of expressing 
ideas on the efficient underwriting of 
finance business. This special commit- 
tee, named some months ago by the 
board of directors, has examined care- 
fully ways and means suggested for 
writing finance risks and feels that the 
subject is of such vital concern that the 
views of company executives should be 
received. 


New York City Pond of 
Blue Goose Meets April 18 


The New York City Pond of Blue 
Goose will meet at 6 p.m. Wednesday, 
April 18, at the Drug and Chemical 
Club, 85 John Street, New York City. 
The speaker will be Major J. A. Munro, 
formerly chief of the fire and marine 
insurance section, Headquarters Army 
Service Forces, Washington, D. C., who 
has recently returned to the Royal- 
Liverpool Group as executive regional 
manager for the West. He will discuss 
insurance from the Army point of view 
and will also point out some of the 
major problems and opportunities in 
confiection with the sale of surplus com- 
modities by the Government. 

The pond will also obligate a large 
class of goslings. Attendance at this 
meeting will be confined to members 
and to goslings to be obligated. 











Gov. Dewey Signs Inland 
Marine Rate Filing Bill 


Governor Dewey of New York has 
signed the MacKenzie bill as Chapter 
488, laws of 1945, amending Section 187 
of the Insurance Law to bring inland 
marine insurance under the rate regula- 
tion provisions. Existing manuals or rat- 
ing plans for such risks shall be file 
with the Insurance Superintendent and 
other rates shall be filed when so di- 
rected by the Superintendent. At pres- 
ent most transportation and many bailee 
risk rates are not included in the manual! 
as such risks are not subject to group 
classification but must be treated indi- 
vidually. The new law goes into effect 
July 1, 1945. 
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HANOVER N. Y. FIELD CHANGES 





Territory Divided, Quinn Supervising 
Syracuse Area Counties; Fischer 
Joins Company at Rochester 
The Hanover Fire and Fulton Fire 
announce rearrangement of their west- 
ern New York State territory, effective 
\pril 15. Special Agent Raymond Quinn, 
who has heretofore supervised the en- 
tire territory, will in the future super- 
vise the territory comprising those 
counties under the supervision of the 
Syracuse Rating Office. Announcement 
s also made of the appointment as state 
agent of Dan L., Fischer, who will super- 
vise the western territory, with head- 
quarters at Rochester, comprising those 
counties under the supervision of the 
Rochester and Buffalo Rating Offices. 
Mr. Fischer was born in Burlington, 
iowa, and educated at Burlington and 
Des Moines. He served in World War I. 
|'rom 1923-1927 he managed the fire de- 
partment of a local agency in Des 
Moines. From. 1927-1938 he was with 
the Aetna Life Group in Iowa as 
superintendent of fire operations. In 
1938 he went with the Fidelity & Guar- 
anty Fire as state agent at Des Moines 
for Iowa and Nebraska. He was trans- 
ferred from this territory to the west- 
ern New York territory in 1940, with 
headquarters at Rochester. He has four 
children. His son, Lt. Dan Fischer, is 
a bomber pilot in the Southwest Pacific. 
Mr. Fischer, temporarily, will make his 
headquarters at 123 Trafalgar Street, 

Rochester. 


Reserves Decision in Va. 


On Richmond Diocese Issue 


The Virginia State Corporation Com- 
inission reserved decision after hearing 
testimony April 10 on the appeal of 
Edward F. C. McLaughlin & Co., New 
York brokerage firm, from the action 
of Insurance Commissioner George A. 
Bowles in denying the firm a Virginia 
non-residence' license. License was 
denied on representations that the 
brokerage house, unlicensed in the 
state, had issued a policy covering the 
church properties of the Catholic 
Diocese of Richmond, valued at $6,000,- 
000 in the Pennsylvania Fire. 

It developed that only a binder was 
issued and Mr. McLaughlin, head of 
the firm, stated that he had not placed 
or solicited any insurance in Virginia. 
Commissioner Bowles took the position 
that the issuance of a binder was as 
much a violation of the Virginia law 
as the brokering of a policy by an 
unlicensed brokerage firm. 


Rescinds IMUA Withdrawal 


The Insurance Co. of North America 
has withdrawn its letter of intention to 
withdraw from the Inland Marine Un- 
derwriters Association which was to 
lave become effective April 15. This 
is the fifth time the North America has 
announced withdrawal from the IMUA 
and canceled the resignation before the 
effective date. Withdrawal of the Kan- 
sas City Fire & Marine is still pending. 


North America Collection 


The North America has just published 
« beautifully printed and illustrated book 
by M. J. McCosker entitled “The His- 
orical Collection of the Insurance Com- 
pany of North America.” A comprehen- 
sive review of this fine publication, writ- 
ten. by Joseph Jackson, well known 
Philadelphia historian, will appear in 
these columns next week. 


ENSIGN BENFIELD MISSING 
_Ensign Charles William Benfield, Jr., 
U.S.N.R., whose father is an insurance 
broker at 116 John St., New York, was 
eported missing last Friday, April 6, 
atter the trainer plane he was flying off 
the coast of Virginia collided with a 
plane piloted by Ensign. R. J. Kirk, 
U.S.N.R. of Baltimore. The accident oc- 
‘urred early last Friday morning, ac- 
‘ording to the Fifth Naval District, and 
an extensive search for the two flyers is 
being condueted. 














New Hampshire Fire 
Marks 75th Anniversary 


On April 6 the New Hampshire Fire 
celebrated its seventy-fifth birthday, 
after completing the most successful 
year in its history. An interesting fea- 
ture of the celebration is an exception- 
ally beautiful calendar with twelve 
colored photographs of typical New 
Hampshire scenes which is being dis- 
tributed among agents. These glimpses 
of sap gathering, fishing, country auc- 
tions, etc., are realistic enough to bring 
homesickness to New Hampshire people 
living elsewhere, and to create “Two 
Tickets to New Hampshire” thoughts 
among others. 

Another anniversary feature still be- 
ing talked about is the series of broad- 
sides which the company sent out dur- 
ing the past year, showing famous spots 
in the state, and including messages 
from company executives. 





J. V. Henriques Special in 
N. Y. C. for Springfield Cos. 


The Springfield Fire & Marine and 
the New England Casualty of Spring- 
field, Mass., announce appointment of 
James V. Henriques as special agent 
in the New York City branch office at 
85 John Street. 

Mr. Henriques, who lives in Brook- 
lyn, has been in insurance ever since 
his graduation from the University of 
Virginia in 1935. In that year he joined 
the Continental Casualty as an investi- 
gator and adjuster. In 1937 he became 
associated with the Globe Indemnity as 
a producer, in which capacity he be- 
came well known on the street. He 
joined the United States Casualty in 
1941 in its production department where 
he has remained until the present time. 


During this time he has taken special 


courses in fire and inland marine insur- 
ance at New York University. 





Meeting of National Board 


Following a special meeting of the 
National Board of Fire Underwriters 
April 10, President John M. Thomas, 
who is also president of the National 
Union, announced that a resolution was 
adopted asking that the executive com- 
mittee study the question of adjusting 
fire insurance practices to conform to 
conditions resulting from the decision 
of the Supreme Court of the United 
States that insurance is commerce and 
from the New Federal insurance law. 
The committee was asked to recommend 
appropriate methods of procedure. 





Brokers’ Assn. Changes 


(Continued from Page 20) 


the National Association undertake any 
task that can be better handled by exist- 
ing local associations as we all have’ the 
utmost confidence in the ability of local 
associations and recognize the many fine 
things they have ‘accomplished over 
many years. Problems of state legisla- 
tion, state rating vrocedure, forms and 
clauses prescribed by a state rating 
jurisdiction, brokers’ qualification laws 
and many others are recognized as be- 
ing within the province of the local 
association. Where problems arise af- 
fecting the interstate insurance business 
or restraints are built up against the 
proper handling of such business then 
the National Association should properly 
take action.” 

Harry E. Moore, of Moore, Olive & 
Co., Boston, was re-elected president of 
the National Association. Other. officers 
were elected as follows: vice president, 
Gordon T. Campbell of Bonner, Camp- 
bell Co., Los Angeles; treasurer, John 
B. Parker of Mack & Parker, Chicago; 
assistant treasurer, John Langthorne of 
Flynn, Harrison & Conroy, New York 
City; secretary, W. Warren Ellis, New 
York City. 

To the governing committee were 
elected Howard S. Coe of Coe & Coe, 
Philadelphia; Harry L. Ford of Marsh & 
McLennan, Inc., New York City; Roy 
N. Jenkins of Alexander & Alexander, 





Inc., New York City; Raymond P. Dor- 
land of Davis, Dorland & Co., New York 
City, and President Moore. 

This transformation, in the brokers’ 
association evidences the determination 
of the brokers operating on a national 
scale, tc lave a decisive voice in the 
new regime in which the insurance busi- 
ness finds itself by reasonof the Supreme 
Court SEUA decision and the Federal 
law. As expressed by H. W. Schaefer 
of H. W. Schaefer & Co. New York 
City, at the meeting of the executive 
committee of the new organization in 
New York City: “Between now and 
1948 the insurance business is going to 
be made over in this country.” 

Problems to Be Faced 

The brokers who constitute this or- 
ganization operate nationally and are 
concerned over such questions as con- 
structive state control which might stifle 
competition, driving business into self- 
insurance channels through failure to 
provide it with the type of coverage 
which it demands, restrictive counter- 
signature laws, how to meet the needs of 
commercial aviation and many other 
problems of national import. 

However, it may be said that if this 
new move on the part of the brokers is 
a by-product of the Supreme Court de- 
cision and the Federal law, it is an in- 
tegral part of the public relations pro- 
gram in which so many branches of the 
business are now participating. There is 
no disposition on the part of the leaders 
in this movement to play a lone wolf 
role. As expressed by Mr. Schaefer: 

“We hope that this association by co- 
operation with the various Insurance 
Commissioners and executives as well as 
the various local associations of brokers 
and agents may find a‘solution and meet 
the needs of the public requiring inter- 
state protection. 

“It will be our purpose also to coop- 
erate with insurance buyers groups, 
credit men and national business asso- 
ciations in an effort to familiarize Con- 
gressmen and Senators with the require- 
ments of the public having these prob- 
lems in the hope that we may meet 
these requirements without undue Fed- 
eral restriction.” 

A resolution was adopted which stated 
with respect to present efforts of states 
to pass insurance regulatory laws that 
“we believe precipitant action at this 
time is inadvisable. The paramount in- 
terest is the public interest. The object 
of regulation should be to preserve sol- 
vency of insurance companies, prévent 
unfair discrimination, boycott, intimida- 
tion and coercion, but not eliminate com- 
petition. In the final analysis regulation 
must be accomplished without depriving 
the insurance industry of its right to 
meet the needs of the insuring public.” 

Mr. Schaefer is chairman of the volun- 
tary committee of brokers who agreed 
to finance the new program. New mem- 
bers will be admitted on the basis of 
$5 a year for every employe in their 
organjzation and members of this com- 
mittee are contributing to the finances 
on that basis. Thus dues are graded as 
nearly as possible on the basis of busi- 
ness done. The minimum dues are $25 
for small offices having five or fewer 
employes. 

Local Representatives at Meeting 

Members of the executive c i 

v 2 e committee, 
which met to approve the new constitu- 
tion, were as follows: 

Insurance Brokers’ Society of southern Cali- 


fornia: Allen T: Archer, Los Angeles: G 
T. Campbell, Los Aaades. ee ae SRO 


Society of Insurance Brokers of San Fran- 


claps: Ww. —- ayaeh Roy Deben. 
surance Brokers’ Exchan f Cali ia: 
— G aes San Fesualece. Penny 
nsurance Brokers’ A iati 5 i 
Ine: Ohne —" ssociation of St. Louis, 
nstrance_ Brokers’ Association of Illinois 
Inc.: John B, Parker, George A. Seaverns, te 
Frank P. Lavin, all of Chicago. 
of ae a —_ Brokers’ Association 
elphia an $ bs: 1 
Philadelphia’ suburbs: T. J. Hulme, 
Insurance Brokers’ Association of Massachu- 
setts: James E, Stinson, Worcester; Frederick 
Church, Boston; E, S., Litchfield, Boston; Harry 
a eosts. 
rooklyn Insurance Brokers’ Association: 
L. Nathanson, Alex Geldbenear. “aman 
General Brokers’ Association of Metropolitan 
—" Inc.: George F. Sullivan, New York 
ity. 
The Insurance Brokers’ Association of New 
York, Inc.: James F. Brennan, H. W. Schaefer, 
W. W. Ellis. 












































Behind-the-line 
SUPPORT 


The Army calls it Logistics 
... the vast behind-the-line 


supply activity that gets 
“what's needed, where it's 
needed, when it’s needed.” 
Every “front line” Hanover- 
Fulton representative sells 
more successfully because 
he can rely on our behind- 
the-line support... for ex- 
pert analysis of a clients 
needs; for a recommenda- 
tion of positive protection 
without waste coverage; 
for quick, understanding 
decisions, for prompt pay- 
ment of claims. Wouldn't 
this ever-present coopera- 
tion be a success-builder 
for you? 


Consult our fieldman 


The 
HANOVER 


FIRE INSURANCE CO. 
OF NEW YORK 
Org. 1852 


he 


T 
FULTON 


FIRE INSURANCE CO. 
NEW YORK 


HOME OFFICE 


111 John Street 
New York 8, N. Y. 


WESTERN DEPT. 


Insurance Exchange 
Building 
Chicago 4, Ill. 


*BUY MORE WAR BONDSx 
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FIA ELECTS OFFICERS 
Ewing Vice President and Koeckert 
Secretary With Kingan Re-elected 
as Treasurer 
The Factory Insurance Association, 
at its meeting in New York recently, 
elected Esmond Ewing, vice president of 
the Travelers Fire, vice president; F. 
W. Koeckert, U nited States manager of 
the Commercial Union’ Assurance, sec- 
retary, and re-elected Gilbert Kingan, 
United States manager of the London 
& Lancashire, treasurer. C. W. Pierce 
is president. He is elected by the 


directors. 

Directors elected by the FIA 
as follows: Hartford Fire, United States 
Fire, Fireman’s Fund, with terms ex- 
piring in 1948; Continental, Great Amer- 
ican and Insurance Co. of North Amer- 
ica, terms expiring in 1946; Aetna, Home, 
North British and Firemen’s, terms ex- 
piring in 1947, 

The following 
were named: 

Eastern Regional Office—Aetna, Ameri- 


were 


advisory committees 


can, Automobile, Continental, Fire As- 
sociation, Great American, Hartford 
Fire, Home, Insurance Co. of North 
America, Phoenix of Hartford, National 
Fire, North British, Orient, Royal, 
Travelers Fire and Pearl Assurance. 
Western Regional Office — Hartford 
Fire, Great American, Fire Association, 
Springfield F. & M., Continental, United 
States Fire, Aetna, National Fire, Home, 


Insurance Co. of North America, Fire- 
men’s and Atlas Assurance. 

Pacific Regional Office—Insurance Co. 
of North America, Royal-Liverpool, 
United States Fire, Home, St.. Paul F. 
& M., Great American, Camden Fire, 
\etna, Hartford Fire, Travelers Fire, 
Fireman’s Fund, Continental and Ameri- 
can Equitable. 





Howarth Camden Fire 
State Agent in Michigan 


John F. Gilliams, president of the 
Camden Fire, announces appointment of 
Thomas J. Howarth as state agent in 
the Michigan field, to succeed J. Frank 
3ohrer, who died in January. Mr. Ho- 
warth has been with the Camden Fire 
for ten years, lately as special agent 
in the Camden County territory. He 
will occupy the same Michigan state 
agency quarters at 530 Free Press Build- 
ing, Detroit, with the assistance of Mrs. 
Mary Bruce as office manager. 

Charles A. Creely will take Mr. Ho- 
warth’s position as special agent, and 
Albert J. Bordeau, assistant manager of 
the local department, has been appoint- 
ed manager of that department. 


Two Companies Resign 
From Joint Committee 


The Fireman’s Fund Group and the 
Halifax Insurance Co, have withdrawn as 
subscribers to the agreement of the Joint 
Committee on Interpretation and Com- 
plaint dealing with inland marine under- 
writing powers. 

HOWARD ARMSTRONG KILLED 

Howard Armstrong, superintendent of 
automobile claims of the Fireman’s Fund, 
Home Fire & Marine and Western Na- 
tional Insurance compan‘es at the group’s 
head office'in San Francisco, has been 
killed in an airplane crash near Okiah, 


Cal. The accident occurred Friday, 
March 23, while Captain Armstrong, 
Civil Air Patrol, was searching for a 


lost Navy plane. Mr. Armstrong entered 
insurance in 1912 at Los Angeles and, 
- with the exception of nine years, all of 
his thirty-three years in the business 
world have been with Fireman’s Fund. 


MAINE PASSES TAX MEASURE 


\t a special one day legislative session 
called by the Governor of Maine solely 
for the purpose of considering an in- 
surance tax equalization measure, both 
houses of the Maine legislature this 
week passed a bill establishing a 2% 
premium tax on foreign and domestic 
insurance companies. 


STERNS HEADS NEW BUREAU 





Smiley, IAC Head, Announces Formation 
of Speakers Bureau, Names 
Committee Chairmen 

Ralph W. Smiley, Royal-Liverpool 
Group, president of the Insurance Ad- 
vertising Conference, announces the es- 
tablishment of a speakers’ bureau, and 
appointment of E. E. Sterns, Travelers, 
as its chairman. The purpose of the new 
bureau is to endeavor to supply capable 
speakers for gatheri-gs where advertis- 
ing or insurance subjects are of interest. 
Because of the ban on conventions, the 
IAC members expect that there will be 
an’ increased number of regional and 
local meetings and the services of the 
speakers’ bureau will be available to 
such meetings. 

Mr. Smiley also has completed his 
roster of permanent committees, with 
the following chairmen: 

Program, Theodore W. Budlong, Na- 
tional Board of Fire Underwriters; pub- 
licity, Clark W. Smitheman, Insurance 
Co. of North America Group; member- 
ship, Harold J. Graham, Hartford Acci- 
dent & Indemnity Co.; bank finance, 
Harry G. Helm, Glens Falls Group. 

F. Sidney Holt, Aetna Fire Group, 
continues as IAC observer on the public 
relations committee of the National 
Board of Fire Underwriters and Mr. 
Smiley represents the conference on the 
War Advertising Council. 





Alliance Reports Gains 


The Alliance of Philadelphia, member 
of the Insurance Company of North 
America Group, elosed 1944 with ad- 
mitted assets of $13,290,536, compared 
with $12,183,401 the year before. The 
surplus to policyholders of $7,790,639 
compares with $7,394,639. The unearned 
premium of $3,408,531 was up more than 
$300,000. Premiums earned in 1944 
amounted to $3,762,769 and after expenses 
and losses incurred the company had an 
underwriting loss of $1,706. 








nection. . 


FIRE AND CASUALTY LINES 








225th Anniversary 


THe year 1945 marks the 225th Anniversary of the 
founding of one of the oldest, largest and strongest insurance 
institutions in the world—the Royal Exchange Assurance. 


During its two and a quarter centuries of growth the Royal 
Exchange has provided Security and Experience valuable to 
its agents and to their prestige, and since its organization in 
1720 has consistently maintained its traditional record for 
prompt and equitable settlement of claims. 


The broad extent of general cooperation extended Royal 
Exchange agents today is reflected not only in the excellent 
reputation they enjoy, but also in the splendid service they are 
enabled to render through the merits of their Company con- 





A. D. 1720 


Raval Exrhange Group 


RoyAL EXCHANGE ASSURANCE 
PROVIDENNT FIRE INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
CAR AND GENERAL INSURANCE CORP., LTD. 


JOHN STREET, NEW YORK 


REPRESENTATION IN PRINCIPAL CITIES OF THE UNITED STATES 
AND IN ALLIED COUNTRIES THROUGHOUT THE WORLD 


Manufacturers Fire Names 
MacMinn Vice President 


W. Stanley Kite, president, Manufac- 
turers Fire of Philadelphia, announces 
the appointment of Samuel J. MacMinn 
as vice president of the company. Mr. 
MacMinn has been with the St. Paul 
Fire & Marine for the past seven years, 
first as assistant secretary and then as 
secretary in the home office. 

At the annual meeting of the board 
of directors of the Manufacturers Fire 
and the Manufacturers Casualty, March 
27, four new members were elected 
members of the board, as follows: Wil- 
liam H. Brown, secretary and treasurer, 
American Viscose Corp., Wilmngton, 
Del.; Benjamin F. Sawin, vice president, 
Provident Trust Co., Philadelphia; Eu- 
gene E. Heaton of Heaton, Mules & 
Ireton, Baltimore; W. Shepherd Drewry, 
vice president and general counselor, 
Manufacturers Casualty and Manufac- 
turers Fire. 





Carter Names Crawford 
As State Agent for N. C. 


B. P. Carter, manager, Virginia-Caro- 
lina Department, Richmond, Va., an- 
nounces appointment of William Craw- 
ford as state agent for North Carolina, 
with Raleigh headquarters. Mr. Craw- 
ford will maintain an office in the Com- 
mercial Building, that city. A native 
of Raleigh, Mr. Crawford has been asso- 
ciated in various capacities with the 
North Carolina Inspection and Rating 
Bureau since January 1. 1937. He 
started with the bureau as an examiner. 

Since 1940 he has visited various sec- 
tions of North Carolina as a_ special 
agent and rater for the bureau. In an- 
nouncing the appointment, Mr. Carter 
said that he had reached the conclusion 
that under present conditions a rate ex- 
pert would probably be of more assist- 
ance to agencies than any other type of 
specialized service. 
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BALTIMORE’S NEW FIRE CODE 


To Go to City Council; Prohibits De- 
partment Store Smoking; Covers 
Variety of Establishments 
A new fire prevention code for Balti- 
more has just been completed and after 
its provisions are reviewed by officials 
is expected to be placed before the City 
Council for enactment into law. The 
document has been under preparation 
for about a year. Power of enforce- 
ment would be placed in the hands of 
the chief engineer of the Fire Depart- 
ment, and fines of from $10 to $100 
would be imposed for violations of the 

provisions. 

For the first time, the code would 
prohibit smoking in department stores. 
It also would prevent smoking in thea- 
ters and before inflammable materials 
could be used for decorative purposes 
permits from the chief engineer would 
be required. 

The number of persons assembling in 
various places of amusement, etc., would 
be regulated, the capacity of the respec- 
tive places being set forth by posters 
which would have to be displayed. Spe- 
cial provision also would be made for 
hotels and other sleeping establishments. 

The regulations cover a large variety 
of business and industrial establish- 
ments and the storage of certain in- 
flammable materials. 

H. Webster Smith, president of the 
Board of Fire Commissioners, was chair- 
man of the committee which prepared 
the code. Assisting in the work were 
Carl W. Wheelock, Baltimore Fire Un- 
derwriters’ Association; Edward A. Fer- 
rari, Baltimore Safety ‘Council ; Howard 
Travers, chief of the Fire Department: 
Nathan L. Smith, chief engineer of Bal- 
timore; John M. Russell, deputy direc- 
tor of the Bureau of Buildings; Lucius 
R. White, Jr., architect, and William 
H. Marshall, deputy city solicitor. 


Buss Named President Of 


Cincinnati Salvage Corps 


Eugene R. Buss, Jr., general insurance 
agent, is the new president of the Cin-’ 
cinnati Underwriters’ Salvage Corns. He 
was elected April 3 to succceed Walter 
H. Alexander, who was president three 
years and declined renomination. 

Other officers, all re-elected, are: Jolin 
H. Tuke, vice president; Adam Benus, 
treasurer; Clifford W. Clemons, secre- 
tarv; Edmund A, Kammerer, assistant 
secretary. Trustees are William A. Earls, 
Elmer Klinker and Messrs. Alexander, 
Bemus, Buss, Clemons and. Tuke. Mr. 
Bemus has served on the board since 
the Salvage Corps was organized in 
1902. Edgar J. Ader was reappointed 
superintendent. 


LOUISIANA CHAIRMAN QUITS 

J. Blaine Cotter, local agent of [1 
fayette, has resigned as chairman of t ie 
Louisiana Insurance Commission. — His 
successor has not yet been announced 
by Governor Davis. Mr. Cotter has served 
on the commission since October 10, 1949. 
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THEN LOOK AT WHAT’S COMING! 


If you can’t get the sort of fabrics that you want 
—think of these actual, proven materials that just await 
E the end of war-scarcities . .. that you will own and use! 
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O’Brien Leaves “New Jersey Agent”; 
Heuser Takes Over Editorial Post 


” 


William O’Brien Passaic, after ten 
years as pak of “The New Jersey 
official organ of the New Jer- 
Insurance Agents, is 
retiring from that position at his own 
request and will be succeeded by Wil- 
liam G. Heuser of the Rowland-Johnson 
Co. agency, also of Passaic. The April 
issue is the last to be published under 
Mr. O’Brien’s editorship and Mr. Heu- 
ser will assume the editorial post be- 
ginning with the May issue. 

In announcing to members the resig- 
nation of Mr. O’Brien, President Her- 
bert L. Brooks, Executive Committee 
Chairman Charles H. Frankenbach and 


\gent,” 
sey Association of 


Secretary-Treasurer Charles L. Unger 
of the New Jersey association, said in 
part: 


“Ten years ago this month in April, 
1935, ‘Bill’ O’Brien urged that our state 
association publish a —— magazine 
to be known as ‘The New Jersey Agent’ 
and on the whole-hearted approval of 
our then existing officers and executive 
committee, he proceded to plan and pro- 


duce the first issue. 
Received With Enthusiasm 
“The initial number was most en- 


thusiastically received by the members 
and Bill continued to devote his time 
and talents unstintedly to its improve- 
ment and development month after 
month and year after year until today 
New Jersey is the proud possessor of 
one of the best conceived and most in- 
formative monthly magazine of any of 
our various state associations. 

“This has been no ordinary achieve- 
ment but has been attributable to Editor 
O'Brien’s rare combination of a flair for 
news, his writing ability and a keen busi- 
ness sense coupled with his genial per- 
sonality. 

“Needless to say, it is a source of deep 
regret to your officers and executive 
committee that Bill has found it neces- 
sary because of his increasingly heavy 
other business duties to relinquish the 
direction of ‘The New Jersey Agent’ for 
he will be sorely missed. 

Earns Undying Gratitude 
“By his continuous and_ untiring 
efforts over the years, Editor Bill has 
earned the undying gratitude of each 
and every member of our association 
and we are certain that we are speaking 
for our almost one thousand members 
as. well as the numerous other readers 
of ‘The New Jersey Agent’ each month 
when we assure Bill that he not only 
has our sincerest thanks and deepest 
appreciation, but also that in addition 
he has carved for himself in the history 
_of our association and in the hearts of 
our members a niche for posterity.” 

Mr. O’Brien is a man of remarkable 
versatility, as evidenced in the fact that 
at the same time he has conducted his 
local agency business, served. as editor 
of “The New Jersey Agent” and engaged 
in the practice of law. At the time he 
founded the publication and for several 
years afterward, he was_ secretary- 
treasurer of the New Jersey association. 
He also has served as publicity director 
of the Clifton, N. J., Chapter of the 





WILLIAM F. O’BRIEN 


American Red Cross, is a director of the 
Julius Roehrs Co., Rutherford, N. J., a 
large nursery, and does publicity work 
for the Quentin Roosevelt Post No. 8 
of the American Legion. 

In February, 1944, Mr. O’Brien cele- 
brated his twentieth anniversary in the 
local agency business at Passaic. Before 
he entered the insurance business, he 
worked on daily newspapers in northern 
New Jersey and taught business subjects 
at evening school for a time. 


Compiled Anniversary Book 

In connection with his work as editor 
of “The New Jersey Agent,” Mr. O’Brien 
compiled and published a handsome vol- 
ume in commemoration of the fiftieth 
anniversary of the New Jersey associa- 
tion. That was his most ambitious un- 
dertaking and one that will serve as a 
permanent monument to his editorial 
work for the New Jersey association. 
It is characteristic of him that one must 
reach the back of the book to discover 
his name as chairman and editor of the 


fiftieth anniversary historical committee. * 


Mr. O’Brien was born at Johnson, 
N. Y., in 1900. He attended Colgate Uni- 
versity and the New Jersey Law School, 
now the University of Newark. He is a 
partner in the agency of DeMattia- 
O’Brien Co., Inc., at Passaic and resides 
at Clifton, N. J. 

Mr. Heuser, the new editor, not only 
is in the insurance business in Passaic, 
but like Mr. O’Brien, he is experienced 
in newspaper work. He is secretary- 
treasurer of the Passaic County Associa- 
tion of Insurance Agents. 





CLAYTON BACK AT VANCOUVER 

Flight-Lieutenant John N. C. Clayton, 
RCAF, has resumed his civilian duties as 
assistant manager at Vancouver for the 
Canadian General and Toronto General 
group. 


AGENTS’ 


Tells How to Operate 
Under New Jersey Act 


ASSOCIATION LETTER 


Under Barton Measure, Brokers’ Li- 
censes May Be Issued to Copartner- 
ships and Corporations 


The New Jersey Association of In- 
surance Agents has issued a letter to 
broker-members and non-resident part- 
nership or corporation brokers, outlining 


the procedure to be followed under the 
amendment to the New Jersey agents’, 
brokers’ and _ solicitors’ licensing act 
through which it is now pérmissible to 
grant brokers’ licenses to copartnerships 
and corporations instead of confining 
such licenses to individuals. 

Senator Charles K. Barton was author 
of the bill, known as S. No. 17, and the 
New Jersey association sunported it ac- 
tively. It was signed by Governor Edge 
on April 2. As explained in the New 
Jersey association’s letter: 

“1, If an applicant for a license as an 
insurance agent has previously passed 
the examination for and holds an un- 
expired broker’s license issued in ac- 
cordance with the act, the Commissioner 
may waive the examination for the 
agent’s license being applied for. 

License to Copartnership 

“2. A license may be issued by the 
Commissioner in the name of a copart- 
nership or corporation engaged in the 
insurance brokerage business upon writ- 
ten request to the Commissioner and 
payment of the $25 fee; provided all 
members of the copartnership or all the 
officers of the corporation actively en- 
gaged in the insurance brokerage busi- 
ness of the copartnership or corporation 
in this state held an unexpired license 
as an insurance broker issued in accord- 
ance with the act. 

“The written request to the Commis- 
sioner must give the names of all mem- 
bers of a copartnership or all the officers 
of a corporation who are actively en- 
gaged in the insurance brokerage busi- 
ness of the copartnership or corpora- 
tion in New Jersey and such request 
must specify that the persons named 
are the only persons thus engaged. 

“3. Where such request (referred to 
in No. 2 above) is for license in the 
name of a non-resident corporation the 
letter requesting license in the name of 
the corporation must be accompanied 
by affidavit of the president or other 
officer of the foreign corporation to the 
effect that the sole business sought to be 
transacted by the corporation in this 
state is that of an insurance broker. The 
Commissioner may grant such license, 
notwithstanding the corporation has not 
complied with the provisions of the gen- 
eral corporation act and has not ob- 
tained a license thereunder to transact 
business in this state. With the first 
request for such license, the corporation 
shall file with the Commissioner a duly 
executed power of attorney as is re- 
quired to be filed by a non-resident in- 
dividual applicant for a broker’s license. 


Waived for Service Men 

“4. If the applicant for license as an 
insurance agent is a citizen of this state 
and has served in the armed forces of 
the United States and has been honor- 
ably discharged and was the holder at 
any time of an agent's certificate of au- 
thority or a broker’s license in this state, 
the Commissioner may waive examina- 
tion. 

“To those members who operate as 
copartnerships or corporations and who 
desire a broker’s license in the name of 
the partnership or corporation we are 
pleased to notify you that you may ob- 
tain such license by following the re- 
quirements under this amendment as 
outlined in No. 2 above. 

“To non-resident brokers operating as 
partnerships or corporations we suggest 
you familiarize yourself with the pro- 
visions of this amendment as outlined in 
No. 2 and No. 3 above before making 
application for license in the name of 
your partnership or corporation.” 
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MILLER STARTS NEW ACTION 


Minneapolis General Agent, in State 
Court, Would Restrain Underwriters 
Assn. from Enforcing Rules 


Papers have been filed on officers of 
the Minneapolis Underwriters Associa- 
tion (local fire board) in p new action 
brought by Jack T. Miller? Minneapolis, 
general agent, charging cbnspiracy, re- 
straint of trade and boycott. These are 
almost the identical charges made by 
Miller in his recent suit against the 
local board and a dozen insurance com- 
panies, which action was settled out of 
court and dropped. The new action, how- 
ever, is being brought in state court 
instead of Federal court and no com- 
panies are involved in this one. 

Miller asks the court for judgment re- 
straining the underwriters association 
f.om enforcing its by-laws setting up the 
rules under which it operates and also 
asks the court to cancel the charter of 
the association. 

Only about a month ago Miller agreed 
to drop his suit in Federal court when 
the local board agreed to make certain 
changes in its rules. The association, 
however, stood firm» for requiring its 
members to use only« the rates promul- 
gated by the inspection bureau, whereas 
Miller demanded that they be nermitted 
to write business at “legal” rates which 
would permit deviation. 








Guests in Cincinnati For 


Dinner to J. F. Schweer 


Among the out-of-town guests attend- 
ing the dinner in Cincinnati last week 
given by the Cincinnati -Fire Under- 
writers Association in honor of Joseph 
F. Schweer, in celebration of his twenty- 
fifth anniversary as secretary of the 
association, were the following: 

Judge B. Miller, New York, secretary, 
National Association’ of Insurance 
Agents; Roy Julian, Columbus, manager, 
Ohio Audit Bureau; C. C. Atwell, Colum- 
bus, manager, Ohio Inspection Bureau; 
Henry’ Frankel, ‘president, Insurance 
Board of Cleveland, O.; Frederick Riech- 
ardt, Evanston, president, Indiana Asso- 
ciation of Insurance Agents; Harry Mc 
Clain, Indianapolis, former Insurance 
Commissioner of Indiana, now executive 
secretary, Indiana Association of Insur- 
ance Agents. 





STUDENTS HONOR B. G. WERBEL 

Students who passed the school ex 
amination given by the Brooklyn Acad- 
emy last November and subsequent!) 
took the brokers’ examination given b) 
the New York Insurance Department in 
December were all successful in obtain 
ing their licenses. In appreciation of th« 
high grade instruction received the stu- 
dents presented a war bond enclosed in 
a handsome hand-tooled leather walle: 
to their instructor, Bernard G. Werbel. 
William Biederman was chairman of th: 
vift committee. 
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THE “10°74 EXTENSION” 


A Safeguard or 
Free Insurance? 














Nome AGENTS interpret the new 10% Extension Ciause on the 
Fire Policy only as free insurance on additional property or on 
personal effects outside the premises insured. 

In these days of rising values it is necessary to bear in mind that 
the importance of carrying full insurance to value has not been 
diminished by the 10% Extension Clause. Rather, it has been in- 
creased, as shown by this typical case: 

A $5,000 frame dwelling was insured for $2,000. The loss 
amounted to $3674.52, leaving an excess of $1674.52 to be paid by 
the insured. The time to repair the damage was estimated at three 
to four months. There was no specific rental value insurance. 

If a $5,000 policy had been issued, the insured would have col- 
lected not only his entire loss of $3674.52 but rent for other 
quarters under the 10% extension. 

Explain this new feature to your clients—and at the same time 
stress the need for full, actual cash value insurance under today’s 
conditions, so that “10% Extension” can function as it was intended 
that it should. 


INSURANCE COMPANY OF 


NORTH AMERICA 
COMPANIES, (Ahibacleljrhia 








INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 





KEEP AMERICA BUSY—GIVE A RETURNED VETERAN A JOB! 
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Legislation in Texas 
Makes Rapid Progress 


BILLS BEFORE BOTH HOUSES 


Would Extend Commissioners’ Author- 
ity to Rates and Policy Forms; 
Provide for Rate Boards 


The Texas legislature is making rapid 
progress in its attempt to expand the 
the State 


lines not 


supervisory activities of In- 


surance Department to pres- 
ently covered. The move is being made 
in an effort to preclude Federal super- 
vision of insurance under its new con- 
cept of interstate commerce, 


The state senate’s insurance commit- 


tee has reported favorably SB 233, 
which covers casualty insurance, and 
SB 234, covering fire insurance, and 
the committee has been holding hear- 


ings on companion bills 672, covering 
casualty insurance, and HB 680, covering 
fire insurance. Under the provisions of 


the casualty bills, the only line left out- 


side the supervisory activities of the 
state would be accident and health in- 
surance, while under the fire bills the 


only line left out would be ocean mar- 
ine, 
Would Extend Regulations 

The bills would extend the regulation 
by the Insurance Board of Commission- 
ers to include rates and policy forms. 
Instead of rate-making they provide for 
licensing of rating organizations. They 
further provide that any license rating 
organization may submit rates for any 
class of insurance, policy forms and in- 
dorsements. Another provision is that, 
after filing is made, the board must do 
one of three things within 30 days: ap- 
prove, disapprove, or extend the matter 
for an additional 30 days. Final action 
must be taken before expiration of the 
second 30 days’ period. Under the bills 
filing is to be deemed approval if the 
board does not take action within the 
time-limit described. 

Concerning casualty insurance, uni- 
form rates for all lines without devia- 
tions are provided, except that provision 
is made for predetermined rating plans, 
including experience rating. The bill 
stipulates that rates shall be tair, rea- 
sonable and adequate, and not confisca- 
tory of any class of insurance. 

With further reference to casualty 
insurance, the board shall give consid- 
eration to past and prospective experi- 
ence. The same provisions are made in 
the casualty bills as to dividends that 
are made at present in the automobile 
law. Violations that would be consid- 
ered rebates are also specifically pro- 
vided for. 





Four Retire Under New 
Plan from Appleton & Cox 


Appleton & Cox, Inc., preminent New 
York marine and automobile underwriters, 
started a retirement pension plan for 
their employes at the beginning of 1942. 
On April 3 of this year the officers enter- 
tained at luncheon at Block Hall four 
of the staff who are the first to retire 
under the plan. 

The retiring members of the staff are 
Ramsey McElvery, after forty-five years 
of service—for a number of years as a 
hull and yacht underwriter; James W. 
Conklin, after thirty-eight years of serv- 
‘ice as a supervisor of foreign insurance; 
Reginald G. Cadney, after more than 
eighteen years of service as a_ trusted 
messenger and protector of important 
documents; Patrick T. Gaffney, after 
eighteen years of service as a guide and 
friend of visitors to the office. 

President Henry B. DeGray expressed 
to the retiring members the firm’s ap- 
preciation of their services and_ the 
gratification felt by all the directors be- 
cause they had found it possible to estab- 
lish a pension plan which had long been 
their goal. 


MD. FIRE RATES REDUCED 


Latest Changes Involve Farm, Colleges, 
Churches, Hospitals: and Penal 
Institutions 
Lawrence E, Ensor, Maryland Insur- 
ance Commissioner, announces a further 
reduction in fire insurance rates in Mary- 
land. Several months ago the Insurance 
Department announced a substantial re- 
duction on dwelling properties through- 
out Maryland. At that time Mr. Ensor 
asked the Middle Department Rating 
Association to consider the rates charged 
on farm property, as there apparently 
had been no change since 1919, when 

they were established. 

“T am glad to announce,” the Com- 
missioner says, “that the Middle Depart- 
ment, which fixes the rates for that part 
of Maryland, exclusive of the city of 
3altimore and its metropolitan area, has 
advised me that it has reclassified the 
farm rates and reduced the number of 
classes from seven to three. Substantial 
reductions have been made in the higher 
rated counties, and in some places the 
reductions will be as much as 21% on 
farm dwellings and 18% on farm barns 
and outbuildings. In the counties, where 
relatively low rates have existed, there 
will be but nominal reductions. There 


will be a uniform reduction of 20% on all 
tobacco in barns. 

“Previously nine classes of church 
rates have obtained in the state and have 
now been consolidated into one class. 
Here again the counties that previously 
enjoyed low rates will experience little 
or no change. In areas, however, rated 
as “protected” the church reductions will 
range up to 20%. Unprotected church 
risks will obtain substantial reductions if 
written with co-insurance as part of the 
contract. 

“In the better constructed risks in the 
class of hospitals, colleges and penal in- 
stitutions reductions varying from nomi- 
nal amounts to 20% will be made. 





Northwestern Mutual Fire 


Opens Eastern Department 


The Northwestern Mutual Fire of 
Seattle has opened an Eastern depart- 
ment in New York City to serve agents 


in Massachusetts, Connecticut, Rhode 
Island, Maine and New York, P. J. 
Brown, former manager of the Mid- 


western department and more recently 
head of the New York City department, 
has been named manager of the Eastern 
department. Serving with him are W. G. 
Winkley, underwriter; T. C. McGuy and 
C. V. Munier, special agent, and Frank 
C. Peavey and 
spectors. 


William Munroe, in- 








Back in 215 B.C., the Roman Empire had a problem similar 
to some we have today—the speedy delivery of food, clothing 
and wages to their soldiers and their allies fighting under 
Scipio in Spain. Three trading companies agreed to take the 
risk provided the State would bear any losses arising from 
storms or enemies’ attacks. This early form of insurance 
made the war deliveries possible. 

Today, insurance in all its modern forms stands back of 
the production and delivery of the supplies needed by our 
armies in foreign countries. The NATIONAL UNION and 
BIRMINGHAM FIRE INSURANCE COMPANIES, during 
war or peace, offer “the last word” in modern, well tested in- 


surance protection. 


National: Union 


and Birmingham 
FIRE INSURANCE COMPANIES 
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INC. 
90 John Street, N. Y. 
BEekman 3-1170 


Arthur Von Thaden, Pres. 
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John V. Down 30 Years 
With Phoenix of Hartford 


John V. Down, state agent for the 
Phoenix of Hartford in the eastern and 
central Pennsylvania fields, observed his 
thirtieth anniversary with the company 
on April 1. Mr. Down commenced work 
April 1, 1915, in the reinsurance depart- 
ment of the Connecticut Fire under 
Secretary P. P. Taylor, and later was 
transferred to the underwriting depart- 
ment, covering the states of Connecticut, 
Massachusetts and Rhode Island. In 
1931 he was transferred to the inland 
marine department for special study, and 
in 1932 was made special agent in Con- 
necticut and western Massachusetts, 
where he stayed until January 1, 1937, 
when he took charge of the central 
Pennsylvania field at Harrisburg. 

In April, 1940, the eastern Pennsyl- 
vania field, formerly under Special Agent 
Paul Wilson, was added to Mr. Down’s 
field for supervision. He then moved to 
his present home in Drexel Hill, Pa., 
where he resides with his wife and 
daughter. His son, F/O John L. Down, 
who has been stationed in Italy for the 
past fifteen months with the Fifteenth 
Air Force, sustaining injury on his sixth 
mission, recently received the Air Medal. 

Mr. Down is a member of St. John’s 
Lodge No. 4 A.F. & A.M., American 
Legion, and is a member of the Board 
of Governors of the Insurance Society 
of Philadelphia. 





Dewey Vetoes Bill For 
Mutual Taxes in N. Y. C. 


Governor Dewey of New York has 
vetoed with memorandum the MacKenzie 
bill, amending section 554 Insurance Law 
to provide that proportionate share of 
taxes on foreign mutual fire insurance 
companies shall in New York City be 
paid by Insurance Superintendent to fire 
commissioner, as treasurer of New York 
City fire department. In disapproving 
this bill the Governor said: 

“This bill was intended to remedy what 
was believed to be an oversight in the re- 
codification of the Insurance Law, bv 
which provision was omitted for distri 
bution to the City of New York of it: 
share of the state tax on foreign mutua 
fire insurance companies. 

“If provision is to be made in the 
statute for such distribution of this tax, 
simultaneously amendment of Sectior 
B19-12.0 of the Administrative Code of 
the City of New York should also b« 
made to eliminate provision for direct 
payment of these amounts by these com 
panies.to the City.Fire Commissioner.” 
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HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 

e 
WESTERN DEPARTMENT 
Insurance Exchange Bldg., Chicago 4, Ill. 
e 
SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, La. 
e 
PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Cal. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 


You have seen ships in bottles before now — interesting curios, interesting 
but useless. The ship in the bottle we’re talking about, however, is no curio—, 


it is marine insurance production in your office. 


For instance, there’s Ocean Cargo insurance which covers export and 
import shipments between factories or warehouses in your town to or from 
domestic or foreign points. Then there’s River Hull and Cargo, Yacht and 
Marine Liability insurance, to mention a few of more than a hundred kinds 
of marine lines written by the Marine Office of America. 


_If you're not getting this business now, get acquainted with the Marine 
Office. Find out how easy it is to break this bottle neck and put marine busi- 
ness on your books. 


Write the nearest branch office and ask for further facts and information 
on how to write marine insurance through the Marine Office of America. 





MARINE OFFICE 


of AMERICA 


OF OCEAN AND INLAND MARINE 





LASSES INSURANCE 


























Page 28 














April 13, 1945 





Laboratories Re-elect 
Trustees and Officers 

ANNUAL MEETING IN CHICAGO 

Small Continues eo Peudieet: Baldwin 


of Montreal Is Added to the 


Board of Trustees 





The annual meetings of corporation 


members and trustee-directors of Un- 


derwriters Laboratories, Inc., were held 
April 6 at the principal office and test- 
ing station in Chicago. Reports of of- 
ficers and department heads regarding 
operations in 1944 were approved for 
the customary circulation to manufac- 
turer-clients and others. 

All trustees and officers were re- 
elected. The by-laws were amended to 
provide for one additional member of 
the board of trustees following which 
W. E. Baldwin of Montreal, manager 
for Canada of the Continental of the 
America Fore Group, was elected. For 
some years Mr. Baldwin has been chair- 
man of the board of directors of Under- 
writers Laboratories of Canada. 

Other members of the board of trus- 
tees, in addition to Mr. Baldwin, to 
serve during the coming year will be: 

W. N. Achenbach, Chicago, manager 
Western department, Aetna; R. P. Bar- 
bour. New York, U. S. manager, North- 
ern Assurance; S. M. Buck, Chicago, 
vice president, Great American; .H. C. 
Conick, New York, U. S. manager, 
Royal; B. M. Culver, New York, presi- 
denty America Fore Companies; John 
F. Gilliams, Camden, N. J., president, 
Camden Fire. 

Also J. C. Harding, Chicago, vice 
president, Springfield Fire & Marine; 
F. W. Koeckert, New York, U. S. man- 
ager, Commercial Union; George C. 
Long, Jr., Hartford, president, Phoenix; 
W. E. Mallalieu, New York, general 
manager, National Board of Fire Under- 
writers; A. F. Powrie, Chicago, mana- 
ger Western department, Fire Associa- 
tion of Philadelphia. 

Also Alvah Small, Chicago, president, 
Underwriters Laboratories, Inc.; C. H. 
Smith, Chicago, vice president, Hartford 
Fire; Paul B. Sommers, Newark, N. J., 
president, American; J. M. Thomas, 
Pittsburgh, president, National Union 
Fire. 

Officers Re-elected 

Re-elected as officers during the com- 
ing year were J. C. Harding, chairman; 
Mr. Small, president; C. R. Welborn, 
secretary, and H. F. Duncan, treasurer. 

Mr. Welborn was also elected a mem- 
ber of the board of directors of the 
Canadian company. The other members 
of this board, in addition to Chairman 
3aldwin, President Small and Trustees 
Harding, Koeckert, Long and Mallalieu 
are: B. W. Ballard, Toronto, manager, 
Hartford Group; E. J. Kay, Montreal, 
manager, North British & Mercantile 
Group; C. Stuart Malcolm, Montreal, 
manager, Royal Exchange Group; A. H. 
S. Stead, Montreal, manager, Dominion 
Board of Insurance Underwriters; Ken- 
neth Thom, Toronto, manager, Western 
\ssurance. 

Mr. Kay had served previously and 
now succeeds the late FE. L. Marshall 
of the Employers Liability Assurance. 

Those attending from out-of-town 
were Messrs. Conick, Gilliams, Koeckert. 
Mallalieu and Sommers of the board 
of trustees; R. B. Shenard. chief elec- 


trical engineer, and FE. N. Snowdon, 
division engineer burglary protection 
department, both of New York, and 


_ Walter Williams of Rockford, TI. 


NORTH AMERICA LEADS IN PA. 


In the Pennsylvania production field 
for fire-marine companies the Insurance 
Company of North America led in net 
premiums in 1944 with a total from all 
lines of $3,862,758. The Home of New 
York is second with premiums of $2,- 
482,168 and the Franklin Fire, a member 
of the Home Group, third with $2,200,296. 
The National Union of Pittsburgh is 
fourth with $1,792,041 and the Hartford 
Fire fifth with $1,468,952. 





MAJOR MIAZZA EARNS MEDAL 





Former FCAB New Orleans Manager 

Awarded Bronze Star for Service 

in Military Operations 

Major Edward T. Miazza, former 
manager of the New Orleans office of 
the Fire Companies Adjustment Bureau, 
has been awarded the Bronze Star medal 
for outstanding services in military op- 
crations against the enemy while serv- 
ing as squadron executive officer at an 
Eighth Air Bomber Station somewhere 
in England. 

Major Miazza is the son of the late 
Mr. and Mrs. James F. Miazza, both of 
whom were prominent in New Orleans 
civic affairs. He was custodian of the 


Honorable Order of the Blue Goose, In- 


ternational, and a member of Sigma Nu 
fraternity at Tulane University. He has 
two brothers serving in the armed 
forces; Captain Kalford K. Miazza with 
the 86th Infantry Division and Lieu- 
tenant Eugene H. Miazza who is in the 
Navy. 

“Time and again demonstrating a sym- 
pathetic understanding of the problems 
of the men under him, he has won the 
respect and admiration of all the men 
and officers in the squadron” the cita- 
tion says. “He has distinguished himself 
with his uncompromising loyalty to his 
superiors and with his unselfish devotion 
to duty. His performance and record re- 
flect the highest credit upon himself and 
the armed forces of the United States.” 








A Small State with an Impressive Background | 


@ For 180 years Rhode Island operated under the broad charter granted by 
King Charles II in 1663. Until supplanted by the present Constitution in 1843, it 
was the oldest charter of civil government in existence, and was considered a 
great improvement over the liberal one secured by Roger Williams in 1644. 
Because of its generous provisions, the state continued to use it after our Decla- 
ration of Independence and federation of states had been formed. 


While many people who now examine it in the State House in Providence 
see only a picturesque relic, the Rhode Islanders who first saw it in 1663, became 
greatly excited over its contents. Besides relieving them of allegiance tothe 
Church of England, it gave them clearly defined boundaries, and confirmation 
of their Indian land deeds and their status as freemen; it outlined a workable, 
democratic form of government, with law-making powers given to a General 
Assembly, and martial law privileges given to the executive; it ordained the 
necessary military forces; most important of all, it gave complete rligious 
freedom. There were many other specified privileges in the 600 or more care- 
fully lettered words of the interesting old parchment, which is over six feet 
long, elaborately decorated with scroll designs and heraldry, and includes a 
portrait of Charles II in the ornamental heading. ; 


John Clarke, Newport diplomat, who had the honor of receiving this historic 
document from Charles II, turned it over to Captain George Baxter, who brought 
it safely across the perilous seas, and presented it on November 24, 1663 to the 
General Court in Newport. The next day it was read to a large and enthusiastic 


gathering of citizens. 


The policies written by the Rhode Island Insurance Company contain many 
benefits clearly presented and carefully explained. Their owners know 
exactly where they stand, with inclusions and exclusions, 
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Alien Property Case 
(Continued from Page 1) 


urer is to compel payment out of these 
assets of the balance of Cabell & Ca- 
bell’s claim for services and disburse- 
ments. The item of $1,000 for disburse- 
ments, an estimate, was amended to 
$922.02, and the total amount of the 
claim was $6,922.02. 


In a brief one of the principal points 
of Cabell & Cabell was that Section 9 
of the Trading with the Enemy Act as 
originally enacted, together with the 
amendments thereto, including 9 (e), 
when properly construed, authorized the 
APC to allow and pay the claim sued 
upon, 

In their brief Cabell & Cabell said that 
a careful reading of the Trading with the 
Enemy Act, as originally passed in Octo- 
ber, 1917, indicates that it was intended 
to become part of our organic law, and 
to control enemy trade and property, 
insofar as they might come within juris- 
diction of this country, in any future 
war in which we might become involved. 
No enemy or ally of enemy is specifically 
named in the law as originally enacted, 
although at the time of its enactment 
we had been engaged for six months in 
World War I. 

Some Points in the Brief 

After discussing amendments to Sec- 
tion 9 and the President’s executive order 
issued during the present war re-estal- 
lishing the Office of the Alien Property 
Custodian “by virtue of the authority 
vested in me by the Constitution, by thc 


First War Powers Act of 1941, by the - 


Trading with the Enemy Act of October 
6, 1917, as amended, and as President 
of the United States, it is hereby ordered 
as follows,” Cabell & Cabell said in part 
in their brief: 

“The contention of the Government is 
that the broad language of Section 9(c) 
as finally amended by the Settlement of 
War Claims Act, overrides the general 
provisions of Section 9 of the Trading 
with the Enemy Act as originally passed 
in 1917, and bars all rights of recovery 
of claimants or creditors with respect to 
property seized during World War II. 

“The question narrows itself to this: 
‘Where the legislative intent in adopting 
an amendment to an existing law was 
undoubtedly directed and confined to 
claims arising out of the seizure 0! 
property during World War I, is the 
broad language used in the amendment 
to be given its literal interpretation s° 
as to bar suits brought by claimants and 
creditors in connection with future wars, 
although right to sue was specifically 
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granted by the Congress in Section 9 
of the general law as enacted in 1917. 

“Our answer is that under repeated 
decisions of our Supreme Court the 
fundamental rule in construing statutes 
is to ascertain and give effect to legis- 
lation, but that where an adherence to 
the strict letter would lead to injustice, 
to absurdity or to contradictory pro- 
visions, it is the duty of the Court to 
ascertain the true meaning and be guided 
thereby in its decisions.” (The brief then 
cites a number of decisions.) 

Continuing, the brief said: 

“We submit that the argument of the 
government in the light of the evident 
purpose of the various amendments to 
Section 9 of the original Trading with 
the Enemy Act, that claims arising from 
seizure of property in future wars cannot 
be enforced unless such claims existed 
and were owned by claimants prior to 
March 10, 1928, and unless notice of such 
claims had been filed with the Alien 
Property Custodian prior to that date 
would, if it prevails and in the light of 
these decisions, be both ‘unjust’ and 
‘absurd.’ ” 

The Decision 

The decision of Judge Hand in the 
United States Circuit Court of Appeals, 
which was given on April 3, 1945, follows: 

“This appeal depends upon the mean- 
ing of a part of the proviso to Sec. 9(e) 
of the Trading with the Enemy Act, as 
amended on March 10, 1928,, which we 
quote in the margin. (Editor’s note: 
Margin quotation follows: ‘nor in any 
event shall a debt be allowed under this 
section unless it was owing to and owned 
by the claimant prior to October 6, 1917, 
and as to claimants other than citizens 
of the U. S. unless it arose with refer- 
ence to the money or other property 
held by the Alien Property Custodian 
or Treasurer of the U.S. hereunder, nor 
shall a debt be allowed under this sec- 
tion unless notice of the claim has been 
filed, or application therefor has been 
made, prior to the date of the enactment 
of the Settlement of War Claims Act of 
1928.’) 

“The plaintiff filed a complaint under 
Sec. 9(2) of the Act, alleging that he 
was a creditor of an Italian insurance 
company whose assets in this country 
the predecessor in office of the defend- 
ant, Markham had seized as Alien Prop- 
erty Custodian; and that he had pre- 
sented his claim in due form to the Cus- 
todian, who refused to recognize it. The 
defendants moved to dismiss the com- 
plaint because of its insufficiency in law, 
on the ground that the claim had not 
been in existence before October 6, 1917, 
and had not been filed before the date 
of the enactment of the Settlement of 
War Claims Act of 1928. The Judge held 
that, since both these facts appeared in 
the complaint, the proviso of Sec. 9(e) 
just quoted covered the situation; and 
for this reason he dismissed the com- 
plaint, 

“When the Trading with the Enemy 
Act was first passed on October 6, 1917, 
it contained the substance of what is now 
subdivision (a), but nothing more. It 
was amended again and again, but sub- 
division (3) was not added until 1920, 
though from the first it provided that no 
debt should be paid which had not been 
‘owing’ before October 6, 1917. The ad- 
dition that the claim should be presented 
before March 10, 1928, dates from the 
amendment of that year. The statute 
was not re-enacted when the present 
var broke out; nor was that necessary, 
for it automatically went into effect 
again. This appears, for example, from 

he definition of the phrase, ‘beginning 

f the war,’ in Sec. 2(e), (‘the day on 

which Congress has declared or shall de- 

lare war’); from Sec. 302 of Title II 
of Chapter 593 of Laws of the First 
Session of the 77th Congress, which as- 

imes that it had not been in force be- 

re December 8, 1941, and that it went 
TF ito effect again at once thereafter; and 
cause Sec. 5(b) was amended without 
mention of any other part. 

“For this reason it seems proper for 
purposes of interpretation to interpret it 
as thought it, had been enacted on De- 
cember 8, 1941 when the present war as 


declared. Were that literally the case 
we should be faced with a statute, sub- 
divisions (a) and (e) of which flatly 
contradicted each other. Subdivision (a) 
provides that ‘any person * * * to whom 
any debt may be owing * * * may file 
* * * a notice of his claim * * * and the 
President * * * may order the payment 
* * * of the money * * * held.’ If the 
President does not order payment, the 
‘said claimant may institute a suit in 
equity * * * to establish the debt so 
claimed and if so established the court 
shall order the payment * * * to which 
the * * * claimant is entitled.’ This lan- 
guage is mingled with that giving a 
remedy for property mistakenly seized, 
and it is unnecessary to labor the point 
that it was intended to-put creditors upon 
an equal footing with owners. Indeed, 
although we assume it to be true that 
for constitutional purposes it was not 
necessary to allow the alien’s creditors 
any recourse to the seized property, since 
the alien himself remains liable; for 
practical purposes there is little differ- 
ence between debts and claims to prop- 
erty.” 

“Tt is at least arguable that the whole 
of subdivision (e) is limited to seizures 
made during the first war. It begins with 
a provision that ‘a citizen or subject of 
any nation which was associated with 
the United States in the prosecution of 
the war’ may recover his property or 
collect his debt only in case that nation 
gave reciprocal rights to citizens of the 
United States. The use of the preterite 
is significant, particularly when coupled 
with the word, ‘associate,’ which it will 
be remembered was chosen during the 
last war in sedulous avoidance of any 
implication that we had ‘allies.’ If this 
be true, it would be indeed unreasonable 
not to confine the proviso similarly: that 
is, to read it otherwise than as limited 
to seizures, made during that war. If we 
do not so read it, the result is really 
nonsense, for the remedy given in sub- 
division (a), which is prospective, is com- 
pletely defeated by subdivision (e). No- 
body can seriously believe that a general 
plan designed to be successively sus- 
pended and revived, as peace and war 
should alternate, was meant to be perma- 
nently mutilated by a statute of limita- 
tion expressly made applicable to only 
the first of its phases. The defendants 
have no answer except to say that we 
are not free to depart from the literal 
meaning of the words, however trans- 
parent may be the resulting stultifica- 
tion of the scheme or plan as a whole.” 

The decision then went on to say that 
“courts have not stood helpless in such 
situations. The decisions are legion in 
which they have refused to be bound 
by the letter, “when it frustrates the 
patent purpose of the whole statute.” 

After citing a number of decisions, the 
court said that Justice Holmes in a much 
quoted passage from Johnson vs. U.S., 
163 Fed. Rep. said: “It is not an ade- 
quate discharge of duty for courts to 
say, We see what you are driving at, 
but you have not said it, and, therefore, 
we shall go on as before.” 


Court Gets Sarcastic 


Continuing the decision of Justice 
Hand said: 

“Of course, it is true that the words 
used, even in their literal sense, are 
the primary, and ordinarily the most 
reliable source of interpreting the mean- 
ing of any writing: be it a statute, a 
contract, or anything else. But it is one 
of the surest indexes of a nature and 
developed jurisprudence not to make a 
fortress out of the dictionary; but to 
remember that statutes always have some 
purpose or object to accomplish, whose 
sympathetic and imaginative discovery is 
the surest guide to their meaning. Since 
it is utterly apparent that the words of 
this proviso were intended to limit to 
seizures made during the last war, and 
could not conceivably have been intended 
to apply to seizures made when another 
war revived the Act as a whole from its 
suspension, it does no undue violence to 
the language to assume that it was im- 
plicitly subject to that condition which 
alone made the Act as a whole practi- 
cable of administration,” 
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EVERYTHING ELSE 
IS CLIMBING ... Ps 


how about your Business? 


Employment — Production and Property 
Values — have reached or passed “all-time 
highs.” Fire losses, accidents—casualties of 
every kind—are mounting daily. 



































What should these facts mean to you, 
whose duty it is to provide protection 
against losses from casualties of nearly 
every type? Do the figures of your business 
volume show the same upward trend? 


Manufacturers has streamlined its poli- 
cies and services to suit the Age in which 
we live and work. If you, too, will join us in 
the effort, your business will surely benefit. 


MANUFACTURERS 


Casualty InsuranceCompan y *FireJnsurance Company 
PHILADELPHIA 
W. STANLEY KITE, President 
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Gypsum Prince Is Judged at Fault 
For Collision in Delaware Bay 


The owners of the S.S. Voco and 
the S.S. Gypsum Prince petitioned for 
limitation of or exoneration from lia- 


bility in the Federal District Court for 
southern New York, claims therein being 
asserted by the vessel owners, by two 
death claimants, and by the pilot of the 
Gypsum Prince for loss of personal 
effects and damages. 

These two cases grew out of a colli- 
sion between the vessels in the lower 
part of Delaware Bay, in the early 
morning of March 4, 1942. The Voco 
was outbound from Marcus Hook, Pa., 
for New York, with a full cargo of 
petroleum products. The Gypsum 
Prince was inbound from Digby, Nova 
Scotia, for Philadelphia, with a full 
cargo of gypsum rock. The Gypsum 
Prince sank; the Voco sustained serious 
damage, and the master, chief officer 
and four members of the crew of the 
Gypsum Prince lost their lives. All the 
parties stipulated that the vessel owners 
were entitled to limitation should their 
respective vessels be held at fault. 
Reasons Gypsum Prince Was at Fault 


At the time of the collision it was 
still dark, but the weather was clear, 
with good visibility; the tide was flood, 
with a strength of a knot or a knot and 
a half; the wind was northwest. Both 
vessels carried proper navigation lights. 
Because of war conditions the navigable 
channel of Delaware Bay entrance was 
restricted. Outbound vessels preceded 
and followed the Voco. Several witnesses 
for three of these vessels testified for 
the Voco owners. They supported the 


Voco’s version of the collision. The 
court accepted the testimony of the 
Voco’s witnesses with respect to the 


navigation of the vessel, and made de- 
tailed findings with respect to the navi- 
gation of the Gypsum Prince. The Gyp- 
sum Prince was held at fault (1) for not 
having a proper lookout on the forward 
part of the vessel; (2) for not keeping 
out of the way of the Voco; (3) for 
sounding a cross signal, and (4) for not 
stopping and reversing. 

It was undisputed that there was no 
lookout on the Gypsum Prince’s bow at 
any time after the pilot came on board. 
This was held to be a serious fault which 
undoubtedly contributed to the collision. 

The Gypsum Prince was condemned 
for not keeping out of the way of the 
Voco. She should never have attempted 
to cross ahead of the Voco, as she did, 
there being ample room to proceed up 
the easterly side of the channel. 


Cross Signal a Violation 


The Gypsum Prince crossed the sec- 
ond one-whistle signal of the Voco w th 
two blasts. The court found that the 
Voco’s signal was heard by the Gypsum 
Prince. Its two-whistle signal was thus 
established as a cross signal in violation 
of Rule II of the Pilot Rule. This was 
held to be a clear fault of the Gypsum 
Prince. 

_ The Gypsum Prince was also held at 
fault for not stopping and reversing 
when the danger of collision became ap- 
parent, since “prompt action in revers- 
ing might well have averted or at least 
minimized the effect of the collision.” 

On the question of the Voco being at 
fault the Gypsum Prince made two main 
contentions, (1) that the Voco as the 
privileged vessel did not keep her course 
and speed as required by Article 21 of 
the Inland Rules, 33 U. S. C. A. §266, 


and (2) that the Voco should have blown 
the See signal and backed after the 


two-whistle signal was blown in accord- 
ance with Rule VII of the Pilot Rules. 
Two Contentions Rejected 

As to the first contention it was held 
that the Voco kept her speed until after 
the two-whistle signal was blown by the 
Gypsum Prince. The change it did make 
two minutes before the two-whistle sig- 
nal of the Gypsum Prince, if it could 
be assured to be a change of course 
at all, was held to be so remote that 
it could not have contributed to the 
collision. “In any event,” the court 
added, “the faults of the Gypsum Prince 
are so glaring that it is unnecessary to 
be overzealous in scrutinizing the con- 
duct of the Voco. 

“With respect to the second conten- 
tion, the evidence is clear and uncon- 
tradicted that to have stopped and re- 
versed after the two-whistle signal from 
the Gypsum Prince would have swung 
the bow of the Voco to starboard and 
right in the way of the Gypsum Prince. 
Pilot Rule VII has reference to a ‘mis- 
understanding or objection’ to a cross 
signal; it has no application to the facts 
of the present case, where the Voco 
relied on the Gypsum Prince’s two- 
whistle signal and turned to port to 
allow the Gypsum Prince to cross the 
Voco’s bow. The maneuver might well 
have succeeded if the Gypsum Prince 
had followed out her expressed inten- 
tion, but instead she swung sharply to 
her own starboard and into collision 
with the Voco. I, therefore, hold that 
the Voco was free from fault.” 


Decrees were rendered exonerating 
the Voco and holding the Gypsum 
Prince solely at fault, with cuts to the 


Voco. The Voco, 
57 F. er 53h 


The Gypsum Prince, 


COURT RULES ON AUTO THEFT 





Notice to Mortgagee That Car Had Been 
Stolen, Even After 60 Day Period, 
Does Not Bar Recovery 


In an action on an automobile fire and 
theft policy covering the interest of a 
mortgagee in the car, the Arkansas Su- 
preme Court holds, National Mutual Cas- 
ualty Co. v. Cypret, 179 S. W. 2d 161, 
that it must be shown that some other 
person than the mortgagor stole the car, 
but it need not be shown who was the 
thief. This was on the authority of Na- 
tional Security Co. v. Fox, 174 Ark. 827, 
296 S. W. 718, 54 A. L. R. 458. 

The evidence was held to sustain the 
jury’s finding that the automobile was 
stolen by someone other than the mort- 
gagor. The seller of the car, after de- 
fault in payments by the buyer and also 
after the theft of the automobile, paid 
the purchase money note to the bank, on 
which the seller was liable as indorser. 
He took an assignment of the note, mort- 
gage on the car and the theft policy 
covering the bank’s interest as mort- 
gagee. The seller thus became subro- 
gated to the rights of the bank as mort- 
gagee and could recover on the policy. 
The policy provision forbidding assign- 
ment thereof without the insurance com- 
pany’s consent applies only to assign- 
ments during the life of the policv and 
not to assignment of liability which has 
already accrued under the policy. 

Notice was promptly given that the 
car had disappeared from the garage in 
which it was stored. Notice that it had 
been stolen could not be given until that 
information had been obtained. Notice of 
theft within sixtv days thereafter Was 
held sufficient, although not given within 
sixty days after the theft. 


GIFFIN WITH GENERAL AGENCY 

L. K. Giffin, marine secretary, Gulf 
Insurance Company, Dallas, Texas, has 
resigned, effective May 1, to become 
vice president and manager of the newly 
organized firm of Parkerson, Barnes & 
Giffin, Inc., marine and aviation general 
agents for Louisiana with offices at New 
Orleans. The new firm will be the ma- 
rine and aviation department for the 
Parkerson General Insurance Agency of 
Lafayette, La. Parkerson & Barnes of 
New Orleans and affiliated general 
agencies. 








aS Upheld of Claims Against 
Ships Requisitioned by the Govt. 


The First Circuit Court of Apneals, 
United States v. Grain Importers (Eire) 
Limited, 144 F. 2d, 921, has affirmed a 
decree (52 F. Supp. 56) of the Federal 
District Court for Massachusetts order- 
ing payment to the libelants against a 
fund deposited in the United States 
Treasury for the requisitioning of the 
Danish vessel Rita Maersk, out of the 
fund. 

The fundamental question presented by 
the appeal was whether the libelant’s 
claim should be paid out of the fund 
now or not until after hostilities have 
ceased and free communication with 
Denmark and other enemy occupied 
countries is again possible. The appel- 
late court treated the question as one 
addressed to the sound discretion of the 
District Court. 

Agreement to Settle Claim 

The libelants had agreed out of court 
to settle its claim against the vessel on 
payment out of the fund of $57,500, with- 
out interest and without costs, a settle- 
ment which the proctor for the libelants, 
as authorized by his principal, approved. 
The vessel was not mortgaged at the time 
of her requisition, 

This action, the Circuit Court holds, is 
clearly sanctioned by the Idle Foreign 
Merchant Vessels Act of June 6, 1941, as 
amended March 24, 1943 (50 U. S.C. A,, 
Appendix, Sec. 1271). When the act was 
passed, the court said, “Many foreign 
merchant vessels belonging to citizens of 
occupied countries were lying idle in our 





harbors and its obvious purpose was to 
permit the taking of these vessels for 
our immediate use, it being then impos- 
sible to negotiate with their owners or 
with all persons who might have claims 
against them. 

“To this end Congress provided for 
condemnation and deposit of compensa- 
tion with the Treasurer of the United 
States and that ‘the fund so deposited 
shall be available for the payment of 
such compensation and shall be subject 
to to be applied to the payment of the 
amount of any valid claim by way of 
mortgage or maritime lien or attachment 
lien upon such vessel, or any stipulation 
therefor in a Court of the United States.’ 
Then it went on to provide a time 
limit for presenting claims and procedure 
for enforcing them. 

Object of Limited Time for Filing 

“Congress, when it passed the act, must 
have realized that there might be claim- 
ants in the occupied countries to whom 
the time limit for presenting claims would 
apply and that it might be physically im- 
possible for many such claimants, under 
then existing conditions, to present their 
claims. Nevertheless it fixed a short and 
absolute limit upon the time within which 
all claims against the fund must be pre- 
sented. 

“Its only object in doing so under the 
circumstances must have been to expe- 
dite distribution of the fund to those 
who could make timely claims against 
it, relegating those who could not make 


ACT ON AUTO FINANCE 





Rochester Agents Forming Unit to 
Handle Details with Banks on 
Financed Car Insurance 

Leading local agents in Rochester have 
formed Agents’ Service, Inc., which is 
designed to act essentially as a clearing 
house and efficiency medium in handling 
insurance on cars financed by local 
banks. It is open to all agents in Roches- 
ter and has been approved by the Under- 
writers Board of Rochester and other 
local associations. President of Agents’ 
Service, Inc., is James H. Farrell, well 
known Rochester agent who also has 
been in the financing business some 
years. The vice president is Frank E. 
Lueller and the secretary-treasurer is 
Louis Hawes, who holds a similar post 
with the Rochester Board. Up until early 
this week stock subscriptions for this 
organization were being solicited from 
local agents in Rochester. 

Under the plan of Agents’ Service, 
Inc., a local bank would ask an applicant 
for a loan to buy a car for the name of 
his insurance agent. The agent would 
then receive a copy of the insurance 
daily and a check for his commission. 
The insurance would be placed through 
Agents’ Service, Inc., at manual rates 
with whatever companies arrangements 
are made. When the original finance 
sales policy expires the business becomes 
that of the agent named by the assured 
and renewals are henceforth handled 
from his office. 

Through this organization the agents 
of Rochester are forming it is intended 
to keep the automobile finance business 
in normal channels rather than concen- 
trating it in one or two agencies in the 
city. Every agent who subscribes gets 
the business which he originates, but the 
banks do not have the task of handling 
details with a multitude of agencies and 
companies, particularly in these days 
when the personnel problem is so acute. 
Agents’ Service, Inc., is designed to be 
the contact between agents and banks, 
handle all details and maintain efficiency 
at top levels. 


Scow in Tow Collides 
With Bridge Abutment 


The owner of a scow sued to recover 
damages sustained by the scow while in 
tow of the respondent’s tug when the 
scow was permitted to collide with the 
center island abutment of the Raritan 
River drawbridge spanning the river 
from Perth Amboy to South Amboy. 

As the three scows, laden with copper, 
which formed the tug’s tow, approached 
the draw the tide was ebb and against 
the tug and tow. The wind was east and 
the night was clear. The tow was in 
two tiers, with a length of about 430 
feet. The Petrie, forming the second 
tier, going through the draw, swung to 
starboard and crashed against the center 
piers, and the collision broke her loose. 

The respondents claimed that an old 
line had broken loose from the scow 
ahead of the Petrie and so caused the 
collision. It was held that the Petrie 
did not break loose until after the col- 
lision; also, that there was no fault of 
the Petrie or of the make up of the tow 
causing or contributing to the accident. 
The sole reason for the collision was 
held to be the carelessness of those in 
charge of the tug in trying to go against 
the ebb tide and through the draw with 
a tow at an angle. Petrie Transp. Co. 

The Leopard, Federal District Court 
He Eastern New York, 57 F. Supp. 416. 








timely claims to their rights in personam 
against the owner. Thus, as we read the 
act, it clearly permits, ‘although in all 
cases maybe it does not require, prompt 
payment from the fund to claimants wh: 
have proved their claims according to its 
provisions. At least to justify postpone- 
ment of a decree against the fund we 
think that there must be some tangible 
evidence of harm to some actual person 
and that surmises of harm to unknown 
persons who may not even exist are not 
enough.” 
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Aircraft Groups Argue 
Against Rate Control 


BEEBE HEADS NAT’L COMMITTEE 





Strong Position Taken That Aviation 
Ins. Cannot Operate or Survive Under 
System of Filed or Approved Rates 





The leading aircraft insurance groups 
and independent companies writing 
aviation insurance in this country are 
members of the National Committee of 
\viation Underwriters which has _ re- 
cently filed a memorandum with the Na- 
tional Board of Fire Underwriters, the 
Association of Casualty & Surety Ex- 
ecutives and the Bureau of Personal 
Accident & Health Underwriters seeking 
exemption for the American aviation 
insurance market from rate regulation. 

One of the biggest arguments set 
forth by the National Committee, of 
which David C, Beebe, board chairman, 
USAIG is chairman, is that the aircraft 
insurance market here cannot operate or 
survive under a system of filed or ap- 
proved rates. The contention is that 
via insurance, like marine insurance 
is a matter of judgment underwriting 
which is not susceptible to formula rat- 
ing. It is further stressed that the avia- 
tion underwriter cannot rely upon sta- 
tistical experience in rating-making be- 
cause necessary statistical data does not 
exist; that even though the number of 
civil aircraft will greatly increase after 
the war, it is unlikely that there will 
also be the necessary standardization of 
types and models to change the char- 
acter of aviation underwriter. 
Competition of Non-Admitted Foreign 

Insurers 

Furthermore, because of the interna- 
tional character of aviation, the aircraft 
insurance market is peculiarly subject 
to the active competition of non- 
admitted foreign insurers. The point is 
made that ‘even when aviation insurance 
becomes susceptible to rate regulation, 
the system must be sufficiently flexible 
to enable American aviation insurers to 
compete successfully with such non- 
admitted insurers.” 

Outstanding impression gained from 
the arguments so cogently expressed is 
that imposition of rate filing and ap- 
proval requirements upon aviation in- 
surance would be disastrous to the busi- 
ness and would result in “serious reper- 
cussions.” Therefore, three principal 
recommendations are made by the Na- 
tional Committee of Aviation Underwrit- 
ers in making its exemption appeal and 
they are as follows: 

Three R 


1. Amendment of those state laws which now 


dations 





_ Impose rate filing requirements so as to exclude 


aviation insurance, 

2. Exclusion of aviation insurance from rate 
fling statutes which may be enacted by any 
state, 

3. Recognition in state regulatory laws of 
aviation insurance as a separate class of insur- 
ance, so that supervision and regulation can be 
concentrated under one head and not scattered 
among fire, casualty and accident sections of 
State Insurance Departments. 


Reed M. Chambers’ Speech 
It was Reed M. Chambers, president 
of the USAIG, who first publicly dis- 
cussed the objectives of the National 
Committee when he appeared recently in 
C hicago at a meeting sponsored by the 
aviation and insurance law committees, 
Chicago Bar Association, and the in- 
surance section, Illinois Bar Association. 
He gave an outstanding address, ex- 
prea forcefully the aviation insur- 
ance industry’s opposition to state rate 
control, Up until that time no pub- 
licity had been given to the National 
Committee’s memorandum, which covers 

















Wins 1944 Merit Trophy 


New Jersey branch office of Standard 
Accident, located in Raymond Com- 
merce Building, Newark, has won the 
company’s merit trophy for 1944, based 
on excellence in operations for volume, 
profit and collections. J. M. Durling is 
manager and C. J. Collins is resident 
vice president in charge of bonding 
lines. The New Jersey branch won the 
trophy in the face of severe competition 
from other offices of the company. 





pages, and it was apparently not the in- 
tention of the aviation underwriting 
groups who are signatories to this mem- 
orandum to obtain such publicity. 

But in other quarters this week the 
view was expressed that the “aviation 
underwriters have prepared a _ strong 
case for themselves and there is cer- 
tainly nothing to hide or to be ashamed 
of in the brief so ably drawn up.” 

Membership of National Committee 

An interesting fact regarding the Na- 
tional Committee of Aviation Underwrit- 
ers is that it was organized following 
the U. S. Supreme Court’s “insurance 
is commerce” decision to deal with legis- 
lative problems affecting aviation insur- 
ance and that it has worked quietly and 
effectively ever since in close coopera- 
tion with the National Board and the 
C. & S. Association. Its membership em- 
braces the leading aviation underwriters 
of the nation as follows: 

George L. Lloyd and Donald Murray- 
Stewart, Aero Insurance Underwriters; 
Fred N. Davey, American Casualty and 
American Aviation & General Insur- 
ance; Daniel DeR. M. Scarritt and 
Byron B. May, Associated Aviation Un- 
derwriters; J. Russell Parsons and Jo- 
seph J. Magrath, Chubb & Son; Owen 
C. Torrey, Marine Office of America; 
Floyd N. Dull, Continental Casualty, 
and Transportation Insurance; H. P. 
Stellwagen, Indemnity Insurance Co. of 
North America; John F. Johnston, 
Johnston & Johnston (representing Pre- 
ferred Accident); Robert J. Newhouse, 
H. Edward Sayre and John F. Walker, 
Newhouse & Sayre, Inc.; Edward C. 
Stone, Employers’ Group; Richard S. 
Anderson, David Beebe, Reed ; 
Chambers, Carl V. Fisher and Albert J. 
Smith, all of USAIG. 

Also on the committee are Oliver R. 
Beckwith, Aetna Life; Charles P. But- 
ler, Insurance Co. of North America; 
D. Roger Englar of Bigham, Englar, 
Jones & Houston and Donald Havens 
of Haight, Griffin, Deming & Gardner. 





Federal Regulation Threat 


The threat of Federal Government 
insurance or regulation looms up in one 
section of the Nationa! Aviation Com- 
mittee’s memorandum. Reference is 
made therein to recent investigations of 
aviation insurance by the Civil Aero- 
nautics Board which “make it clear that 
if private American insurance companies 
fail to provide an adequate aviation in- 
surance market the Federal Government 
will make it possible.” 

Conclusion is reached in this connec- 
tion that “it would be unfortunate if the 
inability of the aviation insurance mar- 
ket to meet the requirements of the 
aircraft industry because of impractica- 
ble rate regulation were the cause of 
setting this sequence of events in mo- 
tion. The states should be on their 
guard lest, in their desire to retain the 
right to regulate insurance, they demon- 
strate by imposing harmful and destruc- 
tive requirements, their incapacity to 
regulate and thereby lose by too great 
zeal the right which they are seeking to 
retain.” 





Better Public Relations 


Urged by Scott Harris 


TALKS AT N. J. CASUALTY LUNCH 

Froggatt & Co. V.P. Hopes Planning 

Committee of Co. Executives Can Be 
Formed to Formulate Program 





Specific suggestions for improving cas- 
ualty and surety public relations, and 
particularly in anticipation of the post- 
war era, were brought to the Casualty 
Underwriters Association of New Jersey 
this week by Scott Harris, executive vice 
president, Joseph Froggatt & Co., Inc. 
As guest speaker at the monthly lunch- 
eon meeting of this organization, Mr. 
Harris deciared that there is a need to- 
day to tell the general public much more 
about insurance than has been told be- 
fore. He felt that if it had not been 
for the global war the front pages of 
American newspapers would have 
carried much more of the Supreme 
Court’s insurance-is-commerce decision 
than they. did carry, and he said: 
“Nevertheless, the implied threat of gov- 
ernmental intrusion into or control of 
our industry was made and fortunately 
or otherwise, the general public did not 
seem to have been too interested.” 

Mr. Harris then discussed better pub- 
lic relations from the standpoint of the 
producer, noting that he is the point of 
contact with the public and that through 
that contact relations with the public 
will be good, bad or indifferent. “Should 
the industry leave it there?” he:asked. 
He did not think so, one reason being 
that “the agent (or broker) may not al- 
ways occupy his present relationship 
with both client and the companies.” Mr. 
Harris had in mind section 129 of the 
New York Insurance law which provides, 
in part, as follows: 

Fee Permitted by Written Agreement 

“No insurance broker shall have any right 
to compensation, other than commissions de- 
ductible from premiums on insurance policies 
or contracts, from any insured or prospective 
insured for or on account of the negotiation 
or procurement of, or other services in con- 
nection with, any contract of insurance made 
or negotiated in this state, unless such right to 
compensation is based upon a written memo- 
randum, signed by the party to be charged, and 
specifying or clearly defining the amount or ex- 
tent of such compensation.” 


The speaker then said: “If, and ad- 
mittedly it is a big if, buyers of insur- 
ance were generally to pay fees to their 
representatives, would it not be neces- 
sary that the industry have succeeded 
better than it has in selling itself for 
better public relations? Definitely yes.” 

Humanize Annual Reports 

Turning his attention to company fi- 
nancial statements as a medium to help 
improve public relations Mr. Harris 
wondered if the careful perusal of the 
annual reports to stockholders of na- 
tionally known concerns such as Good- 
year Tire & Rubber Co., Swift & Co., 
Caterpillar Tractor Co., American Home 
Products Corp. would not enable in- 
surance companies to humanize and 
dramatize their own annual reports. He 
suggested that insurance reports show 
(1) what the various coverages really 
cover; (2) how much of the premiums 
go for salaries and how many families 
are represented by the recipients of sal- 
aries; (3) pension plans; (4) how much 
that is paid out for compensation-cov- 
ered preventable accidents; (5) how 
much went to taxes and how many hook 
and ladder trucks did those dollars buy; 
(6) how many agents enjoy a livelihood 
from their representation of the com- 
pany; (7) where the annual profit went 
—to how many stockholders, etc. 

Admittedly, observed Mr. Harris, some 
individual companies have already 
started to humanize their annual re- 
ports. “The life companies,” he said, 
“have done more than fire or casualty 
carriers.” But he did not think that the 
job will be done by the individual com- 
pany’s efforts alone. He urged that the 
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Rates Are Reduced in 
Burglary Rate Revision 


NATIONAL BUREAU STATEMENT 








Largest General Reduction in Mercan- 
tile Open Stock; Greatest Individual 
Cut in Mercantile Safe 
After review of experience covering 
several years and consideration of gen- 
eral conditions, the National Bureau of 
Casualty & Surety 
nounces a general revision of burglary 
insurance rates, effective April 9, with 
reductions made in those rate territories 


Underwriters an- 


where conditions justify such reductions. 
The largest general reductions were in 
the mercantile open stock rates which 
averaged about 13%. The mercantile safe 
rates were reduced about 9% and the 
messenger, paymaster and interior rob- 
bery rates about 7%. 

Reductions were also made in the rates 
for the storekeepers burglary and rob- 
bery policy of about 3%, office burglary 
and robbery policy about 6%, fraud 
policy 8%, crime protective policy 5% 
and merchants protective policy 6%. The 
reductions in the bank robbery rates 
amounted to 10% and the bank burglary 
rates to 2%. 

Probably the largest individual reduc- 
tion was in the mercantile safe, messen- 
ger and interior robbery rates for insur- 
ing securities. Here the discount was 
made 50% instead of 25% which, coupled 
with the territorial changes, made very 
substantial over-all reductions. 

Residence Rates Unchanged 

No change was made in the rates for 
the residence and outside theft policy 
because of the lack of experience on the 
broad form which was put on the market 
in April, 1943. The inclusion of $1,000 
theft away from premises coverage with- 
out additional premium in most cases, 
was a popular move but one which has 
increased the loss ratio considerably. 
The experience for calendar year 1944 
will be the first full year’s experience 
on the new form and it will be carefully 
reviewed when it becomes available. 

The rating basis for the money and 
securities broad form policy has been 
completely revised and the rates and 
rules governing its use have been placed 
in a new broad form section of the 
burglary manual. This policy, which was 
placed on the market only a few years 
ago, has proven to be one of the most 
popular policies ever offered to the pub- 
lic. Being practically an “all loss” con- 
tract, it covers losses far beyond the 
long established burglary and robbery 
policies. 

Initially the policy was looked upon as 
an extended form of safe burglary and 
interior robbery coverage and the rate 

was obtained by adding a loading to the 
sum of the safe and robbery rates. Now 
the available experience makes it appear 
that the “extended” coverage may pro- 
duce more losses than the basic safe 
burglary and interior robbery coverages. 
Accordingly, the rating of this policy has 
been divorced from the rest of the man- 
ual and is now entirely contained in a 
new Broad Form section. 

Thirteen Rating Territories 

There are thirteen rating territories 
which were developed by making com- 
binations of the mercantile safe, interior 
robbery and messenger robbery territo- 
ries. Thus territory 1, for example, was 
established by combining territories 
which took the same mercantile safe, 
interior robbery and messenger robbery 
rates. Although New York State is in 
territory 13 there are three rate sub- 
divisions therein, one for Bronx, New 
York and Queens Counties; one for 
Kings County, and one for the rest of 
the state. A single loss outside premises 
rate table applies to the entire state. 

The type of safe in the premises is a 
determining factor in establishing the 
rate because, although the policy does 
not describe or warrant the safe, it is 
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IAC Bulletin Begins 
Accelerated Program 


SMITHEMAN IS IS. ITS EDITOR 





More Frequent Appearance Dictated by 
Convention Curtailment; Fea- 
tures in New Issue 





In view of the present restriction on 
conventions, the Insurance Advertising 
Conference has determined to maintain 
closer contact with the membership 
through means of more frequent appear- 
ance of its bulletin to be used to inter- 
change information of value to members. 

In the first issue of the bulletin under 
the new program which embodies also 
interchange of advertising and direct 
mail pieces, Clark W. Smitheman, In- 
surance Co, of North America, chairman 
of the publicity committee, presents a 
recapitulation of the personnel of officers 
and committees, gives a resume of their 
present endeavors in behalf of the con- 
ference and outlines some of its aims and 
purposes. 


Stuck Necks Out 


The committee assignments, says the 
bulletin, were filled “strictly in the order 
of who stuck their necks out with a con- 
structive suggestion,” thereby insuring 
that each committee is headed by a mem- 
ber who has a definite nlan of action in 
respect to the work of the committee he 
now heads. 

Mr. Smitheman asks members to send 
to him items of interest for inclusion in 
the bulletin and also to send to him 125 
copies of any new advertisement, folder, 
booklet or poster they want fellow mem- 
bers to see. “If you are proud of your 
wartime advertising,” he says, “you'll be 
vlad to share it with your conferees.” 

Calling attention to the fact that E. E. 
Ste rns, Travelers, has organized the IAC 
speakers bureau to help members fill re- 
quests for speakers on advertising and 
insurance subjects for local meetings 
which are prevalent in view of the re- 
strictions on conventions, Mr. Smithe- 
man asks members to be prepared to co- 
operate with Mr, Sterns “when he wants 
you or someone in your organization to 
appear ata function.” 

Asks for Co-operation 

The bulletin further calls for co-opera- 
tion of the members in connection with 
the work of Harold J. Graham, Hart- 
ford Accident & Indemnity, as chairman 
of the membership committee, and with 
foseph A. Gernhardt, National Surety, 
secretary-treasurer, who is making a 
check-up of the membership records. 

The bulletin quotes Some of the now 
famous epigrams gathered from the in- 
auguial address of President Ralph W. 
Royal - Liverpool Group, and 


Smiley, i LC 
following activities of IAC 


covers the 
members: 

Resignation of David C. Gibson as 
vice president of the Maryland Casualty 
Co.: celebration of the twenty-fifth an- 
niversary of Secretary Clarke J. Fitz- 
patrick of the United States Fidelity & 
(Guaranty Co.; election of Donald Bower- 
sock, former ‘membe r, to presidency of 
the Boston and Old Colony; promotion 
of A. W. Spaulding to vice president of 
the Hartford A. & I.; recovery of Arthur 
North America Companies, from 
operation, and publication in 


Joyce, 


a minor 

Printers Ink of March 23 of “It’s Time 
to Answer the Critics of Wartime Ad- 
vertising,” by Lieutenant Colonel Ray- 


mond C, Dreher, Boston and Old Colony, 
former president of the IAC. 


Wash. Agents Seek Deentansil 
Assigned Auto Risk Plan 


A straw in the wind on the handling 
of automobile risks now and in the post- 
war period is seen in the recent step 
by the Washington (State) Association 
of Insurance Agents in asking member 


companies of the Washington Auto As- 
signed Risk Plan to broaden the plan 
“to accept undesirable auto risks in ad- 
dition to certified risks which are now 
accepted.” 


COMP. LEGISLATION IN N. J. 
Hamilton Says Amendments Effective in 
January Will Have Greatest Effect 
on Cost of Benefits 


Calling to the attention of member 
companies the workmen’s compensation 
legislation enacted by the New Jersey 
legislature, Bernard Hamilton, chairman, 
Compensation Rating & Inspection Bu- 
reau of New Jersey, in a bulletin dated 
April 7, says that while some of the 
amendments to the compensation act 
liberalizing its benefits’ became effective 
immediately upon signature April 2, 
those which will have the greatest effect 
upon the cost of benefits will become 
effective January 1, 1946. 

Mr. Hamilton says that the usual mid- 
year rate revision is now in progress 
and that the bureau proposes to com- 
plete and file it with the Commissioner 
of Banking and Insurance for effect 
July 1. He says that the governing com- 
mittee will give early consideration to 
the effect of the amendments. 

“You will note,” says the bulletin, 
“that dermatitis venenata became a 
compensable cccupational disease on 
March 29, 1945, and that effective April 
2, 1945 compensation is payable for the 
seven-day waiting period when disability 
extends beyond four weeks. Prior to 
April 2, payment was made for the wait- 
ing period only where disability extended 
beyond seven weeks. The cost of these 
and other changes is now being studied. 
It is too early, however, to advise you of 
the effect and’ whether or not the pre- 
mium rates on outstanding policies will 
require change. It is suggested that a 
separate determination of payroll ex- 
pended subsequent to April 2, 1945, be 
made on all policies until such time as 
you receive further notification. 

“When the regular revision or any re- 
vision required by the amendments have 
been fully established and approved, fur- 
ther notice will be given immediately. 
Revised manual rate and rule pages as 
may develop will be issued as usual by 
the National Council on Compensation 
Insurance, in accordance with your 
standing or special order with that or- 
ganization. All such orders, changes, or 
information respecting them, should be 
addressed directly to the National Coun- 
cil or to the agency from whom you cus- 
tomarily receive your New Jersey man- 
ual of rates and rules.” 





FINLAYSON PRESENTS REPORT 





A. & H. Premiums Increase in Canada; 
Aircraft Writings Small; Boiler 
Loss Ratio Low 


There was a sharp increase in the 
amount of accident and sickness insur- 
ance sold in Canada during 1944 and, at 
the same time, the loss ratio pointed 
lower in relation to 1943, This is revealed 
in the annual statement, released April 
12, of G. D. Finlayson, Canadian Super- 
intendent of Insurance. The total of net 
premiums written was $11,196,531 ccom- 
pared with $7,708,486 for the previous 
year. Net losses incurred were $7,908,- 
579 against $5,869,869 for 1943 and the 
loss ratio dropped to 70.63% in 1944 from 
76.15% the year previous. 

Aircraft insurance in Canada in 1944, 
while showing an increase compared with 
1943, still held to relatively insignificant 
proportions. Net premiums written were 
only $564,639 compared with $318,949 the 
previous year. Net losses were $140,078 
against $229,759; and the loss ratio 
dropped to 24.81% from 72.04% in 1943. 

Boiler insurance, on nearly $1,000,000 
premiums written in 1944, had a loss 
ratio of only 8.26%. Net premiums writ- 
ten were $995,028 against $681,020 the 
year previous; while losses fell to $82,173 
in 1944 from $113,396 in 1943. The 1943 
loss ratio was 16.65%. 





STEPENSON’S AIRCRAFT TALK 


E, L. Stepenson, manager of the Mid- 
West department of the Associated Avia- 
tion Underwriters, Chicago, spoke be- 
fore the luncheon meeting of the Insur- 
ance Board of St. Louis, April 11. He 
discussed aviation insurance. 


WIDENS RECIPROCALS’ FIELD 


May Now Write P. I. and P. D. and 
Bonding Lines in N. Y.; Deemed 
Mutuals for Comp. Line 

Governor Thomas E. Dewey of New 
York has appfoved the Mitchell bill as 
chapter 536 laws of 1945, amending Sec- 
tion 411 of the insurance law to permit 
reciprocal insurers to transact personal 
injury and property damage liability and 
fidelity and surety insurance business; 
reciprocal insurer authorized to transact 
workmen’s compensation insurance busi- 
ness shall be deemed to be a mutual car- 
rier. (A. Int. 1743 Printed No. 1912.) 

In a memorandum accompanying his 
signature of this bill, the Governor said: 

“This bill empowers reciprocal insurcrs, 
as defined in the insurance law, to carry 
three kinds of insurance in this state 
which they are presently not authorized 
to carry. They are personal injury lia- 
bility insurance, property damage liabil- 
ity insurance and workmen’s compen- 
sation and employer’s liability insurance. 

“This is a desirable measure. It does 
not amend, however, pertinent provisions 
of the workmen’s compensation law. It 
is, therefore, doubtful, despite approval 
of this measure, whether reciprocal in- 
surers will be entitled to issue workmen’s 
compensation insurance and adequately 
protect the insureds. Because of the 
other features of the bill which are de- 
sirable, I am approving this measure. 
Moreover, the Superintendent of Insur- 
ance will have control over the licensing 
of such reciprocal insurers so as to pro- 
tect those who deal with them for the 
contracting of workmen’s compensation 
insurance.” 








HONOR WASHINGTON BOWIE, JR. 


F. & D. Vice President and General 
Counsel Observes 50th Anniversary of 
Association with Company 
Washington Bowie, Jr., vice president 
and general counsel of the Fidelity & 
Deposit Co. and of the American Bond- 
ing Co., was honor guest at a luncheon 
tendered by his associates in the two 
companies April 4, in celebration of his 
fiftieth anniversary with F. & D. He 
was presented with a silver bowl. Sec- 
ond only to Chairman Charles R. Miller, 
Mr. Bowie is oldest in point of service 

of the officers of the company. 

Mr. Bowie was born November 20, 
1872, in Montgomery County, Maryland. 
He received his LL.B. degree at the 
University of Maryland and joined the 
F. & D. in April, 1895. From 1896 to 1904 
he served as attorney in the judicial de- 
partment and was attorney in the legal 
department from 1905 to 1909. He then 
was made general counsel and.was elect- 
ed vice president in 1942. 

Mr. Bowie is a veteran of the Spanish- 
American War and of World War I and 
was long active in the Maryland National 
Guard, from which he retired in 1942 
with the rank of Major General. He is 
chairman of the advisory committee of 
the Association of Casualty & Surety 
Executives. In the early days of the 
Surety Association of America, Mr. 
Bowie, in company with R. H. Towner, 
founder and now retired president of the 
Towner Rating Bureau, appeared before 
many state legislatures to promote pas- 
sage of laws permitting the association 
to establish a uniform system of surety 
rating. 








WARNS ON VA. ASSIGNED PLAN 


J. Earle Dunford, manager of the Vir- 
ginia Association of Insurance Agents, 
has issued a warning to members in con- 
nection with the assigned risk plan for 
automobile bodily injury and property 
damage insurance, saying there appears 
to be a lack of cooperation on the part 
of some agents in assisting people to 
procure insurance under the plan when 
they are unable to get it on their own 
account. He points out that all com- 
panies writing this type of insurance in 
the state subscribe to the plan and 
says that if the plan fails to work, the 
Corporation Commission will be forced 
to take other steps. 





E..A. WARNICA ANNIVERSARY 





Standard Accident Executive Secretary 
Completes 25 Years’ Service 
With Company at Detroit 


Edward A. Warnica, executive secre 
tary of the Standard Accident Insuranc< 
Co., Detroit, 


celebrated completion of 





EDWARD A. WARNICA 


twenty-five years of service with the 
company March 29, 

Born in Barrie, Ontario, in 1898, Mr. 
Warnica was graduated from Barrie Col- 
legiate Institute and entered the Cana- 
dian Artillery during World War I. He 
started with Standard Accident in 1920 
in the underwriting division of the lia- 
bility department. In 1928, he was made 
assistant superintendent of the liability 
department and was promoted to its 
superintendent in 1930, He was also given 
supervision of the burglary and plate 
glass departments, 1933. He was ap- 
pointed assistant secretary of the com- 
pany in 1936. 

In 1943 Mr. Warnica was made execu- 
tive secretary for the company in charge 
of all liability underwriting (except auto- 
mobile) and the allied services of safety 
engineering and payroll auditing. He is 
also executive secretary of the Planet 
Insurance Co., Standard’s new fire run- 
ning mate. Mr. Warnica is chairman of 
the Standard’s Postwar Re-Employment 
Planning Committee and serves on sev- 
eral other important home office com- 
mittees. 

Mr. Warnica holds an L.L.B. Degree 
from the Detroit College of Law. He 
has been active in the councils of Stand- 
ard employes, having been the first presi- 
dent of the Standard Ten-Year Club and 
a president of the Standard Men’s Club. 





Va. Motorists Must Comply 
With State’s Safety Law 


Since the new a nso motor vehicle 
safety responsibility law became. effec- 
tive January 1, notices have been sent 
to 694 motorists involved in accidents 
in 1945 and already 101 of these have 
satisfied Motor Vehicle Commissioner 
C. F. Joyner, Jr., by posting security to 
cover the accident and furnishings proot 
of financial responsibility for the future, 
or by producing a release from the in- 
jured or damaged person along witli 
proof of responsibility for the future. 

Unless the other 593 to whom notices 
have been sent comply within fifteen 
days after notifications were sent, Com- 
missioner Joyner says that their opera- 
tors’ permits and motor vehicle licenses 
will be suspended until they meet the 
requirements of the law. 





NOW IN NEW JERSEY 
Mid-States Insurance Co. of Chicago 
has entered New Jersey. William k. 
Snyder is president of the company. 
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Burglary Rates Reduced 


(Continued from Page 31) 


expected that the prudent assured will 
safeguard his property when the prem- 
ises are closed. The construction of the 
various kinds of safes, chests and vaults 
which affect the rating has been very 
conveniently outlined in tabular form, 
together with definitions of fireproof and 
burglarproof safes. The classification 
table lists each risk in classifications 2 to 
14 and for convenience also lists a num- 
ber in the lowest rated classification 1. 
There are four rate columns in each 
rate territory designated by the type of 
safe in the premises: fireproof, semi- 
burglarproof, burglarproof, and double 
burglarproof, with rates for each of 
fourteen classifications, with an addition- 
al column captioned “no safe, chest, safe- 
cabinet or vault,” to provide for the 
rating of risks having no such recep- 
tacles. The established formula of adding 
a $5 loading to the sum of the mercantile 
safe and interior robbery rates was ap- 
plied. In all cases the “two on duty” in- 
terior robbery rates were used, and the 
mercantile safe rates for the type of safe 
captioning each column. That is, the 
“fireproof” column is made up of the 
“fireproof” safe rate plus the “two on 
duty” interior robbery rate plus the $5 
loading. The annual minimum premiums 
of $50 for the first location and $15 for 
each additional location were retained. 


Outside Premises Loss Rate 


The loss outside premises rates were 
developed by applying the established 
formula of a 7% loading on the messen- 
ger robbery rates where fidelity is not 
covered, but provision has also been 
made for including fidelity for an addi- 
tional premium if there is no coverage 
on money. The annual minimum pre- 
mium for the loss outside premises cov- 
erage was reduced from a policy mini- 
mum of $35 to $17.50 for the first mess- 
enger and $5.50 for each additional mess- 
enger. 

The popularity of the money and se- 
curities broad form policy derives from 
the fact that it covers virtually all loss 
of money and securities and has rela- 
tively few declarations or warranties. In 
addition it covers loss of and damage to 
other property caused by safe burglary 
or robbery. The only exclusions in the 
policv are the usual war risk, dishonesty 
of employes, and loss by forgery. 

“Loss within premises” insurance cov- 
ering money and securities may be issued 
to any individual, partnership, corpora- 
tion or association not eligible for a 
bankers or brokers blanket bond, but 
may be issued to any insurance company, 
savings and loan association, building and 
loan association, endowment fund or 
foundation, even though eligible for a 
bankers blanket bond. Such insurance 
covering securities only may be issued 
to any assured except a bank. 

“Loss outside premises” insurance cov- 
ering either money and securities or 
securities only may be issued to any 
assured, including a bank. 


Broad Form Policy 


The broad form policy was originally 
written on a schedule basis, but now a 
provision has been included in the man- 
ual for also writing the policy on a 
blanket basis. The rule provides that the 
amount of blanket “loss within premises” 
insurance shall be equal to the amount of 
exposure in the premises having the 
largest exposure. The premium is based 
on the actual exposure in each premise 
on the effective date of the policy. A 
similar rule applies to the “loss outside 
premises” coverage. 

Several pages for the burglary manual 
endorsement supplement were also re- 
printed. They contain certain endorse- 
ments for the residence policy which 
las been reworded and also new en- 
lorsements for use with the new Broad 
“orm section. According to the bureau 
reprinted pages for the burglary manual 
and the endorsement supplement have 
been distributed to manual holders. 


FALVEY OFFICE WINS AGAIN 





Massachusetts Bonding’s New York 
Office Gains Permanent Possession 
of President’s Trophy 
The New York office of the Massachu- 
setts Bonding & Insurance Co., of which 
Executive Vice President Wallace J. Fal- 
vey is manager, has won the President’s 
Trophy for the third time and is now 
permanent possessor of it. The trophy 
has been in circulation since 1937. It 
bears the name of President T. J. Falvey. 


Runners up for 1944 are the Worces- 
ter, Mass., office of which Harold N. 
Knight is manager, which came in sec- 
ond, and Seattle office, A. O. Stuberg, 
manager, third. The award is made on 
a point system based on percentage of 
increase in production, expense ratio, loss 
ratio, overdues and commission ratio. 

Due to war restrictions, it is impossible 
to secure a new trophy, cast in metal, at 
the present time, but the company an- 
nounces that records will be kept and 
as soon as another trophy can be secured, 
it will be presented to the 1945 winner. 

Winners of the trophies in successive 





years are the following: 1937—Pitts- 
burgh; 1938—New York; 1939— New 
York; 1940—Syracuse, N. Y.; 1941—Syra- 
cuse; 1942—San Francisco; 1943— San 
Francisco; 1944—New York. 

Tendering congratulations to Execu- 
tive Vice President Falvey and his staff, 
the current issue of “The Concentrator,” 
house organ of the company, says: “The 
record accomplished in 1944 was a well- 
rounded out job, exceptionally well done, 
and winning the trophy permanently, 
through leading the country for the 
third time, is further evidence of the 
high standing of the office.” 











traffic accidents. 


5 brakes—and the other fellow’s 
—are often all that stand between 
safety and tragedy in traffic. An esti- 
mated 19,000,000 man days were lost 


to U. S. industry in one year due to 


A Nationwide Brake Emphasis 
Program is to start April 15, 1945. 
The National Conservation Bureau 
will help. An organ of the Casualty 
Insurance Industry, the Bureau be- 
came one of the sponsoring organi- 
zations and is helping by lending 
personnel and distributing literature. 


A Comprehensive 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


MORE THAN INDEMNITY— 
The Insurance Industry Serves The Community 


“Youre Only a Foot From Trouble” 








For a three month period, every 
car involved in a moving traffic vio- 
lation will have to submit on the 
spot to a simple brake test. An inch 
high block will be placed under the 
brake pedal. Brakes that do not grip 
before the pedal is within one inch 
of the floor cannot stop a car within 
60 feet at 20 miles an hour. Such 
brakes will be judged dangerous. 


In this program, as in countless 
others, the Insurance Industry co- 
operates for the greater protection 


of life and property. 


Reinsurance Service 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 








90 John Street, New York 7 +» 200 Bush Street, San Francisco 4 
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W. W. Morse, Leading Producer of 
His Co., Views “Timed to Changes” 


Walter W. Morse, of Portland, Me., vice president of Federal Life & Casualty 
Co., in charge of its Maine and New Hampshire agencies, is a philosopher on life 
and living in addition to being a crackerjack good producer of accident, health and 


hospitalization business. 


He was the Federal’s leading individual producer in 1944 


and this year has continued to maintain a steady pace of production. An examina- 
tion of Mr. Morse’s methods indicates that the producer who aspires to be successful 
today must change with the times; must learn that all people are potential buyers, 
and must above all, follow a definite daily program of seeing enough people and 
presenting to them intelligently planned reasons for buying insurance. 

From the philosophical side Mr. Morse is a strong believer in taking the “happy 


medium” course through life. 


In an article of his which recently appeared under 


the heading “Longer and Happier” in a Portland daily newspaper, he counseled 
that somewhere between two extremes—the miserly man and the spendthrift—there 
is a happy medium where “one may save something regularly, give something to 
charity, contribute to civic betterment, try to bring happiness into the lives of 
others, work hard and regularly, but take an occasional vacation, and have one or 


more hobbies.” 


He feels that following the rule of moderation and temperance in 


all things “leads us over the road of experience to a longer and a much happier life.” 
The Eastern Underwriter invited Mr. Morse to express his views on current 
sales conditions, and what may be expected in the post-war years ahead. This he 


has ably done in the following article: 


A salesman starting in the accident and 
health long-time 


agent not 


business today, or a 
“setting on,” must be forced to 
conclude that his sales methods and 
efforts are out of line with the changes 
which are coming thick and fast. 

By changes we do not refer to those 
temporary changes which seem to ema- 
nate with great rapidity from our na- 
tional capitol, stemming from the dreams 
of experimenters, fixers, and radicals, of 
which there seem to be a plenty. This 
notwithstanding the average man sent 
to Congress is honest and conscientious, 
trving the best he can to represent his 
constituents and to carry out their de- 
sires. 

Irrespective of the fact that we have, 
in the vears since the founding of our 
Republic, become the acknowledged best 
fed, clothed, housed, educated, philan- 
thropic country on earth, voluntarily do- 
ine more for the underprivileged on the 
whole than any other nation, there are 
those who would change some or all of 
which have brought 
about this condition. They would do so 
if for no other reason than they had 
their beginning at a period when our for- 
bears used spinning wheels and traveled 
by horse and buggy. 

Some extreme radicals would, if per- 
initted, probably tear up the Declaration 
of Independence and scrap the Constitu- 
tion because they were written by men 
who wore wigs and fought duels. 

Changes Which Come Gradually 

By keeping in trend with changes we 
refer to those changes which come grad- 
ually, with time, through evolution, 
profiting from actual experience gained 
from insurance in action which has, in 
the past, improved our business to its 
present high plane. Today more than 400 
private companies share protection for 
more than forty million citizens, accident 
and health now being the fastest selling 
number of any form of insurance 

Some of the changes we now experi- 
ence brought out by a world at war are 
but temporary; only a few are perma- 
nent. In the post-war days, when our 
real statesmen shall bring reason out of 
chaos in government, and our shifting 
economy will become more settled, we 
shall find there will be an even larger 
demand for all forms of personal insur- 
ance. 

We will also find in the days ahead 
that our so-called “middle class” com- 
prising a larger percentage of our popu- 
lation than ever before, will be a larger 
potential purchasing power. It is to them 
we must plan to furnish present and 


these principles 


future security which can now, as has 
always been the case, be better furnished 


through privately operated carriers, di- 
rected by men of seasoned experience. 

Anyone dealing with the government, 
even in the smallest matters, who has 
ever tried to get reimbursement for the 
forfeiture of a sixth automobile tire, re- 
covery of a claim for a lost parcel post 
package, or a refund on income tax, will 
agree with the statement made by Albert 
Jay, that, “State power has an unbroken 
record of its inability to do anything as 
efficiently, economically, or disinterest- 
edly as private enterprise.” 


Trade Magazines: Vitamins of Sales 
Activity 

To keep properly timed to present day 
changes and conditions an insurance man 
should subscribe to and read several in- 
surance sales magazines. They are the 
vitamins of sales activity. In them he 
will find the experience and highlights of 
successful salesmen in action. In the 
words of Carlyle, “That man is the most 
original who has ability to adapt from the 
greatest number of sources.” 


One of the most essential aids to 
selling and the conservation of time, sup- 
plying prospects, giving hints to opening 
and closing a sale is, in my opinion, 
having available at all times a memoran- 
dum book, and using it. Whether we 











Increase Your Income 


The PREFERRED’s new 60th Anniversary Disa- 
bility Contract provides coverage tailored to your 
client’s requirements—SEVEN points of superiority. 


Ask Howard B. Morris TODAY for Complete 
Information and Sales Kit 
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WALTER W. MORSE 


are on the street, in a club house, theatre, 
on a fishing trip, tuned to the radio, or 
reading the press, we see, hear, or read 
things which, if properly noted, lead to 
business. 

We get material for prospects by jot- 
ting down with the name of each pros- 
pect some incident pertinent to the occa- 


(Continued on Page 36) 








Monarch participating life and non. 
cancellable accident and sickness policies 
are designed to take the “ifs and buts” 


out of the insurance contract. 


MONARCH LIFE INSURANCE COMPANY 


Wome Office 
SPRINGFIELD, MASSACHUSETTS 
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Preferred’s New Policy 





Hand-Tailored Contract Issued in Keep- 
ing With N. Y. Company’s 60th 
Anniversary; Its Many Features 

The Preferred Accident of New York 
announced this week a new accident 
and health policy which, the company 
believes, is the first disability policy to 
be issued in schedule form. The Pre- 
ferred was organized sixty years ago 
primarily for the sale of accident and 
health lines, and the new policy is 
known as the Sixtieth Anniversary Dis- 
ability policy in recognition of that fact. 

In putting the new contract on the 
market, the company points to its flexi- 
bility and the fact that it can be tail- 
ored to suit individual needs. In addi- 
tion to the basic coverage of monthly 
indemnity for total disability, the Six- 
tieth Anniversary Disability policy con- 
tains seven accident and two sickness 
indemnities, any or all of which may 
be purchased at the option of the in- 
sured. For instance, it would not be 
necessary for a doctor to take surgical 
expenses. 

Coverage under this policy may be 
provided from the first day of disability 
or a waiting period of from one to four 
weeks may be selected, thereby reduc- 
ing the over-all cost. It is explained that 
waiting periods apply only to total dis- 
ability, all other indemnities being paid 
from the first day. Furthermore, first 
day accident coverage may be provided 
with a waiting period for sickness. 

It is also pointed out that a substan- 
tial saving in premium can be effected 
by the elimination of certain coverages 
under the new policy where the prospect 
feels it is not necessary for his par- 
ticular needs, thereby making it possible 
to carry both A. & H. protection at a 
moderate cost. 

Among other features of the contract, 
total disability is paid for two years; 
house confinement is eliminated from 
the policy; partial disability is paid at 
the rate of 50% for one year, and hos- 
pital, nurse or surgical indemnity is pay- 
able any time during the disability as 
is the blanket medical coverage. 


HEALTH PROGRAM HITS SNAG 
The health insurance scheme in Sas- 
katchewan, Canada, has struck a stum- 
bling block in the reluctance of doctors 
to enter into it and thus become more 
or less civil servants. Under the plan, 
the province would make grants to the 
municipalities to carry out the social 
health program. The province is now 
offering salaries of $5,000 a year each 
to 400 doctors and the plan is to in- 
crease the amount to $10,000. 


KEMPER LIBRARY GROUP HEAD 

George Kemper, manager of the acci 
dent and health department of the Fire- 
man’s Fund Indemnity at the head offic: 
in San Francisco, has been elected presi- 
dent of the San Francisco Public Library 
Commission. He has been a member of 
the commission for the past seven years. 






































— 
Ca~uatltsro 


M4 Ca-~uatlis | 





April 13, 1945 























years 


IN 


erences 


ACCIDENT INS URAycE COMPANY 














OF NEW YORK 
ESTABLISHED 1885 


Announces! 
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Pioneering a disability policy in schedule form, 
unparalleled in its coverage and flexibility. 
Full information obtainable through the Home Office 
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E. C. Budlong Goes with 
Budlong Associates 


PUBLISHERS OF TWO PAPERS 





The Insurance Broker, The Insurance 
Buyer, Chicago; Father of Three 


Sons in Insurance 





3udlong, who recently 
resigned as executive secretary and 
treasurer of National Association of 
Accident & Health Underwriters, is now 
with the new publishing firm of Bud- 
long Associates, publishers of The In- 
surance Broker and The _ Insurance 
Buver. Before going with the National 
Association he was vice president and 
educational director of Federal Life and 
preceding that had a long career in in- 
surance. He is a capable writer. 

The new publication, The Insurance 
Buyer, will continue as a principal fea- 
ture of The Insurance Broker for the 
duration of the war as a monthly review 
of business trends, new and_ seasonal 
forms and contracts with special em- 
phasis on markets and placement facili- 
ties. 

E. C. Budlong is father of T. W. Bud- 
long, former advertising manager of The 
Loyalty Group and recently appointed 
editor of publications for the public 
relations department, National Board of 
Fire Underwriters; Richard C. Budlong, 
managing editor of The Local Agent 
and Life Insurance Selling and former 
advertising manager of the Globe In- 
demnity; and Roger Williams, editor 
and publisher of The Insurance Broker. 


Scott Harris Talk 


(Continued from Page 31) 

fire and casualty carriers combine 
their efforts through their trade associa- 
tions and that each group undertake a 
well-designed plan to educate the public 
as to what insurance is, does and is 
trying to do. Jetter still, one repre- 
sentative group of capable men could be 
empowered by all stock fire and casualty 
companies to develop a proper theme of 
public relations,” he urged. 

Clinton L. Templeman, Royal and 
Eagle Indemnity Cos., presided at the 
meeting as president of the association. 
After hearing encouraging reports from 
the treasurer, auditing committee and 
educational committee, headed by How- 
ard Meyers, Globe Indemnity, and ac- 
cepting the membership application of 
the Manufacturers Casualty, Mr. Tem- 
pleman dwelt upon the New Jersey legis- 
Lahon situation. He said that Senate Bill 
No. 87, broadening the compensation act, 
was the most important le gislation 
passed this session. Maximum weekly 
payments for temporary disability are 
increased under this act from $20 to $25, 
such increase becoming effective Janu- 
ary 1, 1946. An average 35% increase 
in permanent disability payments to in- 
jured workmen is estimated. 

John Q’ Hea, National Surety, arrange- 
ments chairman for the annual meeting, 
reported that this affair, for members 
and their associates, will be held the 
first week in June. 


Edwin Clarke 





California ‘Geli Table 
Compulsory Health Bills 


With twenty compulsory health insur- 
ance bills before it, the California legis- 
lative committee holding hearings on 
these bills closed April 3 with decision 
against reporting any and all measures 
-out of committee. The vote is said to 
have been 7 to 3. The bills ranged all 
the way from Governor Warren’s pro- 
nosed bill through a measure sponsored 
by the CIO. 

So many compulsory health bills were 
before the legislature that in a recent 
talk before the Accident & Health Man- 
agers Club of Los Angeles, President 
Ralph W. Smith of the Unity Life & 
called California 
for social insurance 


Accident Insurance Co. 
the “guinea pig” 
legislation. 


DEFER NAVY CONTRACT PROBE 





House Sub-Committee Suspends Hear- 
ings on Insurance on Cost-Plus- 
a-Fixed-Fee Contracts 
Hearings of the sub-committee of the 
House Committee on naval affairs on 
charges that some insurance companies 
are getting the major share of the busi- 
ness on Navy cost-plus-a-fixed-fee con- 
tracts, have been suspended temporarily 
after testimony of witnesses in connec- 
tion with the insurance on the Consoli- 
dated Vultee Aircraft Corp. at New Or- 
leans was heard last week. Representa- 
tive F. Edward Hebert of Louisiana, 
chairman of the sub-committee, said ad- 
ditional testimony will be taken at the 

call of the chair. 

At the hearing last week, testimony 
was presented by E. K. Sinnott, repre- 
senting the C. R. Black Jr. Corp., New 
York broker; W. M. Shanahan, secretary 
of Consolidated Vultee; W. J. Constable, 
New York, secretary, Lumbermens Mu- 
tual Casualty and American Farag om 
and Lieutenant Commander S. F. Pro- 
copio, chief of the Navy insurance di- 
vision. 

It developed at the hearing that the 
Louisiana Attorney General had ruled 
against the Navy war projects rating 
plan and the contract had to be placed 
on a different basis. Mr. Sinnott de- 
fended placing of the insurance with 
the Massachusetts Bonding & Insurance 
Co. and Mr. Shanahan testified that the 
Consolidated Vultee had given consider- 
able latitude to the brokerage office in 
placing the insurance, subject to consid- 
eration of the financial status and claims 
paying ability of the company selected. 
Mr. Sinnott said the company had the 
insurance on several of the Consolidated 
Vultee plants and it seemed advisable to 
place this business in the same com- 
pany. He also testified that the com- 
panv had agreed to take the risk at 20% 
or more below the manual rate. 

Mr. Constable testified that the mutual 
carriers had sought permission to submit 
quotations but were not invited to do 
so until a month after the binder had 
been executed by Massachusetts Bond- 
ing. Representative Hebert said that the 
Massachusetts Bonding was the only 
company which knew of promulgation 
of the reduced rate and that the mutuals 
furnished quotations based on the pub- 
lished manual rates in the absence of 
knowledge of the reduction allowed for 
aircraft plants, Consolidated Vultee being 
the only such plant in the state. 

Lieut. Commander Procopio said the 
Navy is careful in approving insurance 
contracts and that his division had not 
yet passed on the contract at issue. 





F. F. BEIK GUEST SPEAKER 

F. F. Beik, inspection department su- 
perintendent, Bankers Indemnity, New 
York office, is speaking today at the 
meeting of the Queens County Brokers 
& Agents Association in Long Island 
City. He will discuss “Safety Engineer- 
ing and Its Relation to Casualty Insur- 
ance Production.” 





FEDERAL GRAND JURY FOREMEN 

John O’Hea, manager, Newark office, 
National Surety Corp., is serving as 
foreman of the Federal Grand Jury in 
Bergen County, April term. At the same 
time another Newarker, Roger Young of 
O’Gorman & Young, Inc., is similarly 
assigned to the Essex County Federal 
Grand Jury. 


Serving Insurance 
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Workmen's Compensation 
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Atlantic City, N. J. 
Asbury Park, N. J. 
Trenton, N. J. 
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W. W. Morse Article 


(Continued from Page 34) 


sion which will later be most helpful. To 
illustrate, not long since, while playing 
golf, we noticed a guest at our club, a 
newcomer who fills a responsible posi- 
tion. He made an exceptionally beautiful 
drive. Jotting down the particulars two 
days later we phoned him with this open- 
ing, “That was certainly a beautiful drive 
you made from the eleventh tee last 
Tuesday!” Then followed some golf con- 
versation and an appointment for the 
following day, resulting in a fine sale toa 
key man, from which we have already 
made three other sales, with more in 
prospect. 
New Year’s Day Soliciting 

Last New Year’s Day, following a long 
established custom of soliciting a short 
time on January 1, a business executive 
overheard me talking to a prospect, com- 
plimenting me on the habit and showing 
personal interest. A few days later, call- 
ing at his office, we made a sale which 
has already led to others. 

Selling insurance is like a game. We 
play it indifferently, or enter into it en- 
thusiastically. The more earnestly we 
play, the better we play. It is the same 
with selling insurance. To succeed we 
must play to win. 

When we learn that all people are po- 
tential buyers, no matter what their par- 
ent nationality may be, no matter how 
they vote, no matter what church they 
attend, if made acquainted with personal 
protection and forcefully presented they 
will invest in a proposition which best 
meets the financial problems arising from 
disability and death by providing a 
special fund for these emergencies. 

There is no short cut to success. We 
must study, plan, work, and keenly ob- 
serve what is going on about us, es- 
pecially in our own channels of activity. 
If we fail to succeed it is not always that 
we do not know how to sell, but we have 
failed to keep constantly reminded. 

A friend of mine, sometime ago, had a 
surgical operation, the second for the 
same trouble in the past decade. We 
asked him how this operation compared 
with the previous one. He laughingly 
replied, “It would be like comparing your 
car with a 1930 model.” The surgeon who 
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performed the last operation is well 
known to be a student who constantly 
studies and keeps always on the beam. 


1945 Antidote Against Failure 


The man who fails to make good in 
1945 and the years which follow will fail 
because he is unprepared, or he does not 
see enough people. This failure will leave 
him milling blindly about, out-distanced, 
out-run, beaten by the man who keeps 
advised and keeps busy. The man who 
does succeed will plan carefully, study 
faithfully, work hard. He will take ad- 
vantage of every opportunity to improve 
himself, have definite plans, and let noth- 
ing interfere with carrying out these 
plans. The man and the men who follow 
this rule will win, and win big. They will 
bring home the bacon, for they will have 
the Red Points. 





Flight Training Covered 


The death of an insured as the result 
of an air crash which occurred while 


he was taking a training flight in the | 


Army within the United States was 
covered by a rider upon a life policy 
extending the coverage to insureds who 
entered military service while training 
in the United States, notwithstanding 
that the policy contained an exclusion 
clause for death resulting from aerial 
flight if the insured was not a passenger 
in a_ licensed commercial airplane. 
Schifter v. Commercial Travelers Mut. 
Acc. Ass’n of America, New York Su- 
preme Court, Special Term, 56 N. Y. 5S. 
2d 376. 

The defendant in this case contended 
that the plaintiff's construction of the 
contract led to the result that the ex- 
clusion was canceled for aviators but 
not for sailors or infantrymen. This the 
court held to be error. “Not only avia- 
tors, but sailors, infantrymen, or any 
other members of the armed services 
who are injured or killed in an airplane 
accident while they are performing part 
of their military training are covered by 
the contract.” 





WA | 









1945 


———__. 
— 
Se 











April 13, 1945 





(P—————_4 
a=: = THE AST ——a 
ere Teoh 
S sasiees— UNDERWRITER G d 












N IMPORTANT INCIDENT of our spe- 

cialized business of Casualty Reinsurance 

is the accumulation of much information and 

experience quite apart from published statis- 

tics. This pool of useful material is always 
available for review. 
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April Proclaimed As Cancer Control 
Month Throughout the United States 


A proclamation by President Roosevelt as well as an Act of Congress designating 
April as Cancer Control Month has served to focus public attention on_ the need| for 
yreater diagnosis and treatment of this disease which annually takes the lives of 160,000 
individuals. In New York effort is being made to treat and control the spread of cancer 
through the Strang Cancer Prevention Clinic maintained at New York Infirmary for 
Women and Children and at the Memorial Hospital. Similar clinics are also maintained 
in Philadelphia, Chicago and a few other large cities. But more are needed. V olunteer 
workers hope to raise $5,000,000 by popular donations this month throughout the country. 

Pointing to the great need for financial support now needed if this observance of 
Cancer Control Month is to be a success, Clarence C. Little, Sc.D., managing director, 
American Cancer Society, makes the following observations which The Eastern Under- 


writer ts glad to print: 


To the ordinary person, insurance is a 
vreat step on the road to one of the 
Four Freedoms—freedom from want. 
It is a part of the great search for se- 
curity which much to the 
health and happiness of those dependent 
on us, and, in fact, of those we love. 

Insurance can obtain financial security 
from eco- 
anchor in 


means SO 


it can protect individuals 


nomic want—it is a great 
changing economic and social order. It 
is an institution to which the American 
public gives enthusiastic and generous 
support. It is really an American institu- 
tion. 

There is, however, a great menace to 
this desired security—a killer that stalks 
silently through our lives—subtle and 
dangerous. This is cancer, the greatest 
remaining unconquered enemy of man. 
There are 17,000,000 Americans now alive 
who will die of cancer unless something 
is done about it. Strangely enough, 
there is much that can be done. No 
profound technical knowledge is needed 
-no costly or remote assistance from 
scientific or medical sources in order 
that significant reduction in this death 
toll can be effected. It has been esti- 
mated that at least 5,000,000 lives might 
be saved by personal interest in the 
April campaign. 

Cancer Often Gives Warnings 

Cancer often gives warnings of its ap- 
proach. It is a type of uncontrolled and 
uncontrollable growth of the body itself. 
It is not contagious—it is not infec- 
tious; it often arises at the site of 
irritated or otherwise abnormal tissue. 
Any intelligent person, if he is 
alert, can observe in his own body 
symptoms and signs that may mean 
the existence of such a center of 
potential trouble. Sometimes it is a small 
innocent sore that does not heal as per- 
haps scores of others have healed in the 
past. Sometimes it is a jagged tooth 
that chafes the tender tissue of the 
tongue or cheek. Sometimes it is an in- 
jury received during childbirth which 
neglect or ignorance leaves uncorrected 
and unrepaired. Sometimes it is the ap- 
pearance of symptoms of indigestion in 
middle-aged people who have not previ- 
ously been aware of such digestive dis- 
turbances. 

Sometimes it may be persistent hoarse- 
ness inexplicable by a cold. Sometimes 
it may be an entirely painless and inno- 
cent appearing tiny lump on the breast; 
sometimes an irregular or abnormal dis- 
charge from any one of the body open- 


ings. These seem like small matters, 
but they may be the first step in a 
tragic series of changes that lead to can- 
cer. Obviously, no doctor—no one but 
the individual himself, can take the first 
step—that of recognizing these danger 
signals. These signs and symptoms are 
quiet, subtle, misleading and treacherous 
in their apparent innocence. They are, 
however, greater threats to. security, 
health, happiness and even to life itself 
than all the changing values of the dol- 
lar and all the wars that have ever 
vexed mankind. 
Two Kinds of Insurance 

There are two kinds of insurance—one 
is provided by what others can do for 
you and one is provided by what you can 
do for yourself. Intelligence, courage 
and promptness of action pay tremen- 
dous dividends in the fight against can- 
cer. It is a personal matter. 

Back of you and supporting you in 
this fight is a great national organiza- 
tion—the American Cancer Society. For 
thirty-one years this society has tried 
to plan and build a foundation for an 
attack on cancer. Once this attack is 
undertaken, it will be prosecuted and 
continued tirelessly until the disease is 
eventually conquered. The society ha's 
conducted each April for the past eight 
vears a campaign enlisting memberships 
in its lay organization known as the 
Field Army against Cancer. This month 
it is starting an offensive on a much 
larger and more significant scale. For 
the first time it is going to the Ameri- 
can public to ask for funds—not only to 
continue and enlarge its educational 
work among the men and women and 
school-children of America, but to en- 
able it to assist in the support of 
clinics where suspicious and_ possibly 
dangerous symptoms of cancer may be 
detected, clinics where cancer can be 
diagnosed, hospitals where it can be 
treated, homes where the advanced can- 
cer patient can be cared for adequately 
and scientifically, and also money to 
support research all over this great 
country. 

These three columns of advancing hu- 
man effort to attack and conquer can- 
cer—education, service and research— 
will move forward. Their progress will 
mean the difference between life and 
death to millions of Americans alive 
today, as well as to future generations. 
No matter how busy one is or how im- 
portant one’s work or profession may 
be, he cannot afford to neglect his per- 
sonal and social obligations in the fight 
against cancer. It is well to learn and 
to absorb into your daily thought and 
life the slogan of the American Cancer 


MEASURES SIGNED BY DEWEY 





New York Governor Approves Bill Au- 
thorizing Superintendent to Examine 
Books and Records 

Among the bills signed by Governor 
Thomas E, Dewey of New York follow- 
ing adjournment of the session of the 
general assembly, are the following: 

The MacKenzie bill as chapter 398 of 
the laws of 1945, amending section 24 
Insurance Law, to authorize insurance 
superintendent or person conducting in- 
vestigation by his authority, to subpoena 
witnesses and examine persons under 
oath and produce books and records. (A 
Int 993 Printed No. 1041) 

The Suitor bill as Chapter 409 of the 
laws of 1945, amending section 167 In- 
surance Law to declare that protection 
of liability insurance policy extends to 
person having judgment for contribu- 
tion or indemnity against the insured, 
and to assignees of final judgments. (A 
Int 188 Printed No. 188) 

The W. J. Mahoney bill as chapter 428 
of the laws of 1945, amending section 
20 General City Law to authorize a city 
governing body to contract with non- 
profit membership corporation for fur- 
nishing medical, surgical and _ hospital 
services for any municipal employe or 
group of municipal employes and au- 
thorizes deduction from wages of em- 
ployes, of amount to be paid by them 
to such corporation; city may contribute 
share of cost equal to contributions of 
employes. (S Int 1868 Printed No. 2077) 





OPPOSES RATE LEGISLATION 





Kansas City, Mo. Association Wants Cas- 
ualty, Surety Rate Action Deferred; 
St. Louis May Concur 


The Insurance Agents Association of 
Kansas City, Mo., has gone on record 
as opposing any legislative action at this 
time on casualty and surety rating. Ina 
resolution adopted at its last meeting the 
association expressed the belief that it 
is in the public interest that proposals 
for casualty and surety rate regulation 
be deferred pending further study and 
calling for a careful and over-all study 
of the Missouri insurance statutes to 
bring them into conformity with the 
state’s new constitution and in harmony 
with Federal enactments. 

The resolution expressed the further 
belief that the Superintendent of Insur- 
ance should appoint a committee rep- 
resenting the insurance industry to work 
out a program which would command 
the support of the industry as a whole 
“under which insurance could continue to 
grow and prosper and serve the public 
in progressively increasing measure with- 
out subjecting itself to restrictive and 
repressive regulation and at the same 
time safeguard states rights and preserve 
free enterprise and insure fair competi- 
tion.” 

Discussion of the Kansas City resolu- 
tion among St. Louis agents indicated 
that they also will counsel delay in adopt- 
ing a casualty and surety rating pro- 
gram until tie 1947 session of the general 
assembly. 





Society—“Guard Those You Love—Give 
to Conquer Cancer.” 

Eric Johnston, president, Chamber of 
Commerce of the United States, is the 
national chairman of the Cancer Control 
campaign. 
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Verdict for Woman in 
Blazing Skirt Injury 


COURT OF APPEALS AFFIRMS 





Alleged That Manufacturer Sold to Re- 
tailer Evening Dress With Skirt 
Containing Nitro-Cellulose 





The Court of Appeals of New York 
has affirmed a decision of the Appellate 


‘Division, First Department, of interes| 


to liability men. The decision discusses 
the liability of a manufacturer who sold 
a retailer an evening gown, the double 
netted skirt of which caught fire and 
severely burned the plaintiff. The case 
was that of Elizabeth Noone, formerly 


Elizabeth Moss, vs. Fred Perlberg, Inc. 
John Kirkland Clark, former assistant 
district attorney of New York County, 
and former counsel for the Life Under- 
writers Association of New York City, 
appeared for the appellant and Saul Gor- 
don for the respondent. 

Summary of Appellate Division Decision 

When the case was decided by the 
Appellate Division in July, 1944, the de- 
cision was summarized as follows by the 
New York Law Journal: 

“A manufacturer who, without giving 
notice of its inherently dangerous quality, 
sold to a retailer an evening dress with 
a net overskirt stiffened with a sizing 
that contained nitro-cellulose, a highly 
explosive substance, is liable to a woman 
who bought the dress from the retailer 
and, wearing it at a gathering at which 
people were smoking, was severely 
burned when the overskirt became ig- 
nited and was consumed in a flame which 
flashed up in a blaze and enveloped her. 
The manufacturer knew or should have 
known that such an evening dress would 
be worn at parties where large numbers 
of persons gathered and many indulge in 
smoking. An expert having testified, in 
answer to a hypothetical question which 
included a description of the appearance 
of the glazed netting and of the accident, 
that some form of nitro-cellulose sizing 
was used, and having further testified 
that netting of a similar dress bought 
from the same manufacturer, which the 
expert treated with a solution of nitro- 
cellulose, flamed up in a flash of flame 
when touched with a lighted cigarette 
or match, and the manufacturer having 
offered no evidence of the nature of the 
sizing used, the court should not have 
granted motions by the manufacturer to 
set aside a verdict in favor of the plain- 
tiff and for a directed verdict on the 
ground that there was a deficiency in 
the proof that the dress as manufactured 
and delivered was inherently dangerous.” 





AMERICAN F. & C. REPORTS 
Premiums Were $4,551,000 in 1944, Sur- 
plus, $2,650,000; Markel and Other 
Officers Reelected 
The regular quarterly dividend of 15 
cents per share has been declared by 
the American Fidelity & Casualty of 
Richmond, Va., payable April 10. The 
company’s annual report shows that its - 
premium writings for 1944 were $#4,- 
551,000 and surplus at the end of the 

year was $2,650,000. 

The company specializes in the writing 
of coverage on motor bus and motor 
truck operations. It is a pioneer in this 
field of insurance and is the country’s 
largest single writer of such business, 
according to President S. A. Markel. He 
as well as other officers was reelected 
at the recent annual meeting. 





WOMAN GETS $72,000 JUDGMENT 


Mrs. Cordelia Meyer of Louisville has 
been awarded a $72,000 judgment against 
the Western Casualty & Surety, Fort 
Scott, Kan., in the Circuit Court. 
Amount represented loans she made the 
Meyer Heating & Plumbing Co., headed 
by her late husband, Peter H. Meyer, 
Jr. to enable the firm to complete a 
plumbing subcontract on construction at 
Camp Atterbury, Ind. The surety com- 
pany bonded the plumbing company. 
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AUTOMOBILE 


INSURANCE BUSINESS 
stl 


As the N. Y. Journal of Commerce recently 
pointed out, ‘‘The longevity of passenger cars has 
been one welcome surprise to the war emergency. 
A decline of 2,000,000 cars had been anticipated 
in automobile registrations during 1944. Actually, 
despite the negligible number of new cars sold from 
stocks, registrations declined by only 600,000.” 


As for the volume of Automobile Insurance being 
written, representatives of the Aitna Casualty and 


AETNA CASUALTY AND 





\ 





Remember these important facts: Although over 3,000,000 vehicles have 
been “scrapped” since 1941, there are still approximately 24,000,000 private 


passenger cars and 4,000,000 motor trucks in operation. 


Surety Company wrote thousands more Automobile 
policies and, despite greatly reduced average rates, 
produced a /arger volume of Automobile premiums 
in 1944 than in 1940, the year immediately pre- 
ceding the war. 


Yes — the Automobile Insurance business is 
still humming. And agents who are aggressively 
applying themselves are selling many extra dollars 


in new premiums on old automobiles. 


AFFILIATED WITH ETNA LIFE INSURANCE COMPANY 


AUTOMOBILE INSURANCE COMPANY 


M.Achm Fr FOR D 


STANDARD FIRE INSURANCE COMPANY 
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The man who took Tuberculosis in his stride... 


A victim of tuberculosis is not necessarily con- 
demned to the life of an invalid, if two things hap- 
pen. 


First, the early discovery of the disease . . . and 
second, the calm and systematic carrying out 
of the doctor's program of recovery. 


Tragically, thousands of people today are carrying 
early tuberculosis around without realizing it. For 
it’s not hard to ignore a slight pain in the chest, a 
constant tired feeling, or a persistent cough. And 
it’s not until they discover their sputum is blood- 
streaked that many tuberculosis victims see their 
doctor. 


Even then it may not be too late. At first, twenty- 
four-hour-a-day rest and quiet are essential—the 
kind of care best afforded by a sanatorium. It may 
take a short or long time to build up the resistance 
the body needs to fight off the disease, and estab- 





lish the patient on the road to recovery. And after 
discharge from the sanatorium the real job has 
just begun. 


For it is then that the patient must depend on 
himself to practice the routine already established. 
He must be careful to have adequate sleep... 
proper diet ... sensible recreation. He must avoid 
overexertion. In fact, these are wise precautions 
for any who fear tuberculosis. 


Young adults, and teen-age boys and girls—espe- 
cially the latter—are the most likely victims of 
active tuberculosis. Parents should warn their 
families to be careful of chronic coughers who may 
be harboring the germs—many elderly people with 
“asthma” or “bronchitis” may have the disease. 


And, since the surest way to find tuberculosis 
early is by routine examination, all of us, 
young or old, should be looked over regularly. 


Precautions like these have contributed much to 
the decline of the tuberculosis death rate. Thirty 
years ago it was some 220 per hundred-thousand 
people. Today it is down to 40 per hundred-thou- 
sand. 


That’s largely because of two developments. 
First, modern methods for finding tuberculosis 
early. Second, adequate care for people after they 
have been discharged from the sanatorium—espe- 
cially those who prematurely think themselves 
ready to resume an active, strenuous life. 


To help you understand the importance of 
early tuberculosis recognition and its later re- 
habilitation, Metropolitan has prepared a 
booklet entitled ‘Tuberculosis.’ Write for a 
free copy today. 











THIS ADVERTISEMENT IS one of a continuing series sponsored by Metropolitan in the inter- 
est of a safer and healthier nation. It is appearing in magazines with a total circulation in 
excess of 30,000,000, including Collier’s, Time, Saturday Evening Post, Ladies’ Home Jour- 
nal, Good Housekeeping, Cosmopolitan, McCall’s, American Magazine, Woman’s Home 
Companion, National Geographic, Parents’, and Redbook. 








*% SERVICE MEN AND WOMEN...KEEP YOUR GOVERNMENT LIFE INSURANCE! 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 
Frederick H. Ecker, 
CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, 
PRESIDENT 


1 MADISON AVE., NEW YORK 10,N. Y. 
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